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1 don’t need any more 


l[nsurance... 


5 ors have paused in your canvass and now 
the prospect is talking: 

“The policy is good, no doubt, but I don’t need any more 
life insurance. I have other assets, you know; stocks, bonds, 
real estate and the interest in my business. These, with the in- 
surance I already carry, would give my familyanample income.” 

If what he says is true, he does not need additional insurance, 
at least not any more than he needs more stocks, bonds or real 
estate. But, is it true? 

Nine times out of ten it is not, though the prospect may 
sincerely believe that it is. How can you convince him of his 
error? 

You might get him to give you the necessary facts and fig- 
ures and make an analysis of his estate yourself, basing your 
recommendations for more insurance on the needs revealed by 
the analysis. But if the analysis were made and the recom- 
mendations sponsored by a strong and 
conservative banking institution, wouldn't 
they carry more weight? Might they not 
compel immediate action? 

We will make such an analysis for you 
ontheestatesofany of your clientsin which 
the services of this bank as trustee of in- 
surance will be given consideration. 

Send for full information today or stop 
in at our head office for a talk with a 
trust representative. 





THE NATIONAL CITY BANK 














OF NEW YORK 


TRUST DEPARTMENT 


52 Wall Street 





42nd Street at Madison Avenue 


New York City 


181 Montague Street, Brooklyn 


Fifth Avenue at 28th Street 


27 additional branches in Greater New York 
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Guaranty Merges Insurance “Grust 
Lersonnels of “wo Big Banks 


Messrs. W. E. Roberts, E. G. Conley, S. Shepard, Jr., M. L. Wheaton 
and Miss Anne H. Sadler Go With Enlarged Department; 
C. Allison Scully, Trust Officer, Resigns; E. D. Duffield and D. F. 
Houston On Guaranty’s New Board; Other Merger Developments 


The 





merger of the Guaranty Trust Co. 


of New York and the National Bank of 
Commerce of New York, consummated 
on Monday morning of this week with 
main offices at 140 Broadway and adjoin- 
ing buildings, interests insurance men 


from many angles. 


In the first place it 


brought to the board of the Guaranty 


Trust 


presidents in the business. 


two of the leading life insurance 
They are 


Edward D. Duffield, president of The 


trust 


ment, 


Bank 


Anne 
E.G. 


Mr. 


talks, 


Tewes. 
division is Joseph T. Meade. 

At the office of the Guaranty it was 
stated that the following representatives 
of the insurance division of the National 


Prudential, and David F. Houston, presi- 
dent of the Mutual Life. 
the National Bank of Commerce Board. 
It also brought about a merger of 
two of the most active of insurance trust 
divisions in the banking business. 


Both were on 


The 
officer in charge of the new busi- 


ness division, life insurance trust depart- 


Guaranty Trust Co., is Elmer G. 
Among those in the Guaranty 


of Commerce will hereafter be as- 


sociated with the Guaranty, this trust di- 
vision now being at 128 Broadway: Miss 


Houstoun Sadler, W. E. Roberts, 
Conley, S. Shepard, Jr., and M. L. 


Wheaton. 


Roberts has a very wide acquaint- 


ance in the insurance fraternity and has 
attended several conventions, including 
the National Association of Life Under- 
witers convention, and has made many 


Miss Sadler, who is assistant trust 


officer of the National Bank of Com- 
merce, is generally regarded as one of 


the most expert trust officers in the 
country. 


Two At Uptown Trust Division 
Two other representatives of the in- 
Sirance trust division of the National 


Bank 


of Commerce are Fontaine Le 


Maistre and William R. Hodge. They 


will be at the Murray Hill office 


of the 


waranty at No. 269 Madison avenue. 


hey 


will handle both insurance and 


general soliciting of trusts. 


An 


announcement of interest to in- 


Sirance men is that Vice-President C. 
Allison Scully, trust officer of the Na- 
tonal Bank of Commerce. will not be 
wth the merged bank. He is retiring 


—_—_ 








Retires From Trust 
Department 








Underwood & Underwood 


C. ALLISON SCULLY 


from active business for the time being 
and will write a book. Mr. Scully has 
also attended a number of conventions 
and has written numerous articles on the 
subject of insurance trusts. 

Second Vice-President E. L. Colegrove, 
the National Bank of Commerce board. 
of the Guaranty Trust, said to The East- 
ern Underwriter: 

“The merger brings together two 
banks both of which are thoroughly 
committed to the insurance trust idea. 
It is gratifying that we are to have so 
many experts in the insurance trust di- 
vision, and we are going ahead with big- 
ger plans than ever in the development 
of the department and in co-operation 
with the insurance fraternity.” 

Both the Guaranty Trust and the Na- 
tional Bank of Commerce have been 
large advertisers of insurance trusts in 
daily papers. 





City Bank-Farmers Grust to Have 
Own Building; Other Mergers in View 





Carl D. Montgomery To Head National City-Farmers Loan Combina- 
tion In Charge Of New Business With R. de St. Theboud, 
Fred P. McKenzie, H. G. Ware And Harvey Fisk As Division 
Heads; L. A. Mershon And C. A. Wells With Chemical 


The National City Bank—Farmers 
Loan & Trust Co. merger will bring to- 
gether two important units because the 
Farmers Loan & Trust has been han- 
dling trusts for generations and the Na- 
tional City Bank has one of the strong- 
est and largest new business departments 
of any bank in the country if not the 
largest. The life insurance trust contact 
activities will be carried on through this 
new business department, the head of 
which is Carl D. Montgomery, assistant 
vice-president of the National City Bank. 
Others of the personnel of the life in- 
surance trust department are R. de St. 
Theboud, assistant trust officer; Fred 
P. McKenzie, assistant trust officer 
(both of the Farmers Loan & Trust); 
and Horace G. Ware, attorney, and Har- 
vey Fisk, insurance statistician, of the 
National City Bank. 

After next Monday this department of 
the combined institutions will be located 
at 37 Wall street. For the present the 
two organizations will continue to func- 
tion as in the past and the consolida- 
tion will be gradual. The New Business 
Department of the National City Bank 
has a personnel of fifty, about half of 
whom are contact men. 


A feature of the merger plans is the 
erection of a new building on the pres- 
ent site of the Farmers Loan & Trust 
Building at 22 William street, which will 
house the combined trust departments of 
both institutions and be known as City 
Bank-Farmers Trust Co. 


Chemical-U. S. Mortgage & Trust 


The Chemical National Bank and U. S. 
Mortgage & Trust Co. combination will 
formally take effect June 27 when the 
trust department and personnel will be 
located in the Chemical National Bank 
Building on the corner of Cortlandt 
street and Broadway. It is understood 
that all officers of both institutions will 
retain their present duties and titles. At 
the U. S. Mortgage & Trust, Vice-Presi- 
dent L. A. Mershon has had supervision 
of life insurance trusts in connection 
with other executive duties of a general 
trust and banking nature, and Clinton A. 
Wells is manager of the Life Insurance 
Trust Department. At the Chemical Na- 
tional Bank trust matters are handled 
by the two trust officers, Charles E. 
Kimball, Jr., and John Nicholas. The 
Chemical has many large and important 








Heads Central Hanover 
Trust Group 











Photo by 


W. TRESCKOW 


Bachrach 


trust accounts, among them some insur- 
ance trusts. 
Central Hanover Bank & Trust 

The Central Hanover Bank & Trust 
Co. is in its new building just opened 
at 70 Broadway. Here the Business De- 
velopment Department will have contact 
with the life insurance business. W. 
Tresckow, assistant vice-president, is 
head of this department. 

The most recent bank merger under 
discussion which would bring together 
two financial institutions of the first 
magnitude is that of the Seaboard Na- 
tional Bank and the Equitable Trust Co. 
Merger agreements have just been af- 


. fected between the Bank of America, 


N. A. and Blair & Co., both very old 
organizations. 

Edward M. McMahon, insurance trust 
officer of the Equitable Trust was for- 
merly general agent in New York City 
for the National Life of Vermont. 








Harvey Weeks With Central Hanover 
“Go Head rust Development Work 


Harvey Weeks, general agent of the 
ari Mutual Life in Buffalo, one 
“i € best known of all the territorial 
= aaa managers, and author of an 
‘ Tess called “Oats,” which he has de- 
vered before the National Association 


of Lif 


will 


e Underwriters and other life in- 


‘trance organizations, has resigned and 
On June 1 go with the Central Han- 


Wer Bank & Trust. 


ae Weeks will have charge of de- 
“e Pment of general trust business 
me Tresckow, assistant ° vice- 


Ness 
of all 


nt, who is head of the new busi- 
partment of the bank in charge 
business development activities. 


Mr. Tresckow was for a number of 
years in charge of trust development for 
the Detroit Trust Co. and is a pioneer 
in this work. 


Harvey Weeks came first to the at- 
tention of insurance men when Winslow 
Russell, Phoenix Mutual, and Graham C. 
Wells, Provident Mutual, were with the 
Personnel Bureau of the War Depart- 
ment during the World War. Mr. Wells 
induced him to go with the Provident 
and his first activities were to make a 
country-wide visit to Provident man- 


‘agers with Mr. Wells, discussing per- 


sonnel, training of men and similar prob- 
lems. Then he went to Buffalo as a 


Nothing Definite About Insurance 
: cAngle to Raskob Investment “Grust 


The stories in the New York newspa- 
pers Tuesday morning of John J. Ras- 
kob’s proposed giant new-type corpora- 
tion of unlimited capital, the main pur- 
pose of which would be to make money 
for the workers of America in an invest- 





member of the firm of Scott & Weeks, 
Provident managers. A year and a half 
ago he became general agent, succeed- 
ing to Scott & Weeks. 

Others among the personnel of the 
Central Hanover new business depart- 
ment are Craig R. Smith, for three years 
with the Detroit Trust and Paul Laf- 
ferty in charge of similar work for the 
Union Trust of Cleveland. 


ment trust proposition, interested insur- 
ance men from many angles, including 
the hint that there will be some sort of 
insurance twist to it, possibly group in- 
surance. 

In talking with insurance men some 
months ago about the project Mr. Ras- 
kob said nothing about any life insur- 
ance feature. His office informed The 
Eastern Underwriter that “there is no 
life insurance angle at present although 
the whole plan is tentative.” 

The New York “World” said: “The 
possible magnitude of the Raskob invest- 
ment project, where the investor would 
put in far more of his savings than he 

(Continued on Page 16) 
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Section 55a Case 


(Continued from Page 1) 


$500 were primarily liable for the hus- 
band’s debts. 

In the Crosney case the husband had 
died several weeks after the enactment 
of Section 55a. His estate was hopeless- 
ly insolvent; life insurance in the amount 
of $100,000 on his life was made payable 
to his widow. The bank claimed that 
Section 52 of the Domestic Relations 
Law, the old law, still governed the 
rights of the parties and claimed the 
aforesaid excess. The widow claimed 
that the enactment of Section 55a had 
deprived the husband’s creditors of any 
such remedy and that she held all the 
insurance moneys free from such claims. 

To put the same question legally, the 
question was whether the enactment of 
Section 55a repealed by implication the 
provision of Section 52 subjecting the 
excess of these life insurance moneys to 
the claims of creditors. 

The question was first raised in the 
Supreme Court of the state of New York 
where the Court decided it in favor of 
the widow and dismissed the complaint. 
From this decision an appeal was taken 
to the Appellate Division, the interme- 
diate appellate court. This court re- 
versed the lower court and in a lengthy 
opinion held that the two sections still 
remain in force and that Section 52 of 
the Domestic Relations Law governed 
the rights of widows and of the creditors 
of the husband while Section 55a ap- 
plied to beneficiaries other than widows 
and had no application to a widow. 


Would Nullify Benefits of Act 


This decision would deprive, in the 
opinion of those members of the life 
insurance fraternity who were most in- 
strumental in procuring the enactment of 
Section 55a, this law of all beneficial 
effect. As soon as the Life Under- 
writers Association of the State of New 
York learned of the decision, it instruct- 
ed its counsel to take all steps that may 
be necessary to procure a reversal of 
the decision of the Appeilate Division. 

Counsel, therefore, assisted the attor- 
neys for the defendant in obtaining per- 
mission from the Appellate Division for 


leave to appeal to the Court of Appeals, 
the highest court of the state. Such 


permission was. secured. Thereafter 
counsel obtained permission from that 
court for the association to appear as 
friend of the court and file a brief. This 
was done. 

The case of Chatham Phenix National 
Bank & Trust Co. vs. Crosney came up 
for argument before the Court of Ap- 
peals on April 30. A decision, which will 
definitely settle the law ot this state in 
this respect, is expected by the end of 
this month. 

An interesting feature of this case is 
this: Should the Court of Appeals af- 
firm the opinion of the Appellate Divi- 
sion, that is, hold that Section 55a does 
not apply to widows, it would at the 
Same time overrule the Messinger case 
and deprive those’ insured, whose poli- 
cies are in favor of their wives, of the 
exemption privilege which has been 
granted to them under the decision in 
the Messinger case, because if the high- 
est court of the state of New York 
should declare that Section 55a does not 
apply to wives, then the Federal Courts 
would be bound to follow that decision. 
For this reason all those interested in 
the matter are looking forward with a 
great deal of interest to the decision. 


Decision in Messinger Case 


The facts in the Messinger case are 
as follows: Morris Messinger insured 
his life in favor of his wife reserving 
the right to change the beneficiary. 
Bankruptcy ensued ‘and the trustee in 
bankruptcy claimed the cash surrender 
values of the life insurance policies to 
which under the law as it was up to 
the enactment of Section 55a of the New 
York Insurance Law, he was entitled. 
Messinger resisted on the ground that 


the law had been changed by the en- 
actment of Section 55a. 

The referee before whom the case was 
first heard decided in favor of Mes- 
singer and held that Section 55a consti- 
tutes an exemption law. The trustee in 
bankruptcy appealed to the District 
Court which upheld the referee. A fur- 
ther appeal was taken to the U. S. Cir- 
cuit Court of Appeals and in a lengthy 
opinion by Justice Hand upheld the 
lower court making, however, two ex- 
ceptions. 

The first exception was that Section 
55a is not retroactive and that it there- 
fore does not affect the claims of cred- 
itors which arose before March 31, 1927, 
the day the Section went into effect. 

A second exception which the Circuit 
Court of Appeals made was to restrict 
the right to change the beneficiary in 
the future. If the bankrupt shall at- 
tempt to exercise his right to change 
the beneficiary for his own personal ad- 
vantage the cash surrender values of 
the policies would become “unadminis- 
tered assets of the bankrupt estate.” In 
other words the trustee in bankruptcy 
would have the right to claim them. The 
right of the bankrupt to name new bene- 
ficiaries remains undisturbed provided 
such beneficiary is not himself. 

It is this decision which the U. S. Su- 
preme Court has recently declined = re- 
view, thus making the District Court de- 
cision final. 

. 





HART VISITING AGENCIES 





Penn Mutual Vice-President Tells Pat- 
terson Agency, Chicago of 
Production Plans 
Vice-President Hugh D. Hart of the 
Penn Mutual Life has returned after 
visiting the agencies of the company in 
the Northwest, and last week addressed 
the Alexander E. Patterson agency in 
Chicago. In his remarks he asked the 
agents to do three things. First, put 
themselves on a continuous weekly or 
daily production basis, illustrating this 
by the fact that American industry has 
been most successful when on a regular 

continuous production basis. 

Second, recognize the value of a prin- 
ciple stated by a great psychologist who 
said, “the average human mind and man 
is only functioning up to 1/10 of its 
possibilities.” Mr. Hart stated that he 
has used this principle in guiding him- 
self and illustrated how it had enabled 
him to start from scratch in building up 
an agency which got up to a paid pro- 
duction of $66,000,000. “The waste of 
natural resources is as nothing compared 
with this waste of potential ability,” he 
remarked. The agent by study and ef- 
fort should try to improve himself to 
measure up to his potential power. 

Third, the agent should help himself 
by helping his general agent. The gen- 
eral agent’s problem is to offer oppor- 
tunity to new men—to build men. By 
bringing in new men an agent is help- 
ing to build the success of the organiza- 
tion with which he is connected. This 
will stimulate his success, as it will be 
an inspiration to be connected with the 
leading agency in this district. 





SOVIET AGENTS LIFE COYER 

In view of the special hazards to 
which agents of the Soviet Government 
are exposed in the provinces they are 
now to be insured against death and 
personal i injuries. The government is to 
pay the premium. The new scheme is 
to be introduced first in the Ukraine. In 
case of injuries through assault, etc., 
compensation is paid to the agent. In 
case of death, to the family. 





The Rocky Mount agency of the Jef- 
ferson Standard Life has been consoli- 
dated with the branch office at Raleigh, 
North Carolina, making the agency one 
of the largest of the company in the 
amount of insurance in force and the 
number of policies. 


10, 192) 











TO BROKERS 


We would like to tell you 
about our unique Budget 
Policy-Protection at a Mini- 
mum Cost—Only Company 
writing this policy. 


— 
is a big word. 
It is also a big 


factor in suc: 


For Particulars Phone 


CANADA LIFE ASSURANCE 
COMPANY 


H. W. JONES, Mgr. 
110 William Street 
New York City 
Beekman 5058-6691 


cess. Illinois 
Life men have 
learned that 


they may de- 








pend upon the 




















| full coopera- 
tion of their 
Company. 
The 
Berkshire’s 
“PREFERRED LIFE” 


a> 


ILLINOIS 
LIFE 








INSURANCE CO. 
$10,000 — Age 35 — $229.00 1212 
50% Commission and your renewals LAKE SHORE DRIVE 
guaranteed. Illustrations on request. CHICAGO 
S. SAMUEL WOLFSON, en's. Agent Raymond W. Stevens 


BERKSHIRE LIFE INSURANCE COMPANY 
Suite: 1503—225 West 34th St., N. Y 


’Phones PENnsylvania 6878-6879 ; 


























GOOD BUSINESS MEN 


Good business men will understand that our New Low Rate Life 
is an opportunity for select risks to profit by their superior 
physical condition and preferred occupation. 


Good business men who are eligible willbe quick to take advantage 
of this offer of a maximum of protection for a minimum cost, 


LOW RATES 


The New Low Rate Life policy offered by The Fidelity embodies 
all the liberal provisions of its standard contracts—plus a 


REMARKABLY LOW RATE 


= cash values, paid up and extended insurance are included 
—plus a. 


REMARKABLY LOW RATE 
$10,000 — Age 35. — _ Premium $226.°0 


First Dividend: - - $32.30 
First Year Net Cost - 194.20 


COMPARE! 
Louis A. Cerf Jr. 


Manager 
The Fidelity Mutual Life Insurance Co. 
277 Broadway, N. Y. 


JIM MacGRATH 
Brokerage Manager 











SAM MISHKIN 
Field Supervisor 
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National U. S. A. Bank 
Shares Climb In Value 


wEVELAND BANK 5 TO 1 SPLIT 
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alue of Holdings In One Chicago Bank 
Up to $2,000,000 Since Jan. 1; Some 
Chapman & Co. Activities 























Recently the insurance fraternity was 
nterested in learning that P. W. Chap- 
an & Co, New York bankers, with 
sanches in other cities, had bought the 
National Life of the U. S. A. The stock 
slater to be offered to the public; first 
» policyholders, agents and employes; 
en to the general public. As to just 
hen is not known. Frank H. Ellis, who 
smanaging the banking house’s insur- 
bnce affairs, said to The Eastern Un- 
lerwriter just before leaving for Chi- 
40 Monday on the Century that no 
lecision had yet been made about the 






































ate. 

The National Life of the U. S. A. has 
brge holdings of bank stocks. For in- 
tance, the insurance company 1S the 
argest owner of shares in the Continen- 
h-lllinois Bank & Trust Co. of Chicago, 
he largest bank in the world under one 
oof, it not having any branch banks. 
The number of shares which the Nation- 
| Life owns in the Chicago bank is 
(195 which shares have appreciated in 
alue about $2,000,000 since January 1. 
he National Life also owns 750 shares 
nthe Union Trust Co. of Cleveland, and 
hat bank has just announced that it is 
o split up its shares on a five to one 
basis. In addition the National owns 
Mther bank stocks in Chicago and at va- 
ious places. 

P.W. Chapman & Co. recently bought 
e control of the Iowa Fire, and now 
bwns 2,579 out of the 5,000 shares of that 
ompany. The shares will not be offered 
othe public. The banking house is also 
mancing at the present time the addi- 
onal capital being raised for the Chi- 
ago Fire & Marine and Presidential 
it. It is also financing the Fire In- 
trance Co. of Chicago, a $2,500,000 com- 
any, 

Activities of P. W. Chapman & Co. 
The entrance of P. W. Chapman & Co. 





































































































































ife actively in the insurance business is 

ior 1 ltracting wide attention as it is one of 
| Me best-known of the banking and in- 
| 


tstment institutions. Some time ago it 
uchased a large number of American 










age hips, including the “Leviathan.” It 
Wis its own building at No. 42 Cedar 
treet, New York, and some time ago 
ught the building occupied in part by 
re Aetna Life at No. 100 William street, 
oe tw York. Among its other properties 





fe toll bridges, telephone companies, 
ay companies and other public utili- 
A representative of P. W. Chapman & 
® said the banking house has broad- 
ded hed its insucance activities because of 

) Me pid growth of insurance and the 
* that until recently insurance has not 
al the attention of financiers which 
©mportance and the size of the busi- 
Warrant. It is estimated that the 















co aes . 

. of insurance companies of all 
Stuns between four and five billions 
I dollars in 


Incid this country. ; 
a oety. the Chapman banking 
rth ad six different appraisals made 
¢ value of the National Life of the 
hier 7 aud these estimates varied, 
be ; rom $33,300,000 to $42,000,000. 
% the actuarial concerns making 


ne ime j 
"pam was Woodward, Fondiller 





hy FLOWERMAN’S PLANS 

ptapey owerman, recently appointed 
idelity ue the Newark office of the 
- , Mutual Life, is making exten- 
? pom for northern New Jersey 
mutt mes under his supervision. He 
Rabeth 7a blish district agencies in 
ne and aera, Jersey City, Bay- 
shite passa In addition he con- 
riment ‘ € establishing of special de- 
trance $ for business incorporation in- 

» 8roup and salary deductions. 
































$746,000 A DAY 


On each business day during 1928 
The Prudential paid out to policy- 
holders or to their beneficiaries an 
average of $746,000, a total for the 
year of 224 million dollars. 


Think of the countless ways in which this 
vast sum served as a comforter to tlie 
bereaved and, in some cases, as an 
emergency fund when money was 
sorley needed. 


What man, knowing these things, 
could deny the wisdom of full 
life insurance protection? 





The Prudential 


Insurance Company of America 
Home Offive: Newark, New Jersey 


Epwarp D. Durrietp, President 











C. P. Rogge Dictated His 
New Book in Two Hours 


FINDS WRITING POLICIES EASY 








Tells Other Agents That They Should 
Be Actors and Aim at Curiosity, Van- 
ity and Selfishness of Prospects 





In his new book, “It’s All So Easy 
When You Know How,” which he dedi- 
cates to his associate Louis W. Secht- 
man of the Aetna Life, Charles P. 
Rogge, one of the largest writers of life 
insurance in the country, and than whom 
no other insurance man has a more’ ef- 
fective approach, says he wrote the book 
in two hours. He did the job at the 
request of R. H. Keffer, general agent 
of the Aetna Life, No. 100 William 
street, this, city. 

Mr. Rogge says that insurance men 
should take tips from people of the stage 
and should dramatize themselves. His 
stationery, letters and literature are all 
aimed to help him win audiences quickly. 
Most people have their guards up 
against insurance men, he says; there- 
fore, the first task of the agent is to 
lower that guard. He says he does it by 
taking legitimate advantage of three 
weaknesses that all men share. Those 
weaknesses are curiosity, vanity and 
selfishness. 

Mr. Rogge advises each agent to spe- 
cialize. He has specialized on Modified 
Life, but says his tip is that every agent 
should pick out a type of policy that 
his company issues which appeals to him 
and then devote most of his energy to 
devising ways and means of selling that 
policy, one of the most important, of 
course, being the approach and first in- 
terview. ; 

He advises agents to cultivate medical 
examiners. He never quotes a policy for 
less than $50,000 and starting last month 
he began to carry quotations on not less 
than $100,000. 

The book is published by The Specta- 
tor Co., New York City. 





MADE VICE-PRESIDENT 





L. C. Ashton, Former Secretary-Treas- 
urer, Provident Mutual, Promoted; 
S. W. Hodge Now Treasurer 
At a meeting of the board of directors 
of the Provident Mutual, held April 26, 
Leonard Ashton, former secretary and 
treasurer, was elected vice-president and 
secretary. Sewell W. Hodge, former as- 
sistant treasurer, was made treasurer. 

Mr. Ashton studied at Swarthmore and 
Harvard, receiving his degree at the lat- 
ter institution in 1909. He completed the 
law course at the University of Penn- 
sylvania in 1912 and is a member of the 
bar. 

His connection with the company dates 
from January 27, 1913, at which time 
he entered the assignment and option 
section of the record department. In 
1917 he was transferred to the secre- 
tary’s department and elected secretary 
of the company July 1, 1918. In 1926 
he was elected treasurer, retaining the 
office of secretary. 

Mr. Hodge graduated from Swarth- 
more College in 1916. He subsequently 
studied at the American Institute of 
3anking and completed a business course 
at the Wharton School, University, of 
Pennsylvania. His connection with the 
Provident dates from 1916, with the ex- 
ception of a period of service as second 
lieutenant of artillery during the world 
war. He has held the office of assistant 
treasurer since 1924. 





HAMLIN TELLS HiS METHODS 


In the current number of the “Man- 
ager’s Magazine” of the Life Insurance 
Sales Research Bureau, Hartford, Clay 
Hamlin tells an intimate story of his 
personal career. Mr. Hamlin, now gen- 
eral agent for the Mutual Benefit Life 
at Buffalo and one of the most success- 
ful personal producers. in the country, 
was at the start of his career an ad- 
mitted failure as a life insurance agent. 
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T. M. Riehle Book On 
Business Insurance 


GIVES HIS SELLING PLAN 





National Association Distributing Bro- 
chure to New Members and 
Their Sponsors 





One of the clearest discussions on sell- 
ing business insurance, written by Theo- 
dore M. Riehle and entitled, “The Riehle 
Business Insurance Sales Plan,” is being 
distributed by the National Association 
of Life -Underwriters. The brochure, 
which contains thirty pages and is print- 
ed in two colors, is given to every new 
association member and every old mem- 
ber who has gotten a new member dur- 
ing the present year. 

The Riehle plan was first made public 
when Mr. Riehle outlined it at the Mil- 
lion-Dollar Round Table at the Detroit 
Convention last year. Parts of one of 
the best chapters in the book, “The 
Three Tools I Use,” follow: ; 

“In my personal selling, and in prac- 
tically every case, I use three tools: 

1. A financial statement from Dun’s 
Agency. 

2. A ledger statement. 

3. The cost of the insurance translat- 
ed into the terms of the prospect’s own 
business. 

“In business insurance, a financial 
statement from Dun’s Financial Agency 
gives you all the information you need. 
The statement gives you the entire line- 
up of the business firm, large or small. 
It shows you with what officer or offi- 
cers you should make a contact. It 
shows you at what figure the firm val- 
ues its good will, and good will is largely 
a matter of management. It gives you 
the number of shares of outstanding 
stock. 

“If you will give any financial state- 
ment careful study you will discover the 
strong points and the weak points of the 
business, and you will know exactly how 
to proceed. 

“The second tool I use is the business 
insurance ledger statement. I use the 
ledger statement because I fail to see 
how it is possible to sell an intelligent 
business man, large or small, and size 
has nothing to do with intelligence, a 
business insurance contract unless he 
knows exactly what it is going to cost, 
live or die.” 

(The ledger statement used by Mr. 
Riehle gives all the facts and figures 
relative to the case under consideration 
on a sheet made out in ledger form.) 

“Our discussion now brings us to a 
consideration of the third tool I use, and 
I believe it is the most important of all, 
namely, that of refining down the cost 
of the protection in terms of the pros- 
pect’s own business. 

“The best method of showing you ex- 
actly what I mean is to illustrate the 
point by telling you how it worked out 
in the case of a worsted mills man. 

“Let us start with the honest admis- 
sion that, regardless of the benefits in- 
volved in business insurance, the business 
man, studying the ledger statement, 
would balk at the thought of writing his 
check for $21,752.89, the first year pre- 
mium. 

“T studied the financial report of the 
concern and [ found that the annual 
business was $8,500,000. I did some in- 
quiring and found that the average sell- 
ing price of the firm’s worsteds was $2 
a yard. That meant that the mill sold 
about 4,250,000 yards a year. 

“Now divide $4,787, the yearly net cost 
spread over ten years, into 4,250,000 
yards, and you will find that the actual 
cost per yard of that life insurance pro- 
tection was only one mill or one-tenth of 
a cent. 

“Only one-tenth of a cent a yard for 
$500,000 protection—that is a different 
sort of proposition than bluntly asking 
a man to give you his check for some 
odd $21,000. What does the cost of pro- 
tection amount to, when you analyze it 
carefully enough?” 





Southern ‘Ad’ Men Meet; 
Endorse National Plan 


AT CHATTANOOGA 
C. E. Rickerd Presides Over 2-Day Re- 


gional Gathering; Co-operation with 
National Ass’n. Discussed 

The Southern regional meeting of the 
Insurance Advertising Conference got 
under way at the Read House, Chatta- 
nooga, on Monday with an address of 
welcome by Robert G. Richards, Atlantic 
Life, and President C. E. Rickerd as the 
presiding officer. Co-operation with the 
insurance trade papers was the first 
topic on the program, the discussion 
being led by T. W. Dealy of the “South- 
ern Underwriter” and Don Coates of 
“Texas Insurance.” Next came a talk 
by Bart Leiper, Pilot Life, on “Large 
Space Advertising,” following which Rex 
Magee, Lamar Life, discussed “Publicity 
through Motion Pictures in Theatres 
and Schools.” President Rickerd closed 
the morning session with an outline of 
the aims of the conference. 

In the afternoon Alvin T. Haley, Jef- 
ferson Standard Life, started the pro- 
gram moving with a size-up of “Adver- 
tising and Agency Work.” Mr. Richards 
then went into the subject of “Co-opera- 
tion with the National Association of 
Life Underwriters.” Hal Thurber of 
Tracy, Locke & Dawson, advertising 
agents, spoke on “How the Advertising 
Agency Can Assist Insurance Advertis- 
ers,” while Harry McMains of “Farm 
and Ranch” presented his slant on “In- 
surance and the Farm.” The Monday 
evening dinner was held at the Signal 
Mountain Hotel. 


On Tuesday S. F. Clabaugh, Protec- 
tive Life, spoke on “National Co-opera- 
tive Advertising,” followed by Lorry A. 
Jacobs, publicity director for the South- 
land Life, whose topic was headed 
— Insurance for Southern Peo- 
ple.’ 

The proposed national co-operative ad- 
vertising campaign was discussed by the 
Life Group of the meeting and it was 
unanimously voted to recommend to the 
executive committee of the Insurance 
Advertising Conference that it approve 
in principle the plans recommended by 
the committee; that an appropriate re- 
ward be offered for the best emblem 
and slogan submitted for the campaign; 
that radio broadcasting be considered as 
a desirable medium for national adver- 
tising; that it consider and recommend 
to the co-operative advertising commit- 
tees means by which companies domi- 
ciled in the South and Southwest and 
the Insurance Advertising Conference 
may be represented on the executive 
committee directing national campaign; 
that the presidents of insurance com- 
panies domiciled in the South and 
Southwest keep in touch with develop- 
ments in plans for national advertising 
campaigns. 

President Rickerd described the de- 
velopment of service features of the 
Conference and told of plans for the 
Cleveland convention at the Hollenden 
Hotel which will include special enter- 
tainment features, a large exhibit of ad- 
vertising material, foreign companies ex- 
hibits, direct mail and house organs. 

Delegates were entertained at lunch 
Monday at Fairyland Hotel, Lookout 
Mountain, by the home office staffs of 
Chattanooga companies with golf and 
sightseeing in the afternoon. 


MEETING 








LEVY SPEAKS AT WASHINGTON 

Felix U. Levy of the Ralph G. Engels- 
man agency, Penn Mutual, New York, 
spoke at the May 9 meeting of the 


Washington Life Underwriters’ Associa- 
tion. 





BACK FROM PITTSBURGH 
Graham C. Wells and Clancy Connell, 
general agents, Provident Mutual, New 
York, returned on Tuesday from a 
Provident Mutual field conference in 
Pittsburgh. 


Stretching the Dollars 


For over five years, The Guardian has been allowing 
interest of 5% on policy proceeds left with the Company. 
This rate is equalled by few other companies, and is 


exceeded by none doing business under New York State 
law. 


Unlike most other companies, The Guardian allows 
interest payments monthly without discount for prepay- 
ment. On this monthly basis, the Guardian’s interest rate 
is equivalent to 5.116% per annum. 


If you are interested in seeing how such increased 
returns work out to the advantage of the payee, in addi- 
tional years and months of income receivable,—ask for 
“A little talk on Money Mileage,” Publication No. 298. 


& 


Tue GuarpDIAN LIFE 
INSURANCE COMPANY OF AMERICA 


“The Company that Guards and Serves” 


50 UNION SQUARE New York Cry 





of the new business paid 
52.28%... in The Northwest- 
ern Mutual Life Insurance Company of 
Milwaukee, Wisconsin, in 1928 was upon 


applications of members previously insured 
in the Company. 


Once a Policyholder— 


lways a Pros pect 
THE POLICYHOLDERS COMPANY 








The Northwestern Mutual Life Insurance Co. 


Milwaukee, Wisconsin 
W. D. Van Dyke, President 


$e 


May 10, 1929 
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Gustav C. Wuerth Goes 
With Penn Mutual Life 


AN ASSOCIATE GENERAL AGENT 





President of Life Underwriters Associa- 
tion of N. Y. Joins McWilliam & 
Hyde Agency 





Gustav C. Wuerth, president of the 
Life Underwriters Association of New 
York City and agent for the Northwest- 
ern Mutual Life, has been appointed an 
associate general agent for the Penn 
Mutual Life associated with the Mc- 
William & Hyde agency but he will have 
a downtown office at No. 217 Broadway 
where he will have charge and develop 
a separate unit with special attention to 
surplus lines and brokerage business. 

Mr. Wuerth’s business life began with 
the American Book Co. in 1907. In 
1909 he entered insurance on the fire 
side. A year later he moved still nearer 
to his ultimate career by becoming a 
special agent in the liability department 
of the Travelers. And then in 1915 he 
joined the J. I. D. Bristol general agency 
of the Northwestern Mutual. For some 
years he has been among the leading 
producers in that organization, and has 
ranked well up among the first fifty 
agents of that company in the United 
States. 

Mr. Wuerth has appeared at several 
agency conventions, and was one of the 
speakers at the convention of the Na- 
tional Association in Memphis in 1927. 
Mr. Wuerth has been an energetic mem- 
ber of the New York association, serv- 
ing as chairman of the Committee on 
Business Conduct, 1926-27, and chairman 
of the Executive Committee, 1927-28. 

The Penn Mutual’s new associate 
graduated from Princeton in 1907, and 
has been active in alumni activities and 
upon various graduate committees. In 
the fall of 1918 he entered the Field 


Artillery School at Camp Zachary Tay- 


or, at Louisville, Ky., and is a member 
of the Veterans’ Association, Essex 
Troop, Newark. 

_ Mr. Wuerth lives in Montclair. N. J., 
is a charter member of the Montclair 





GUSTAV C. WUERTH 


Glee Club, is a member of the Green- 
brook Country Club, and has always 
been active in such community affairs as 
campaigns for raising funds for the 
Mountainside Hospital and the Commu- 
nity Chest. 





KEANE-PATTERSON PRODUCTION 

The paid-for production of the Keane- 
Patterson agency, Massachusetts Mutual 
Life, New York, to May 1, 1929, was 
$8,123,948 as against $5,321,077 for the 
same period in 1928. 


Managers Association To 
Take In All Offices 


MEETING AT PRINCETON CLUB 





Three Associations Here May Combine; 
Julian S. Myrick, Mutual Life, Is 


Chairman of Committee 





At a meeting in the Princeton Club, 
New York City, on Tuesday of this 
week, plans were outlined for a new gen- 
eral agency and managers’ association 
which will be composed, if successfully 


carried out, of all the general agency 
and managerial offices of the city. While 
the association is still at the tentative 
stage it is proposed to have the: influ- 
ence of the production chiefs of the city 
centered about attempts to stop twist- 
ing, rebating and other evils in the 
business. 

There are already three associations in 
Greater New York. The Downtown As- 
sociation (Round Table) consists of the 
older established general agencies; the 
Mid-Town Association, formed about a 
year and a half ago; and the Brooklyn 
Association, formed some time ago. 
These associations have been meeting 
once a month. 


The proposition came up first at a 
meeting of the executive committee of 
the Life Underwriters Association. It 
resulted in President Wuerth appoint- 
ing a committee with Julian S. Myrick, 
Mutual Life, chairman. The personnel 
of the committee consists of the fol- 
lowing: Messrs. E. G. McWilliam, Penn 
Mutual; Horace Wilson, Equitable So- 
ciety; W. R. Collins, Travelers; J. H. 
Scott, Home Life; J. P. Graham, Aetna 
Life; L. A. Cerf, Fidelity Mutual; Ralph 
Engelsman, Penn Mutual, and Robert 
Kederich, New York Life. 

The new association will have no con- 
nection with the Life Underwriters As- 
sociation of New York. 


ENTERTAIN BANKERS 





Life Managers Association of Buifalo 
Hosts at Dinner to Presidents and 
Trust Officers 


Presidents and trust officers of Buf- 
falo banks were guests of the Life Man- 
agers Association of the up-state city 
last week at a dinner in the Buffalo 
Club. The subject of life insurance 
trusts was discussed by William Price, 
Pittsburgh banker. Newton E. Turgeon 
presided at the dinner at which the full 
association membership of thirty-eight 
and some twenty bankers were present. 





PHILADELPHIA APPOINTMENT 

Lewis J. Farley has been appointed 
assistant manager of the Metropolitan 
Casualty’s branch office in Philadelphia. 
He will have charge of its fidelity and 
surety department. Mr. Farley was for- 
merly in the Philadelphia branch of the 
Standard Accident as assistant resident 
manager. 


JOIN LIFE UNDERWRITERS 
Arthur L. Boyer, Aetna Life, New- 
ark, and Ellsworth G. Ferreira, Sun 
Life, Newark, have been elected mem- 
bers of the Newark Life Underwriters 
Association. 


LECTURES IN BOOKLET FORM 

The lectures which were given last 
fall for the benefit of the life under- 
writers of Newark by the officials of the 
Fidelity Union Trust of Newark have 
been printed and put into loose leaf 
booklet form and can be obtained by 
any life underwriter in Newark by ap- 
plying to the trust company. 











THE HUGHES APPOINTMENT 

Insurance men were interested this 
week in the appointment of Charles E. 
Hughes, Jr., to be solicitor general of 
the United States. The Hughes office 
has had a number of insurance clients 
in the past few years. 




















Disability Benefits 


of the 


Mutual Benefit Life Insurance Company’s 
New Supplementary Disability Policies 


ARE NOT CONTINGENT 





Upon an impairment of Mind or Body which will Probably Render it Contin- 
uously Impossible for the Insured to Follow any Gainful Occupation, But 


ARE CONDITIONAL 





225 Broadway 


Midtown Office: 


C. P. Dawson, Manager 


205 E. 42nd. St. 
VANderbilt 2845 


Upon the Inability of the Insured by Reason of Accidental Bodily Injury 
or Sickness, to Earn not More than One-Fourth of the Income Which he 
Earned Prior to his Injury or Sickness. 


BEERS & DeLONG, General Agents 
: Barclay 1580 


Brooklyn Office: 
H. R. Homan, Manager 
189 Montague St. 
TRlangle 0622 
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J.S. Fein Is Succeeded 
By Fred Lieberich, Jr. 


JEFFERSON STANDARD MANAGER 








Will Supervise Eleven Counties In 
Northern New Jersey; In Insurance 
Business Six Years 





Fred Lieberich, Jr., has been appoint- 
ed general agent for northern New Jer- 
sey for the Jefferson Standard Life with 
headquarters at 40 Clinton street. Mr. 
Lieberuch succeeds Joseph S. Fein, re- 
signed. 

Mr. has been in the life 


insurance business for about six years. 
While taking a course in 1923 in New 
York University he was with the Con- 
necticut Mutual office in New York. He 
remained with that company for about 
nine months when he resigned and 
joined the Newark office of the John 
Hancock Mutual which is under the su- 
pervision of William White. He was 
a good producer. 

In his new connection Mr. Lieberich 
plans to develop the eleven counties 
which will come under his supervision 
with an entire new agency staff which 
he will build from trained men. He will 
also train men to specialize in certain 
types of life insurance. He has done 
much to bring life insurance to the at- 
tention of the Women’s Federation 
Clubs of New Jersey. He is first vice- 
president of the Newark Life Under- 
writers’ Association and an _ executive 
committeeman of the National Associa- 
tion of Life Underwriters. 

The Jefferson Standard has assets of 
$44,873,543, a gain of $4,463,193 over the 
year 1927. The total amount of insur- 
ance in force at the end of last year was 
$349,163,741. During 1928 the company 
paid to policyholders and beneficiaries 
a sum of $5,579,616. The net gain in 
insurance in force was $27,106,612. The 
lapse record for 1928 was the best in 
the history of the company. It is li- 
censed in twenty-five states, District of 
Columbia and Porto Rico, and has forty- 
three branch offices and 1,027 agents. 


Lieberich 





MRS. ALBERT CONWAY DEAD 





Wife of Insurance Superintendent Had 
Been Ill Some Weeks; Well-Known 
in Religious and Social Circles 
Mrs. Albert Conway, wife of Super- 
intendent Conuway, died at her home in 
Brooklyn after illness of several 
weeks. She is well known in Brooklyn 
as she was active in many churches and 
Organizations. The funeral was held at 
the Conway home, 8&5 Carroll street, 

Brooklyn, on Wednesday. 

Mrs. Conway was born in Brooklyn. 
She was married to Mr. Conway twelve 
years ago while he was still a_ member 
of the staff of Justice Harry E. Lewis, 
of the Supreme Court, who was then 
District Attorney. They had four chil- 
dren, Alberta, Elaine, Lois and Hewitt 
Conway, all of whom survive. 

A direct descendant of Horatio Jones, 
of the staff of George Washington, Mrs. 
Conway was a member of the Daughters 
of the American Revolution. She also 
was a member of the Society of May- 
flower Descendants as a direct descend- 
ant of Elder William Brewster and Mary 
Brewster. During Mr. Conway’s cam- 
paign for Attorney General on the 
Democratic ticket last fall she accom- 
panied him on his tours over the state. 


an 





GLADWIN MONTH 

The month of May has been set aside 
by the agency force of the Home Life 
in honor of Vice-President Ellis W. 
Gladwin, who is one of the veterans of 
the company in length of service. Mr. 
Gladwin was made secretary of the com- 
pany in 1892 and a year later a director. 
In 1905 he was elected vice-president of 
the company. 

















16 Court St., Brooklyn 








The New Brooklyn General Agent 
of the 
ZETNA LIFE INSURANCE COMPANY 


GILBERT V. AUSTIN 


Announces 
The continuation of the Agency 
formerly under J ames P. Graham, Jr. 


from May 1, 1929 


with an exceptional agency personnel 
to assist you to increase your income. 


May we serve you? 











TRlangle 7560 














PRUDENTIAL DINNER 

F. H. Lindner, division manager of 
The Prudential at Newark, was the 
principal speaker at a dinner given in 
Olean, N. Y., last week to The Pruden- 
tial sales forces in the Jamestown and 
Olean districts, in recognition of their 
having finished first and second respec- 
tively among the agencies under Mr. 
Lindner’s direction last vear. More 
than fifty agents attended the dinner. 





The “Life Association News,” organ 
of the National Association of Life Un- 
derwriter, appeared in new dress this 
week. 


J.B. ECKENRODE HEADS CLUB 

James B. Eckenrode of the Pittsburgh 
agency of the Penn Mutual Life is presi- 
dent of the “Pennmutualist Club” by rea- 
son of paying for $850,000 on 390 lives 
during the club year. Mr. Eckenrode is 
one of seven members of the Penn Mu- 
tual’s Eckenrode family group stationed 
in several territories, the family having 
been in agency work for the company 
for more than forty years. 





The insurance in force of the Lincoln 
National Life as of March 31, 1929, was 
$668,445,802. 




















PROGRESS SERIES 


Number Ten 
A NEW ANNUITY PROGRAM 


Among a variety of annuity forms which Columbian 
National agents are equipped to sell are found 


CASH REFUND ANNUITIES 


The annuitant will receive a life income but in no event 
will the amount paid by the Company be less than the 
premium received. Risks found to be uninsurable are 
excellent prospects for such policies. 
surability is not required anda return of at least the 
amount of the investment is guaranteed. 


Evidence of in- 


A live company with an excellent line of policies and 
low guaranteed rates backed by a large capital and 
surplus. 


THE COLUMBIAN 
NATIONAL LIFE 
INSURANCE COMPANY 


BOSTON, MASSACHUSETTS 
ARTHUR E. GHILDS, President 


Correspondence welcomed by Agency 


Department 











Cases Where Interest _ 
Return May Be Factor 


HIGH YIELD IN EARLY yEaps 





Northwestern Mutual Points Out Re. 
sults Under Interest Option With 
Ordinary Life 

In cases where a return under an jp. 
come option can be used to advantage 
it is possible to show remarkable yields 
If a man buys ordinary life and selects 
an interest option the rate will be high- 
er inversely as the premium paying pe- 
riod is shorter. The Northwestern Mp. 
tual Life points out in “Field Notes" 
that—using their own policy as an illus. 
tration—it is convincing to some men 
if shown what the rate of yield—inter. 
est 48%—is if the insured dies in the 
fifth, tenth, fifteenth or twentieth policy 
year. For example, a man whose age 
is thirty-five at issue, will pay under the 
1929 dividend scale (applying his diyi- 
dends to reduce premium payments) a 
net amount totaling $92.45 on $1,000 whole 
life, if his death occurs in the fifth policy 
year. If his insurance is payable to a 
beneficiary under Option “A,” yearly, 
$48.00 (4.8% on the $1,000) the rate of 
yield on the net outlay will be 51.92% . 
($48.00 = $92.45 = 51.92%) and the prin- 
cipal is still intact. 

In other words, it is a wonderful rate 
of yield—from the standpoint of the ben- 
eficiary—that is enjoyed under the in- 
terest option of a “non-callable sinking 
fund gold bond” (or life insurance pol- 
icy) which pays $48.00 on every $1,000 
of par value proceeds (or estate) created. 

The following table gives these rates 
of yield, for quin-quennial ages at issue, 
if the insured dies in fifth, tenth, fif- 
teenth or twentieth policy year. 


Whole 

Life Option ‘‘A’’—Rate of Yield 

Age at (Interest—4.8%) 

Issue If insured dies in the policy year 

5th 10th 15th 20th . 

20 82.52% 42.67% 29.59% 23.17% 
25 71.82 7.24 5.81 0.18 
30 61.74 31.94 22.09 17.25 
35 51.92 26.80 18.51 14.44 
40 42.72 22.03 15.20 11.87 
45 34.45 17.76 12.27 9.58 
50 27.28 14.08 9.73 7.60 
55 21.30 11.01 7.61 5.94 
60 16.45 8.50 5.87 4.56 
65 12.53 6.47 4.45 3.45 


And the face of the policy (par value) 
is still coming. 





POLICYHOLDER 96 GETS FACE 





New York Life Pays Ordinary Policy As 
Endowment; Many Restrictions 
in Old Form 

The New York Life has just paid as 
an endowment the $5,000 ordinary life 
policy on the life of Chester Carter of 
Hannibal, Missouri, who has survived to 
age ninety-six. Mr. Carter took out 
his policy in 1881 at age forty-eight. The 
annual premium was $43.15 reduced by 
dividends. The New York Life’s check 
was for $5,215.65, the additional over the 
face of the policy being refund of over- 
paid premium. 

Mr. Carter’s policy contained many fe- 
strictions among them prohibiting travel 
“beyond the settled limits of the Gov- 
ernment of the United States’ except 
Canada and also travel in certain sec 
tions of the South during a portion 0 
the year. 





H. J. JOHNSON CELEBRATES 

A meeting and dinner was held to cele- 
brate the first anniversary of Holgar J. 
Johnson as general agent for the Penn 
Mutual Life at Pittsburgh which was 
attended by several home office exect” 
tives. In the year Mr. Johnson has 
built up an agency of thirty full time 
agents and the agency has paid ‘or more 
than $4,000,000. Eric G. Johnson 1s ™ 
charge of field supervision of the agency: 


A. H. CURTIS ILL 
Albert H. Curtis of the Boston, Agen 
of the New England Mutual Life 1s! 
and in the New England Baptist Hosp 
tal there, of which he is president. | € 
contracted influenza when returning 





from the South. 








929 May 10, 1929 


—_ 





Page 9 














in the 
policy 
se age 
er the 
> divi- 
nts) a 
whole 
policy 
e toa 
yearly, 
ate of 
51.92% . 


€ prin- 


ul rate 
1e ben- 
he in- 
sinking 
‘e pol- 
$1,000 
reated. 
e rates 
t issue, 
th, fif- 








r value) 


i What School Shall They Attend? 


olicy As 

ions We 

paid 28 HAT parent has not thought of this question? elers life insurance policy is a guaranty that the funds 
ary - It is one of the most important problems parents will be available for his children’s education—if he 
arter 0 


welt face, and in this day, when there are more students should not live to see them through. 
90k out 


cht. The than the preparatory schools and colleges can ac- Many insurance salesmen now recognize the 
ed commodate, the parents give serious attention to the value of educational ~eiospss gagigtonlarionces of as 
's check matter years before their children are ready for school fathers : and mothers’ eyes and minds ba the subject 
over the of life insurance, even though other life insurance 
—_ — or plans are often sold as a result of such interviews. 
Furthermore, the exact cost of a Travelers life 


insurance contract is guaranteed. There is no fluc- 
” except them to make the most of their opportunities in life. tuation in premium and the cost cannot be increased 
tain sec- 


ae But many a father does not realize that a Trav- by the Company. 


nany fe- Most fathers and mothers admit the advantages 


1g oi a college education offers their children. They want 
he Gov- 


ATES 


a ‘eh ES Oe eS ee EO R..S : 


+867 
the Penn 
hich was bt aaa InsuraNcE CoMPANY THE TRAVELERS INDEMNITY CoMPANY THe TRAVELERS Fire Insurance Company / #24 
ile s 
~o exec: i : LIFE Ex-F,-BUTLER, PRESIDENT 
nson has ACCIDENT Hartford, Connecticut 


full = LIABILITY, HEALTH, AUTOMOBILE, STEAM BOILER, COMPENSATION, GROUP, BURGLARY, PLATE GLASS, 
for mor 


FIRE 

WINDSTORM 

AIRCRAFT, MACHINERY, INLAND MARINE 
son is in 
se agency: 








THE LARGEST MULTIPLE-LINE INSURANCE ORGANIZATION IN THE WORLD 


mn Agency 
ife is il 





Page 10 








May 10, 1929 











Insurance As Career 
Attracts College Men 


HIGH PERCENTAGE IN FIELD 





President W. A. Law of Penn Mutual 
Discusses Subject in College 
Publication 





A high percentage of college gradu- 
ates goes into life insurance work ac- 
cording to a survey among the alumni 
of one of the eastern colleges and the 
advantages of this field to college people 
was pointed out by President William A. 


Law, of the Penn Mutual Life in an ar- 
ticle in the “University Placement Re- 


view” of the University of Pennsyl- 
vania. 

“It is not strange that the work of 
life underwriting is attracting an in- 


creasing number of college graduates,” 
said Mr. Law. “A survey made among 
the alumni of one Eastern college 
showed that next to ‘general business,’ 
insurance had outstripped all other vo- 
cations in the ratio of growth among 
the occupations chosen by graduates. 
While this survey did not indicate the 
percentage of college graduates who 
were actually selling insurance, it is safe 
to say that the ratio of growth in the 
field of sales would have been equally 
marked. In the first place, the train- 
ing of the college graduate gives him an 
advantage in the work of life under- 
writing. He has been taught to use his 
mental tools and his college work 
forms a solid foundation for the inten- 
sive new salesmen. - Also, the. specific 
courses which he has taken may prove 
to be incalculable value in future work. 
In the second place, life underwriting 
offers unusual financial opportunities. 

“There are, of course, many life in- 
surance salesmen whose earnings run 
well into five figures, but incomes of this 
size usually come only with experience 
and a well-established clientele. How- 
ever, if a man, during his first year sold 
only thirty-seven $5,000 policies, his 
first-year commissions would be about 
$3,000. Moreover, his future increases 
in income would depend entirely on his 
own efforts. Someone has stated that 
‘life insurance is the best paid hard 
work in the world and the poorest paid 
easy work.’ There can be little ques- 
tion as to the accuracy of this state- 
ment.” 





TARVER SUCCEEDS COUSINS 

W. A. Tarver, lawyer, of Corsicana, 
Tex., has been appointed by Gov. Moody 
as chairman of the State Insurance 
Board and Life Insurance Commissioner 
to fill the vacancy caused by the recent 
resignation of R. B. Cousins, Jr., to be- 
come president of the San Jacinto Life, 
of Beaumont, Tex. The new chairman 
is well known in Texas political and le- 
gal circles. He has never been engaged 
in insurance. 





“MET” CLOSING SATURDAYS 


Commencing June 1 the Metropolitan 
Life will be closed on Saturdays through 
June, July and August, except for those 
employes who are required by their du- 
ties to report Saturdays. The Metro- 
politan home office has heretofore been 
closed through July and August and 
President Ecker, in making the further 
extension of Saturday closing, said that 
it was in the nature of an experiment. 


Advantages in Using 
Standard Sales Talk 


AS ORGANIZED PRESENTATION 





R. G. Gregory Tells Philadelphia Under- 
writers It Should Not Be Parrot 
Talk But Fit Agent 





The standardized sales talk for the 
average agent and for the average pros- 
pect should be built on estate creation 
as the main theme, said Raymond G. 
Gregory, agency supervisor of the Pitts- 
burgh agency of the Aetna Life in a 
talk before the Philadelphia Friendly 
Conference of General Agents and the 
Life Underwriters’ Association last week. 
Mr. Gregory does not believe in memor- 
ized talk but means by standardized talk 
a form of planned interview, a group of 
fundamental ideas organized into a defi- 
nite plan. 

Mr. Gregory said that the new agent 
should used a standardized talk without 
exceptions as it impressed him with the 
need for planning interviews in advance. 
“The easiest, quickest and most forceful 
method of impressing him is the stand- 
ardized sales talk,” Mr. Gregory stated. 

The standardized sales talk should also 
be used by the experienced agent when 
he goes into a slump. “Have him re- 
hearse a standardized sales talk, then let 
him go out and the slump will automati- 
cally end.” Mr. Gregory said that the 
standardized talk should be fitted’ not 
only to the prospect but to the type of 
agent. 

In summing up, he declared that the 
standardized sales talk should be used: 

At the beginning of each man’s ex- 
perience. When he gets in a slump. Cer- 
tain types of talks for types of pros- 
pects. Certain types for types of agents. 
And in conclusion he advocated to his 
audience that they should urge their 
agents to have a daily planning hour to- 
gether with the standardized sales talk. 





KLEE V.-P. LIFE UNDERWRITERS 

At a meeting of the board of directors 
last week of the Binghamton Life Un- 
derwriters Association of New York, 
Conrad C. Klee, general agent of the 
Travelers, was made vice-president of 
the organization. Mr. Klee succeeds 
Patrick J. Quitter who now heads the 
association. Hugh A. Wedge, general 
agent of the Equitable Life was former- 
ly president of the organization but has 
resigned owing to the fact that he has 
been transferred to Watertown. 











New Insurance. . 
Increase over 1927 . . 
Insurance in Force. $1,113,810.563 


An Increaseof .. . 
Representing over 63% of the New Business 


BUSINESS OF 1929 


- $143,573, 589 
. 6,083,386 


- 90,547,161 


New England Mutual Life Insurance Co 


BOSTON, MASS. 











Assets Over . 


ee ee ee 


dends of the mutual. 


company. 





ACACIA MUTUAL LIFE ASSOCIATION 


Insurance in Force Over........ 
aceeeeseceeaccdes's ap OOOO 


THE IDEAL POLICY 


The low initial premiums of the stock company, combined with the divi- 
A privilege a Master Mason cannot find elsewhere. 


ACACIA agents place more insurance per capita than agents of any other 


RENEWALS BASED ON VOLUME OF BUSINESS— 
NOT ON PREMIUMS COLLECTED 
If you care to better your position, write to 
WM. MONTGOMERY, President, Washington, D. C. 
101 Indiana Avenue 


seveceeecceeesee 300,000,000 








HOFFMAN PITTSBURGH MANAGER 





Succeeds Chauncey O’Neil, Whose 
Father Founded National of Ver- 
mont Agency in 1884 
George W. Hoffman, Jr., has been ap- 
pointed general agent of the National 
Life of Vermont in Pittsburgh. He will 
occupy new quarters in the Clark build- 

ing there. 

The Edward O’Neil agency, established 
in 1884, was one of the company’s early 
agencies and covered several states. 
Since the death of Mr. O’Neil in 1927, his 
Chauncey O’Neil has headed the 
Mr. O’Neil is now to devote 
more of his time to selling, but will con- 
tinue as an associate general agent. 

William Leigh, who has been with the 
agency for thirty-six years, will be of- 
fice manager. 


son 
agency. 


HOME FRIENDLY EXPANDING 





Baltimore Company Puts Seth A. Wolfe 
at Head of Actuarial and Statistical 
Department 


The Home Friendly Insurance Co. of 
Baltimore, of which B. L. Talley is 
president, has organized an actuarial and 
statistical department and has appoint- 
ed Seth A. Wolfe, of New York, as actu- 
ary. This pine. ole will be equipped 
with the latest electrical Hollerith ma- 
chines. It was found necessary by the 
growth of the company which was con- 
siderably accelerated by the purchase of 
the Delaware Casualty and more recent- 
ly the weekly industrial debits of the 
Twentieth Century Life of Chicago in 
Delaware and the District of Columbia, 


and the opening of their new district in 
Philadelphia, May 1. 
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The Lincoln National Life InsuYance Compan) 


of Fort Wayne, Indiana . 
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In establishing connections with a life insurance company, the personal 
equation of its official family is of paramount importance to the prospective 
agent. The Berkshire Life Insurance Company of Pittsfield, Massachusetts, 
has a well-earned reputation for a co-operative spirit between the Home 
Office and the Field Force that is of inestimable value to the success and 
happiness of its representatives. 

**Ask any Berkshire Agent” 


1851 BERKSHIRE LIFE INSURANCE COMPANY 1929 








| BERKSHIRE LIFE INSURANCE COMPANY | 
Incorporated 1851 
|__ Pittsfield, Massachusetts FRED. H. RHODES, President _| 








~The Colonial Life {nsurance Company of Americ 


Over ONE HUNDRED MILLION DOLLARS 
A strong and progressive Company, affording agents unusual money-making 
opportunities through a wide variety of Industrial and Ordinary policies adapted 
to the insurance needs of the whole family. 


George T. Smith, Vice-President 
Chas. F. Nettleship, 2nd Vice-President 








OFFICERS 
EB. J. Heppenheimer, President 


Home Office—Jersey Citv. N. J. 


Secrete*¥ 
Wise, Treasure’ 


— 





—_ 
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Billion In Proceeds 
Goes To Wage Earners 


GOVERNMENT MAKES SURVEY 





President Hoover’s Unemployment Con- 
ference Studies Life Insurance 
As Factor 





Life insurance beneficiaries in the 
United States receive from death claims, 
endowments, annuities, disability claims, 
dividends, and payments for lapsed, sur- 
rendered and purchased policies, more 
than $1,000,000,000 annually goes to wage 
earners and the lower salaried groups, 
according to the estimate of Dr. Leo 
Wolman, as stated in his chapter on 
“Labor” of the survey of the National 
Bureau of Economic Research. Dr. 
Wolman also notes that life insurance 
has been growing faster than the popu- 
lation in this country. 

The survey is the result of extensive 
researches made for the committee on 
recent economic changes of the Presi- 
dent’s unemployment conference, which 
will publish its report with the survey 
this month under the title “Recent Eco- 
nomic Changes.” 

Dr. Wolman presents statistics gath- 
ered by Elizabeth Steele of the Metro- 
poitan Life indicating that $84,801,409,- 
000 in legal reserve insurance was in 
force in 1927, representing a per capita 
of $715, when the population of the 
United States was 118,628,000, whereas 
the total insurance in force, in the same 
class in 1911 was but $17,703,128,000, or 
$189 per capita when the population was 
93,682,189. In the five years from 1911 
to 1915 the increase in per capita insur- 
ance in force was 19%; in the next five 
years 62%; from 1921 to 1925, 47%; and 
from 1926 to 1927, 9%. 





OLD POLICIES GROW 

Sherman C. Kattell, actuary of the 
Lincoln National Life, has made a study 
of the poliices written on old policy- 
holders. He says that frequently these 
of the policies written on old policy- 
holders are nearly 100% larger than the 
average sized policy written. Mr. Kat- 
tell’s study shows that policies written 
on the lives of old policyholders for the 
month of February this year are ap- 
proximately 20% larger in size than even 
the larger size policies written on the 
lives of old policyholders in previous 
years. He stated also that the percent- 
age of the number of policies written on 
the lives of old policyholders to the 
total number is increasing. In Febru- 
ary this percentage was nearly 50% 
greater than in previous years. 





CALLED ON JOHN HANCOCK 
W. T. Day, president of the Farm 
Mortgage Security Co., Spokane, re- 
turned to Spokane recently from a visit 
to Boston, where he conferred with offi- 
cials of John Hancock Mutual Life, for 
which company it is local correspondent 
lor farm loans in Washington, Idaho and 
northeastern Oregon, also for city loans 
m Spokane. This company has loaned 
more than $10,000,000 for the insurance 
company on farms in this territory dur- 
‘ng the last fourteen years without a 
loss of one dollar to the company, and 
Mr. Day was informed by them that this 
feld was freer from difficulties than any 
other ficld in the twenty-five states in 
Which they make farm loans. 


FANCHER OPENS OFFICE 

enry B. Fancher, formerly with the 
home office of the Aetna Life and affili- 
yc" companies, has resigned to devote 
pea to selling insurance and fidelity 
P surety bonds in Hartford. Mr. Fan- 
ned on with the Aetna thirteen years 
Sagi the Phoenix Fire eleven years 

€ that. He is prominent in Hart- 
ord religious work. 





te First National ‘Life, of Denver, 
een formed: with a capital of $100.- 
Pial The incorporators include C. G. 
» R. S. Evans and C. W. Solomon. 








confidence. 





110 Fulton: Street 


ACTUARY 

Fellow of Actuarial Society or American Institute wanted by company located in 

New York City; salary $5,000. up depending upon experience; letter should state name 

companies and kind of work, with nature of responsibilities in each position, education, 

religion, age and salary desired; give full details. 
interview and permission granted by applicant. 


No inquiries will be made until after 
Your application will be held in strict 


Box 1112 
THE EASTERN UNDERWRITER 


New York City 




















110 Fulton Street 








Life Insurance Opportunity 


- General Agent of prominent Life Insurance Company 
desires as an associate a man with an established 
personal record and ability to build an agency. 
Address in strict confidence giving full particulars. 

Box 1114 
THE EASTERN UNDERWRITER 








New York City 











LIFE COUNSEL MEET MAY 24 





Semi-Annual Gathering at Old Point 
Comfort to Hear William M. Bullitt; 
Other Speakers 
The Association of Life Insurance 
Counsel will hold its semi-annual meet- 
ing May 24-25 at the Chamberlin-Van- 
derbilt hotel, Old Point Comfort, Va. 
William Marshall Bullitt of Louisville 
will give a talk on the Sacco-Venzetti 
case, and among the speakers on the 

regular program are: 

Charles B. Bradley, general solicitor, 
The Prudential: “Statutory Regulation 
of Life Insurance Investments.” 

Jelks H. Cabaniss, counsel, Protective 
Life: “Parol Contracts of Life.” 

Benjamin L. Holland, attorney, Phoe- 
nix Mutual Life: “The Effect of an As- 
signment of a Life Insurance Policy 
Upon the Interest of a Beneficiary 
Where the Insured Reserved the Right 
to Change the Beneficiary.” 

Benjamin R. C. Low, general counsel, 
Home Life, New York: “Some Legal 
Aspects of Life Insurance Trusts.” 

Paul E. Price, counsel, Old Colony 
Life: “Removal to Federal Courts as Af- 
fected by Amount in Controversy.” 





EQUITABLE SOCIETY LOANS 

During the first three months of 1929 
the Equitable Society, through its mort- 
gage loan and real estate department, 
advanced funds amounting to $23,767,- 
280.82 for mortgage loans. Loans to the 
extent of $16,947,000 were made on 3,237 
properties in various cities throughout 
the country. Eighteen of these loans 
were on business properties and the bal- 
ance on dwellings and apartments. 


PRUDENTIAL LOANS 

Real estate mortgage loans, particular- 
ly those made for the purpose of assist- 
ing in the erection of individual dwel- 
lings and apartment houses, continue to 
be favored by The Prudential for the 
investment of that organization’s funds. 
Such loans made during the first three 
months of 1929 totaled $45,982,500, and 
of this amount $36,373,692 was on prop- 
erty to be used for residential purposes. 
The remainder was on farms and city 
property. 





RECOVERING FROM OPERATION 
C. E. Way, general agent for the Lin- 
coln National Life at Akron, Ohio, and 
holder of the degree of accredited life 
underwriter, underwent an operation on 
April 3rd. Mr. Way is one of the oldest 
members of the Lincoln National Life 
field organization, having been with the 
company since February 4, 1909. He is 
reported to be doing quite well. 





RETIREMENT INCOME LEADER 

At the close of the month of March, 
Mrs. Z. Z. Brown of the Lincoln Na- 
tional, led all the rest of the company 
representatives in the sale of retirement 
income policies, with 261%4 units to her 
credit. 





OHIO VISIT 
William H. Harrison, vice-president, 
Atlantic Life, visited Toledo, Cleveland 
and other points in Ohio this week in 
connection with plans of the company 
to develop that state more intensively. 





At sixty-five a man is either glad he 
did, or sorry he didn’t, take enough life 
insurance when he was younger.—West- 
ern & Southern Field News. 








“ 





SECURITY— 


When the Mutual Benefit was organized in 
1845 there were only a few Life Insurance 
Companies in the United States. Through 
the Wars, Panics and Epidemics of all these 
years, it has always stood safe and secure as 
a foremost disciple of Pure Life Insurance. 


The Mutual Benefit Life Insurance Co. 


Newark, New Jersey 








Organized 1845 





Penn Mutual Makes 
43% Gain In April 


FIRST QUARTER 34% OVER 1928 





Phenomenal Production Development 
Credited to Vice-President Hart’s 
Agency Methods 





The Penn Mutual Life reports remark- 
able increases in production so far in 
1929, the April paid-for business being 
43 3/10% ahead of the same month last 
year. The first quarter production was 
34% more than for that period of 1928. 
Credit for this showing is given to the 
new program and agency building meth- 
ods installed by Vice-President Hugh 
D. Hart, including recruiting, training 
and supervision of new and old agents 
alike. These great increases, the home 
office believes, are the direct result of 
Mr. Hart’s manpower expansion cam- 
paign and the adoption of new methods 
for carrying it on. 

The company states that these results 
have been obtained without pressure on 
the producing agents, and _ represent 
risks that in every way measure up to 
the company’s rigid standards for ac- 
ceptance. Through the use of Director 
of Education Vincent B.  Coffin’s 
method of bringing new agents to the 
earning line within a few days after they 
join an agency, the turnover of 
discouraged novices has been ma- 
terially lessened. 





GERMAN LIFE BUSINESS GROWS 

German life insurance, which was more 
afflicted by the inflation and the unfavor- 
able economic conditions in Germany 
than any other line of insurance, is rap- 
idly gaining strength again. When, in 
1924, the inflation was ended by the cre- 
ation of the new currency, life insur- 
ance in Germany was almost on the zero 
point. Taking into account all the cir- 
cumstances, the development since that 
time is very remarkable, as the following 
schedule shows. The amounts are given 
in German marks: 


Amount in New Business 


Force of the Year 
12 Pane 5,471,000,000 2,273,000,000 
|. 8,27 1,000,000 2,798,000,000 
Rete oa ce 10,970,000,000 2,962,000,000 





VASH YOUNG WRITTEN UP 


Vash Young, one of the Equitable So- 
ciety, New York, stars, is the subject 
of an article, “Selling to Men Who 
Won't Buy,” by Rufus Steele, appearing 
in the March issue of “Nation’s Busi- 
ness.” Recently “The American Maga- 
zine” published a long article about Mr. 
Young. 





INDICATE MILLION PRODUCERS 
Twelve Bankers Life agents, each of 
whom wrote and paid for $100,000 or 
more of business in the period December 
16, 1928, to March 1, 1929, may become 
million and half-million producers of 
1929. First among the twelve is T. S. 
Reinhard of J. E. Flanigan’s New York 
Agency, whose total for the company’s 
club year to March 1 was $215,000. His 
nearest competitor for field force leader- 
ship was Robert Mercer, Chicago agency, 
who had $167,500. 





TROLLEY CO. GROUP * 

The Connecticut Company, which op- 
erates trolley service: in that state, has 
inaugurated a pan of cooperative group 
insurance written by the Aetna Life. The 
policy allows for the transfer of the pol- 
icy to straight life insurance if the em- 
ploye leaves the company. 





SNYDER AGENCY GROWING 


The Pittsburgh agency of the Guard- 
ian Life has moved to new quarters. in 
the Union National Bank Building there, 
having outgrown the old quarters in the 
same building. Harry O. Snyder is head 
of the agency. age 
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Practical Suggestions to Help the Man With the Rate 





hy, 


Book Increase His Income and General Efficiency 


As a means of pro- 


Dependent viding against de- 
Old Age pendent old age, the 
Contract Equitable Life As- 


surance Society cites 
the survivorship annuity contract and 
quotes in “Agency Items” a writer on 
this as follows: 

“The cost of a life insurance policy 
taken out by a man for the benefit of 
his mother, for example, and payable 
only in the event that she survives him, 
would be a mere fraction of the cost of 
the ordinary policy. In a not incon- 
siderable number of cases (though, of 
course,,a small proportion of the whole) 
the sole motive of a young man in in- 
suring is to protect a parent, or some 
other older person, against the material 
hardship that would be caused by his 
unexpected death; and in many other 
cases he would be glad to take out spe- 
cific additional insurance for this object 
alone if he knew how small its cost 
would be. That the cost would be small 
is obvious when we consider that the 
company would not be called on to pay 
anything at all except in the rare cases 
when the mother survived the son; and 
it is plain that the cost would be made 
much smaller still by calling for pay- 
ment to the beneficiary, if he or she 
did survive, not as a lump sum but in 
the form of an annuity for the remainder 
of his or her life.” 

* as 


One approach to 


Approach the prospect in con- 
Based On nection with life in- 
Distribution surance trust is 


through the distribu- 
tion of his estate which we can assume 
in the case of the salaried or profes- 
sional man is largely made up of life 
insurance, said Nathaniel H. Seefurth re- 
cently in a lecture. An underwriter can 
better approach a prospect on the idea 
of properly distributing his estate in a 
way that will show the least shrinkage 
than he can on the immediate idea of 
increasing his estate through life insur- 
ance. It is fundamental that an approach 
should be made in such a way as to 
involve the smallest amount of resis- 
tance on the part of the prospect. It 
is dangerous for the average man to 
jump to the conclusion at once even 
though individual underwriters here and 
there have had remarkable success with 
the more direct form of approach. 
“The approach should not be so indi- 
rect that it cannot’ be logically tied up 
with the underwriters’ real objective,” 
said Mr. Seefurth. “In this respect, the 
idea of a proper distribution makes an 
ideal approach for the underwriter be- 
cause if properly handled it creates a 
situation where the consideration of ad- 
ditional life insurance naturally follows. 
The insurance trust, of course, is the 
most‘ recent development in the distri- 
bution of personal life insurance and 
consequently is something of greater ‘in- 
terest than those methods of distribu- 
tion that have been in constant use by 
the general body of underwriters.” 


In these days of 
new angles to life in- 
surance selling some 
agents may overlook 
the old standbys like 
the “clean-up” policy for instance. Will- 
iam R. Collins, of Johnston & Collins, 
the Travelers, New York, has a very in- 
forming article in the current issue of 
“The Bulletin” of the Life Underwriters 
Association of New York on the “Clean- 
Up” policy in which he says: 

I have heard some very able life un- 
derwriters express the opinion that all 
policies, even where an applicant is able 
to purchase only $1,000 should be put 
under one of the income options. Now, 
generally speaking, the income plan is an 
excellent one, but there are conditions 
under which it does not serve the pur- 
pose, and matters should be arranged to 
suit conditions. If a prospect has a 
mortgage on his home, by all means have 
a policy that will pay off the mortgage. 
If he has debts and is an honorable 
man, he will want them paid whether 
he lives or dies; the policy should be 
such as to take care of these also. If 
you go about the matter in the right 
way your prospect will tell you just 
what his debts are, and you can then 
tell him what additional debts his estate 
will be likely to have in the event of 
his death. Some of the obligations that 
are bound to mature at his death, are: 

Doctors and nurses expenses. 

Funeral expenses. 

Miscellaneous expenses. 

Mortgage. 

Cost of Administration 

Court fees. 

Administrator’s fees. 

Attorney’s fees. 

Incidentals—Advertising. 

Taxation Costs 

State Inheritance tax. 

Federal and state income taxes. 

Federal inheritance tax. 

Inheritance tax transfer (other states). 

ee ee 


The Value Of 
“Clean-Up” 
Policy 


George A. Rath- 


A “Close” bun, of the Detroit 


Before Life, tells of an ef- 
The Close fective method of 
closing: “Sometimes 


I spread my papers about on the pros- 
pect’s table while I am developing my 
canvass,” he says. “If he does not seem 
to be coming my way, I gather up the 
papers, put them in my wallet, put my 
wallet in my pocket and prepare to leave. 
The prospect concludes that the inter- 
view is over and throws down his guard. 

“Then I say to him, ‘Will you please 
tell me for my guidance in conducting 
my business in the future, just what 
has influenced your mind against taking 
this insurance ?’ 


“The prospect thinks I have given him 


up and will usually reveal his real rea- 
sons for not taking the insurance. In 
so doing he reveals the weak spots in 
his understanding of the situation. I 
then build my close on what he says. 
I estimate that by this method I have 
closed at least 50% of such cases before 
leaving,” 











Gerard S. Nollen, President 








Gains in Millions of Dollars Mark 
Bankers Life Company’s Best Year 


1928 Gains 
Gain in Income, nearly................. $ 3,000,000 
Gain in Assets, over................... $ 14,800,000 
Gain in Legal Reserve Life Insurance 
I sons co cdde eds esac vn’ $ 52,000,000 
1928 Totals 
Total Income, over .................... $ 37,500,000 
Total Assets, over .................... $118,400,000 
Total Life Insurance in Force, over...... $886,000,000 
1928 Business 


Total Life Insurance Paid-For, over...... $140,000,000 


BANKERS LIFE COMPANY 


Established 1879 


Des Moines, Iowa 








ALL ON EQUAL BASIS 

The Department of Justice submitted 
a bill to the “Bundesrat” which requires 
that all claims of policyholders must be 
guaranteed by the Swiss life insurance 
companies. 

The purpose of this bill is to establish 
the same conditions in the Swiss compa- 
nies which have held since 1919 for the 
foreign life insurance companies which 
do business in Switzerland. The bill re- 
quires the same from all Swiss life in- 
surance companies doing business in for- 
eign countries. 

To the government of the Canton of 


Basel a bill was submitted requiring ob- 
ligatory insurance against unemployment. 


FIVE TO SIX YEARS SENTENCE 

Israel F. Bell, former Denver life 
agent, who shot and fatally wounded 
John J. Mahoney, acting office manager 
for the company, was sentenced to serve 
from five to six years in the state peni- 
tentiary. 








NEW POST FOR BATCHELOR 

Wallace W. Batchelor, formerly with 
the Travelers, is now field superintendent 
of tthe Maryland Life for Pennsylvania. 


D. E. I. LIFE INSURANCE 

According to Batavia newspapers, five 
of the largest Dutch life insurance com- 
panies working in the Dutch East In- 
dies have decided to grant to their pol- 
icyholders who have taken out their poli- 
cies since January 1, 1928, waiver of pre- 
mium in case the assured has to go to 
Europe on leave on account of his 
health. They have also introduced peri- 
odical examinations. 





HOME OFFICE MANUAL 

As an added feature of its service, a 
Manual of Agency Department Func- 
tions and practices, a loose-leaf book to 
contain general studies and_ specific 
plans, has just been sent to all home of- 
fices of its member companies by the 
Life Insurance Sales Research Bureau. 





CANCER BULLETIN 

“Community Control of Cancer” is the 
title of the latest publication on health of 
the Insurance Department of the United 
States Chamber of Commerce. The bul- 
letin was sponsored by the committee on 
administrative practice of the American 
Health Association. 














A 


degree of its service. 
its service broadens. 





34 Nassau Street 


DAVID F. HOUSTON 
President 





“In This Way We Measure” 


LIFE INSURANCE COMPANY may well measure its 
success by the good it performs rather than by great 
size. Through eighty-six years THE MUTUAL LIFE 
INSURANCE COMPANY OF NEW YORK, the “first American Com- 
pany,” has measured its success by the scope, manner and 
In such a way it is measuring now 4s 


Issuance of contracts of all standard forms, substantial 
dividends, income settlement provisions, Disability and Double 
Indemnity Benefits, and prompt payments and practices for 
convenience of members are embraced in its present service. 


It welcomes as field representatives those who know that 


success is according to the natural law of compensation—that 
the best comes to those who give out the best of themselves. 


The Mutual Life Insurance Company 


of New York 





New York, N. Y. 


GEORGE K. SARGENT 
2nd Vice-President 


and 
Manager of Agencis: 
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\.Y. Life Directors See 
Coolidge’s Human Side 


K-PRESIDENT JOINS BOARD 





is Reporters He Has Learned About 
Insurance From Agents; His 
Luncheon Talk 
the Calvin Coolidge known to Frank 
¥ Stearns and other intimates—the real 
widge—clever, witty, epigramatical, 
fendly, was disclosed at a luncheon in 
te New York Life building on Wednes- 
ty of this week attended by directors 
id oficers, and in contact later with 
amera men and reporters. It seemed 
ut half the reporters, motion picture 
ind camera men in Greater New York 
were present to see the former President 
a the United States in his new role of 
ie insurance director. 
“What do you know about life insur- 
wee?” asked “Ed” Hill of the New York 
yn,” spokesman for the reporters. 
‘Not anything except such informa- 
fon as a person gathers when he is ap- 
yuched by an enterprising insurance 
ent,” he answered. 
‘How do you expect to get posted?” 
ms another question. 
The former President 




















answered: 


of pre- ‘Very likely I shall learn something from 

the inside of the company that I did not 
> 0 t0 Biderstand when I was on the outside.” 
of his HM \r. Coolidge will be chairman of the 
od peri- Hwency committee of the company which 


meets monthly. 

Asked if he had been studying up life 
L insurance during the last month his com- 
mnt was: “No. I have been principal- 




























Tvice, 4 Hilly engaged in writing letters.” Memoirs, 
- Func- Bit, he might have added. 
book to Take Many Pictures 
specific Dozens of pictures were taken of Mr. 
ome of- Hi Cwlidge posed with President Kingsley 
by the $a some of the directors in the big 
ureau. gud room of the company. He smiled 
trpugh it all until he saw a moving pic- 
le man trying to take advantage of 
” is the the rest of the camera men. He went up 
ahi of tohim and said brusquely: “You were 
United told not to do that. You are disobeying 
The bul: @ci™uctions. Move out of here.” The 
ittee on emer’ Man left. Mr. Coolidge returned 
gaa ob Kingsley’s side and resumed his 
In his talk at the lunch President 
sy MXingsley said that some time before the 


New York Life had its official house- 
Mming in the new building in Madison 
Nenue.he had, without consulting any- 
one, sent an autographed note inviting 
tsident Coolidge “at some convenient 
me to become a director of this com- 





















its |e. 
eat Continuing, Mr. Kingsley said: 
: When your labors as President of the 
IFE ited States were completed you chose 
ym- iscompany as the first instrumentality 
and prough which to work as a private citi- 
3. ft. That choice implies more than 
te approval; it carries with it the de- 
und that I and all my associates in- 
pase our industry and refresh our 
tial ~ ? obligation as trustees. In mil- 
‘ble 4 : homes your action has already 
l 4 ‘lorced the feeling of security which 
for Pihe heart of the whole matter.” 
ice. Mr. Coolidge’s Talk 
fa his response Mr. Coolidge said that 
hat ‘urance has achieved the impossible. 
hat a become a great charitable or- 


ep which stands between the in- 
ent » Or his dependents, and the ac- 
(a8, 0 life and the inevitable event 
r or Yet it does not pauperize.” He 
‘a 1 life insurance “has made 
. ae ect the art of living by_en- 
bi 8 while it enriches.” This tribute 
€ insurance he also paid: 
her — companies, rising above all 
a and financial institutions, stand 
ae of moral responsibility. If 
Mit of se ustries are depressed, if ever the 
lee that ur banks becomes strained, the knowl- 
ae the enormous investments in insur- 
re still sound, that their assets are still 


(Continued on Page 16) 
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NYLIC INCENTIVES and AIDS TO SUCCESS 
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Nylic Public Service 


q Life Insurance is “‘public service.” 


q 
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It helps individuals to save and insures their 
life values against loss by death or by total 
and permanent disability. 


Vad Yea Wwe Wee Val Wd Woe We Ved Woe \we \W A \U a We | 


gq In order to earn interest on the policyholders’ 
savings, it loans money to home owners, to 
railroads, to owners of city buildings, to 
public utility companies, to the United States 
government, and to states, counties and munic- 
ipalities. 


(BY BAY 


Probably no other institution serves our people 
singly and collectively, both as private indi- 
viduals and citizens, in so many vital ways. 


my 


A company’s usefulness to the community is, 
therefore, largely measured by the number of 
people protected, the amount of insurance in 
force and the amount of its invested assets. 


q 
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As of January 1, 1929, the 
New York Life had about 
2 Million policy-holders 
Insured for over 
634 Billions. 
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Its assets amounted to 
over 1¥4 Billion 
Dollars. 








NEW HOME OFFICE BUILDING 


NEW YORK LIFE INSURANCE 
COMPANY 


51 Madison Avenue, Madison Square, 
New York, N. Y. 
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Connecticut General 
Names New Managers 


MANCHESTER, ERIE AND TOLEDO 





Careers of Howard J. Anderson, C. R. 
Pixler and Norman B. Magoffin; All 


Experienced Insurance Men 





The Connecticut General has an- 
nounced a number of managerial changes 
in the field. They include the appoint- 
ment of Howard J. Anderson as general 
agent at Manchester, N. H.; C. R. Pix- 
ler as general agent at Erie, Pa, and 





HOWARD J. ANDERSON 


Norman B. Magoffin as manager at To- 
ledo. 


Mr. Anderson succeeds J. Benton Cal- 
don, who has just completed twenty 
years of service with the company as 
general agent at Concord, N. H. Born 
in Chicago, Mr. Anderson was brought 
up in New England. His business ex- 
perience has been largely selling, cov- 
ering a variety of lines from chewing 
gum and candy, from fountain pens to 
automobile specialties. In 1924 he joined 
the company’s agency department. In 
1925 he took a special course in life in- 
surance salesmanship at the University 
of Pittsburgh and since then has had 
much experience working with men in 


the field. 


Mr. Pixler’s insurance experience 
dates back to 1915. He was agency man- 
ager in Dayton, O., for one of the largest 
companies in the country when in May, 
1926, he entered into partnership with 
his brother Roy, general agent of the 
Connecticut General at Huntington, W. 
Va. The two brothers have successfully 
developed an agency organization in 
West Virginia and southeastern Ohio, in 
addition to making an outstanding rec- 
ord in group insurance production. 


Mr. Magoffin is well known to the 
Connecticut General’s field force. He 
started with the company as a part time 
soliciting agent, and became an agency 
assistant in 1924, covering Pennsylvania 
and West Virginia. His success in this 
work was such that when a general 
agency opening occurred in Erie in Oc- 
tober, 1926, he was appointed general 
agent there. He will enter his new mana- 
gerial position in Toledo on May 20. 





H. W. WEEKS TO TALK 

Harvey W. Weeks of Buffalo will 
speak before the Toronto, Ont., Life Un- 
derwriters Association at a luncheon to 
be held in the King Edward Hotel in 
that city on Thursday, May 16, at 12:30 
o’clock. Mr. Weeks will repeat his ad- 
dress “Oats,” given before the national 
association and several local associations 
of underwriters during the past year. 
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Four Educative Cases 
Of Penn Mutual Life 


FAMILY NEEDS ARE COVERED 





Income For Wife and Son; Double In- 
demnity Case; Participating Life In- 
come; Insured’s Mother Protected 





The Penn Mutual Life furnishes 
agents with four educative cases which 
recently have ben written and are of 
more than ordinary interest. They fol- 
low: 
No. 1 

The net proceeds in this case were 
to be ‘retained under Option “E,” and 
payablé to the wife of the insured, in 
monthly instalments of one hundred dol- 
lars each, consisting of part interest and 
part-principal. The wife was granted the 
right to withdraw the sum of two thou- 
sand dollars per year in multiples of 
five hundred dollars each, .but in the 
event that the proceeds in the hands of 
the company were reduced to less than 
one. thousand dollars, the amount then 
in the hands of the company was to be 
paid in cash to the wife and not re- 
tained at interest as above provided. In 
the event that the wife predeceased the 
insured, or upon her death while re- 
ceiving interest payments, the amount 
then in the hands of the company was 
to be payable to the son of the in- 
sured. The son was to receive one-half 
of the money in cash upon attaining the 
age Of twenty-five years, and the re- 
maining half in cash at age thirty. In 
the event.that he had attained either 
of the above-mentioned ages at the 
death of the survivor of the insured and 
said wife, it was provided that he was 
to receive the amount to which he was 
at such attained age entitled. If the 
son was not living at the death of the 
survivor of the insured and said wife, 
or upon his death while receiving in- 
terest payments, the amount then in the 
hands of the company was to be payable 
in equal shares to the lawful children 
of the son; but if upon the death of 
the son while receiving interest pay- 
ments there were no lawful children of 
the son then living, then the amount in 
the hands of the company was to be 
payable to the son’s executors or ad- 
ministrators. If the death of the sur- 
vivor Of the insured and the wife, 
the son was not living and there were 
no lawful children of the son then liv- 
ing, the amount then in the hands of 
the company was to be paid to the in- 
sured’s estate. 
No. 2 


The insured in this case was a man 
in average circumstances who could not 
afford a great deal of insurance but who 
realized fully the need of sufficient pro- 
tection for his widow. He applied for 
and received a policy of moderate 
amount, in which the double indemnity 
feature was incorporated. The arrange- 
ment of the death claim settlement pro- 
vided that the regular proceeds were to 
be applied under Option “A” and paid 
in monthly portions over a period of 
twenty years. In the event that the 
double indemnity feature should become 
operative, the extra amount, which was 
payable as a double indemnity benefit, 
was to be retained at interest over a 
twenty-year period and at the end of 
that time applied under Option “B” to 
provide for monthly instalments over a 
further period of twenty years, and for 
the balance of the lifetime of the bene- 
ficiary. In other words, the regular 
proceeds of the policy were paid out in 
instalments over a period of time, at 
the end of which the beneficiary would 
have attained an age when the return 
under the continuous income option 
would be of sufficient amount to pro- 
‘vide a decent income during her re- 
maining lifetime. 


No. 3 


The policy in this case was on the 
Participating Life Income plan and pro- 


en, if living, were to be payable in equal 
vided for annuity payments to the an- 
nuitant during his lifetime. Upon the 
death of the annuitant, the principal 
sum was to be retained at interest for 
the benefit of the wife during her re- 
maining lifetime. In the event that the 
wifé predeceased the annuitant or upon 
her death while receiving interest pay- 
ments, the principal sum was to be di- 
vided equally between a son and daugh- 
ter. Each share was to be retained at 
interest until such son or daughter at- 
tained the age of forty-five years, at 
which time such share was to be ap- 
plied under Option “B.” In the event 
of the death of either son or daughter, 
his or her share was to be paid in cash 
to his or her living issue, if any, other- 
wise to the survivor of the son and 
daughter in the manner as provided for 
his or here original share. The final 
reversion was to be made to the estate 
of the annuitant. 


No. 4 

The net proceed in this case were to 
be applied under Option “A” and paid 
out in monthly instalments over a pe- 
riod of ten years to the wife of the in- 
sured. If the wife predeceased the in- 
sured, or upon her death while receiv- 
ing instalments certain, any instalments 
certain which the wife would have tak- 
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GOOD TERRITORY OPEN 


for men capable of establishing and maintaining Agencies in 
localities previously not represented—Midwest and Eastern States 
Union Mutual’s sales increased 
22 Per cent in 1927 
23 Per cent in 1928 
Grow with this progressive Company favorably known for 80 years, 


Union Mutual Life Insurance Company 
Portland, Maine 
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shares to such of the children of the 
insured by the wife as were living as 
each instalment certain fell due. Upon 
the death of the last survivor of the 
children while receiving instalments cer- 
tain, the commuted value of any unpaid 
instalments certain which such last sur- 
vivor would have taken, if living, was 
to be payable to the executors or ad- 
ministrators of such last survivor. Upon 
the death of the survivor of the insured 
and the wife, if none of the children 
were living, the commuted value of any 
unpaid instalments certain was to be 
payable as follows: 

If such commuted value was equal to 


——— 





or ,in excess of the sum of one thoy. 
sand dollars, such commuted value was 
to be applied under Option “C” for the 
benefit of the insured’s mother, and 
upon her death while receiving instal. 
ments certain the commuted value of 
any unpaid instalments certain which 
she would have taken, if living, was 
to be payable to her executor or ad- 
ministrator. : 
If such commuted value was less than 
the sum of one thousand dollars, then 
it was to be payable to the executors 


or administrators of the survivor of the 
insured and the wife. 








SERVICE 
At Your Command- 


HE Missourt 


State Life 


has 


twenty-seven 


t Branch Offices located in twenty-seven of the 
principal cities throughout the United States. These 
offices extend to field men the personal cooperation 


of trained representatives in each of the Company’s 
multiple lines—Life, Accident and Health, Group 


and Salary Savings. 


Liberal contracts are offered. Well 
organized educational, training and 
sales research departments are at the 
service of-our -men. - Attractively 
printed and éffectively illustrated . 


sales literature. Prompt, efficient 


underwriting. Quick payment’:o 


claims. 





The Company’s progressive, pio- 
neering spirit makes it a most de- 


sirable Company for live, forward- 
looking Agents to represent, and 
its new liberal policy forms offer 
attractive selling p'ans. 


Men of high character and_ability 


are offered a real future with the 


More than 


of insurance in force 


Missouri State Life— 


The Progressive Company. 


MISSOURI STATE LIFE 


INSURANCE COMPANY 


HILLSMAN TAYLOR, President 


| 
$1,200,000,000 E 


HOME OFFICE: St. Louis | 
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Protecting Majority 
Owners Of Business 


—_ 


SUGGESTED LIFE TRUST PLAN 


T. M. Searles Gives Details of Method 
of Handling Surviving Stock- 
holders’ Interests 





T. M. Searles, general agent, Aetna 
Life, Newark, N. J., gives a great deal of 
attention to business insurance and life 
insurance trusts and he has prepared the 
following as a suggested business life in- 
surance trust to protect the interests of 
three majority stockholders of a trans- 
portation company. Mr. Searles explains 
that the business life insurance trust is 
an arrangement devised especially for the 
stockholders of a corporation, where the 
stock is closely held and it is desirable 
to arrange for the sale of any deceased 
stockholder’s shares to the surviving 
stockholder.. Not only does it assure that 
the insurance taken out to provide cash 
for this will be used for the purposes in- 
tended and no other, but it has certain 
tax and other economies. 


Mutual Agreement Desirable 


In the event of the death of one or 
more of the stockholders, if the surviv- 
ing stockholders were not in a position 
to finance the purchase of the stock for 
themselves and executors of the de- 
cedent’s estate would be foreed to dis- 
pose of the stock possibly at a sacrifice 
to outsiders or to retain it for the estate, 
in which event the surviving stockhold- 
ers would be-in a position of earning 
dividends for holders who were render- 
ing no services in connection with the 
proper operation and success of the busi- 
ness. Either contingency would be 
equally disadvantageous. An agreement 
is therefore desirable which will provide 
the decedent stockholder’s estate with 
an immediate market for his stock and 
which will permit the surviving stock- 
holders to purchase the stock with little 
inconvenience to themselves and without 
threatening the efficient operation of the 
business. 

The operation of the business life in- 
a trust plan in this case would 

eC: 


A insures B fOr: 03.4025 hs $9,250 
A msures ‘© for 20 4. tna 9,250 
B insures. AvdoGscieeccicksces 31,500 
Bi insures ‘@ foe. 365 pass deisk 9,250 
© insures A; toric: cdcco cs Peete ob 
© insures B fory.2 so eo.ces 9,250 

$100,000. 


These policies are made payable to the 
trust company as trustee. 
An agreement is prepared between 

A, B and C and the trust company as 

trustee which provides: 

(a) Upon the death of any of the above 
stockholders, the insurance company 
will pay to the trustee the proceeds 
of the policies so carried on the life 
of the decedent in cash. 

(b) This money shall be applied toward 
the purchase of the decedent’s stock 
held by the trustee. For instance, if 
A died his estate would receive $63,- 
000 in cash‘and B and C would each 
receive $31,500 worth of stock. If B 
died his estate would receive $18,500 
in cash and A and C would receive 
$9,250. each, worth of stock. If C 
died his estate would receive $18,500 
i cash and A and B would each 

» receive $9,250 worth of stock. 

(c) If there should be a greater amount 
of stock in the trust than life insur- 


ance, then the remaining stock shall 
be either turned over to the execu- 
tor of the deceased stockholder’s es- 
tate or retained by the trustee and 
provision made for the surviving 
stockholders to purchase it over a 
specific length of time. 
Next Steps to Be Taken 

3. The following steps are necessary 
to the proper execution of this agree- 
ment. 

(a) Each stockholder shall transfer and 
assign his stock in the above corpor- 
ation to the trust company. The 
trust company shall cause said stock 
to be transferred on the books of the 
company to its name as trustee. 

(b) The trustee shall execute and deliver 
to the above mentioned stockholders’ 
proxies for the shares of stock so 
assigned, and it shall execute and 
deliver any subsequent proxies or 
authorizations which shall enable 
said stockholders to vote upon any 
and all matters on which a stock- 
holder may vote, and to do any and 
all acts in connection with the man- 
agement of said corporation as they 
could do if the stock stood in their 
names on the books of said corpora- 
tion. 

Each party agrees to sell his stock 

to the survivors and the trustee is 

empowered to effect such transfer. 

(d) The selling price of the stock shall 
be determined by a written notice 
filed annually or oftener with the 
trustee, and signed by the stockhold- 
ers at interest. 

4. The stockholders at interest retain 
the right to revoke this agreement at 
any time upon filing written notice with 
the trustee. 

What the Plan Accomplishes 

This plan accomplishes the following: 
1. Upon the death of one stockholder, 
the survivors are at once enabled to pur- 
chase his interest in the business for 
cash. 2. The control of the business 
will pass to the survivors upon the death 
of one member of the firm. 3. The es- 
tate of any deceased stockholder is guar- 
anteed a fair and immediate liquidation 
of his share in the concern. 4. The 
burden of continuing the business fot 
the benefit of a deceased stockholder’s 
family is lifted from the shoulders of the 
survivors. 5. By delegating the actual 
execution of this trust to an impartial 
trustee, the plan is assured of proper 
administration. If there existed only a 
private agreement between the stock- 
holders, the simultaneous death of two 
of the stockholders, or the temporary fi- 
nancial embarrassment of one of the sur- 
vivors who would prefer to use the cash 
for private purposes might cause the fail- 
ure of the plan. 6. Eliminates possibil- 
ity of surviving stockholders being 
forced to liquidate any personal invest- 
ments in order to provide cash for de- 
ceased stockholder’s shares. 7. The pre- 
miums paid on the insurance by each 
stockholder may be regarded as instal- 
ment payments against the purchase of 
a deceased stockholder’s interest, with- 
out this arrangement the survivors might 
have to purchase the decedent’s stock 
outright and make a lump sum payment. 
8 By setting a fixed price that this 
stock shall be sold for, a deceased stock- 
holder’s estate is protected from any ex- 
cessive valuation that may be placed on 
the stock by the state of New Jersey and 
the Federal Government for Inheritance 
and Estate Taxes. 9. The insurance is 
not carried by or payable to the cor- 
poration and therefore, in the opinion of 
our counsel, it cannot increase the value 
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confidence and esteem than the 


Massachusetts Mutual 


A HAPPY CHOICE 


In considering a life insurance career, one may be somewhat in doubt as to which 
company to choose. As a man looks carefully over the life insurance field, he 
sees a number of institutions with which any agent might feel proud to be asso- 
ciated, but we do not believe that he can find a company more worthy of his 
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Springfield, Massachusetts 
Organized 1851 








More Than a Billion and Three-Quarters of Insurance in Force 








of stock for inheritance tax purposes un- 
der present day laws upon the death of 
any stockholder: i. e—assuming the net 
worth of the N. Terminal Transportation 
Co. is $75,000, and that the corporation 
carries $25,000 worth of insurance on 
each stockholder’s life payable to the 
corporation. Upon the death of any 
stockholder the proceeds of the insur- 
ance carried on the decedent’s life in- 
creases the net worth of the corporation 
to $100,000. Therefore, if the par value 
of the stock is $100 the insurance so pay- 
able will increase the book value of the 
stock passing under the deceased stock- 
holder’s will to $133.33 per share for in- 
heritance and estate tax purposes. 10. 
The agreement provides that the survi- 
“vors may purchase from the estate of a 
deceased stockholder policies carried on 
their lives by paying to them cash sur- 
render value to his executor. 11. The 
expense of administration of this trust 
incurred at the time of the death of any 
of either of the parties of A, B and C 
shall be borne by the survivors. 





MORTALITY INCREASING 
“The Life Insurance Courant” prints 
a table showing expected mortality com- 
parisons and including sixty-one compa- 
nies. The average of actual to expected 
mortality jumped from 49.4% in 1924 to 


54.22% in 1928. The Central Life of 
Iowa made the best showing—34.93%. 
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FORGING AHEAD 
_ GAINS FOR 1928 
Increase in Paid - for Business 


over 1927 . . 20.38% 


Increase in Gain in Insurance 





in Force over 1927 42.21% 


Gain in Total Insurance in 
Force . ‘ ; 7.8% 


ANOTHER BIG YEAR AHEAD 
Manhattan Life Insurance Company 


Madison Ave. at 60th Street 


New York, N. Y. 
Founded 1850 


Thomas E. Lovejoy, President 
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Lincoln National Gets 
Railroad Group Line 


ON MISSOURI PACIFIC SYSTEM 





J. S. Touchstone Closed Contract Cover- 
ing 77,000 Employes and Twenty 
Subsidiaries 





The Lincoln National Life of Ft. 
Wayne, Ind., has closed a salary savings 
contract with the Missouri Pacific Rail- 
road which will cover 77,000 employes of 
the system and twenty subsidiary and 
associated lines. The contract was ne- 
gotiated by J. S. Touchstone of the Lin- 
coln National, who has closed many 
large salary savings contracts including 
that with the Texas & Pacific R. R. last 
year. The Texas & Pacific has more 
than 14,000 employes, and the Missouri 
Pacific more than 77,000. The Missouri 
Pacific operates in twelve states. The 
benefit of the plan will be offered to em- 
ployes of subsidiary and associated lines 
as well as to Missouri Pacific employes. 

The Lincoln National Life has been 
stressing the salary savings system 
among its agents during the past several 
years and many large cases have been 
written not only in railroads, but in in- 
dustrial organizations, banking and fi- 
nancial concerns, and commercial and 
office institutions. In many instances it 
is necessary to work on a single case for 
months and even years before it is 
brought to a successful culmination. Mr. 
Touchstone has his own trained staff of 
underwriters who handle the cases 
throughout the Missousi Pacific terri- 
tory, which extends into ten states. 





JOINS KEANE-PATTERSON 

Joseph L. McAvoy, formerly vice- 
president and general manager in 
charge of sales for the Royal Type- 
writer Co. of the Dominion of Canada, 
and recently with the New England Mu- 
tual, has joined the Keane-Patterson 
agency. His new appointment with 
Keane-Patterson is district manager of 
brokerage. 





TALKS BEFORE IOWA SOCIETY 

Herman J. Garretson, field supervisor 
for the John Hancock Mutual and for- 
mer football player at Iowa University, 
was the principal speaker at the annual 
dinner of the Iowa Society, held in Den- 
ver April 26. 





ENTERS PHILADELPHIA 
The Home Friendly Insurance Co. of 
Maryland, operating for some time in 
Central Pennsylvania, opened an office 
in Philadelphia, May 1, in the Denckla 
building. 


TO FIGHT LIQUIDATION 





Old Colony Life of Chicago To Oppose 
Insurance Department’s Move 
For Receiver 


Officers of the Old Colony Life of Chi- 
cago will contest the receivership asked 
by the Insurance Department and will 
force the latter to prove the company’s 
insolvency, if such exists, on May 21, 
when the case comes up in the Circuit 
Court. The attorney general, alleging 
that an impairment of $485,362 was found 
in the company’s assets by the examina- 
tion as of December 31, 1928, has asked 
that Leo H. Lowe, Director of Trade 
and Commerce, be appointed liquidator. 

On the other hand the company alleges 
that there is no impairment, that its cap- 
ital is intact at $126,551, that it has an 


. actual surplus of $132,354, and that its 


assets total $4,819,804 instead of $4,209,- 
276, alleged by the attorney general. The 
company insists that its liabilities total 
only $4,560,898 instead of $4,568,087 as al- 
leged by the state. 





McMAHON IN MINNEAPOLIS 

Edward M. McMahon, insurance trust 
officer of the Equitable Trust of New 
York, addressed both the Northwest 
Sales Congress of Life Underwriters and 
the local Association of Trust officers 
of Minneapolis on Thursday. In both 
speeches Mr. McMahon stressed the im- 
portance of the life insurance trust idea 
as a developer of new business, explained 
how there was no conflict of interests 
between trust company and life insur- 
ance company services as one is the nat- 
ural complement of the other. He urged 
a definite program of co-operation be- 
tween these two financial groups for the 
benefit of estate owners. 





ROLLA WELLS DIRECTOR 

Rolla Wells, who was recently elected 
a director of the Columbian National 
Life of Boston, has for many years been 
regarded as one of the outstanding citi- 
zens of St. Louis. The son of Erastus 
Wells, one of the pioneer omnibus and 
street railway men of America, Wells 
early associated himself with his father’s 
enterprises and later turned to banking. 
In 1901 he was elected mayor of St. 
Louis for four years and in 1905 was 
re-elected. 





NORTHWESTERN NATIONAL GAIN 

The Northwestern National Life re- 
ports the seventh successive month in 
which production totaled $5,000,000 or 
more, April new business being $5,083,- 
000 or 23% more than in the same month 
last year. 


THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATED 1899 


PROTECTS THE ENTIRE FAMILY 


Home Life Agents have a whole family of potential policyholders 
back of. every door bell. 


Policies are issued on both the ordinary 


and industrial plans from birth to sixty years next birthday. 
“THERE IS NO PLACE LIKE THE HOME” 
THERE IS NO COMPANY LIKE THE HOME 


Independence Square 


Philadelphia, Penna. 


Interested in Replies from Pennsylvania and Delaware. 











“IT’S A GOOD POLICY” 
MORE NEW POLICIES 


Retirement Income Policies 
(income to the insur 


ed) 
LOW COST PREFERRED RISK POLICY 
NEW OWNERSHIP, BENEFICIARY and 
ASSIGNMENT PROVISIONS 


ly define contractual rights of all parties interested 


clear 
COMPLETELY REVISED PLAIN ENGLISH POLICY FORMS 


that will ticularly appeal 
Pere WRITE 


to the conscientious life underwriter. 
FOR INFORMATION 


Philadelphia Life Insurance Co. 
111 North Broad Street, Philadelphia 











CYCLOPEDIA OF INSURANCE 





E. Weston Roberts and Leo Rosenbloom 
Acquire From G. Reid Mackay An 
Interest in Publication 

E. Weston Roberts and Leo Rosen- 
bloom of “The Insurance Advocate” have 
acquired from G. Reid Mackay an in- 
terest in the Cyclopedia of Insurance in 
the United States (Hayden’s well known 
Blue Book) and they, together with Mr. 
Mackay will publish this and other pub- 
lications from the new headquarters at 
No. 177 William street, New York City. 

Mr. Mackay, who has so successfully 
published the “Insurance Index,” will 
continue this publication as heretofore. 
The new arrangement on the Cyclopedia 
will allow Mr. Mackay to give more of 
his time to the Insurance Index, which 
is needed because of the growth of this 
publication.” 





DROP CUMULATIVE PLAN 


Andrew Coakley Who Managed System 
For U. S. Mortgage Expected To 
Rejoin Wells & Connell 
The United States Mortgage & Trust 
will discontinue the Cumulative Estate 
plan under which life insurance was used 
in connection with Mortgage Participa- 
tion Certificates. This plan was man- 
aged by Andrew Coakley who is expected 
to rejoin Wells & Connell, general 

agents, Provident Mutual. 


Coolidge Talk 


(Continued from Page 13) 
intact, will be an impregnable security for our 
economic redemption. Here at least will be a 
refuge to which the distressed and the afflicted 
can repair with the assurance that they will not 
fail to find protection. This makes the admin- 





istration of such companies of supreme im- 
portance, j 


ADVANCE HOME OFFICE MEN 

The Connecticut Mutual Life has ap- 
pointed Albert M. Hills an assistant 
secretary of the company. Mr. Hills has 
been with the company since 189) 
Thomas K. Dodd has been mace super. 
visor of applications. 





H. H. PACE TO LIVE IN CHICAGO 

Harry H. Pace, president of the 
Northeastern Life of Newark, s spend- 
ing two weeks at Hot Springs, Ark. He 
will make his office in Chicago as soon 
as the merger of the Liberty Life, Sy. 
preme Life and the Northeastern Life 
is consummated. 





WITH LINCOLN NATIONAL 
Arthur B. Schuman, formerly with the 
Newark office of the Hartford Accident 
& Indemnity, has been appointed agency 
supervisor of the Lincoln National Life 
in Newark. 





LICENSES REVOKED 
The agent’s license of Harry D. Neier, 
Jamaica, N. Y., and the broker’s license 
of Henry B. Peacock, Brooklyn, have 
been revoked. 


Raskob Trust 


(Continued from Page 3) 


would in a life insurance company, can 
be seen. It was said yesterday by men 
in Wall Street that within a short time 
the Raskob corporation, should it mate- 
rialize, would exceed even the New York 
Life and would be the greatest financial 
enterprise in the world.” 

The reporter asked: “Do you think 
the insurance companies would object to 
the plan and try to stop it?” 

Raskob answered: “I do not see how 
any fair objection could be made.” 








Incorporated 1871 




















JOHN G. WALKER, CHAIRMAN OF THE BOARD 


THE LIFE INSURANCE COMPANY 
of VIRGINIA ° 
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RICHMOND, VIRGINIA 


LS) 


BRADFORD H. WALKER, PRES. 

















STATE MUTUAL LIFE 


ASSURANCE COMPANY 
| OF 
WORCESTER, MASSACHUSETTS 








Announces as of January 1, 1926 
New and Increased Limits 
Affecting Age Groups 
and 
Amount of Insurance Carried 
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CELEBRATES 40TH ANNIVERSARY 





John J. Scott, Agent Contract Super- 
yisor, Connecticut Mutual, Honored 
For Long Service May 1 
John J. Scott, supervisor of agents’ 
contracts at the home office of the Con- 
necticut Mutual, celebrated his fortieth 
anniversary of continuous service with 
the company on May 1 and was the 
recipient of a basket of roses from the 
company officials and a token of esteem 

from his department associates. : 

Mr. Scott, after graduating from high 
school, came to the company as a clerk 
in 1889. After holding various positions 
in the home office he was made private 
secretary to the late Col. Jacob H. 
Green, former president of the company. 
In May, 1926, the board of directors cre- 
ated the position which Mr. Scott now 
holds. ‘ 





PRUDENTIAL PROMOTIONS 


Announcement has been made of the 
promotion of Special Assistant Superin- 
tendent August G. Kolb to be superin- 
tendent of the New York No. 10 dis- 
trict after a very successiul career as 
special assistant in that district. He suc- 
ceeds James Baker, who will take charge 
of the New York No. 17 district which 
was opened recently. Division B 
also announces the promotion of 
Agents Ernest G. Prowse and Har- 
old J. McCormack, of the Maspeth, L. I., 
district, to be assistant superintendents. 
Prowse is transferred to the new dis- 


_ trict at Woodside, and McCormack will 


remain at Maspeth. 


CENTRAL LIFE MEETING 

More than 125 Iowa agents of the Cen- 
tral Life attended the thitty-third annual 
state agency convention held in Des 
Moines recently. 

George T. Carlin, educational director, 
and G. M. Buck, took personal charge 
of a school of sales instruction which 
was the main feature of the convention. 
Sessions were held in Hotel Ft. Des 
Moines. 

The feature of the entertainment pro- 
gram arranged for the visiting agents 
was a banquet held one evening, fol- 
lowed by a theatre party. President 
T. C. Denny presided at the banquet as 
toastmaster and extended the welcome 
from the officers of the company to their 
lowa agents attending the convention. 


WIFE WILL RUN PAPER 

M. H. Holliday of Hazard, Ky., for 
the past six months editor and man- 
ager of the Hazard “Leader,” has re- 
signed and will re-enter the insurance 
business. He has purchased the Jack- 
son “Times,” which his wife will run, 
while he becomes the general agent for 
eastern Kentucky for the Inter-Southern 
Life Insurance Co. of Louisville, Ky. 


FORMS $100,000 AGENCY 

Saul J. Baron, formerly district man- 
ager for the Metropolitan Life in New- 
ark; Henry Harris and Morris D. Barr, 
all of Newark, have formed and incor- 
porated the Baron Agency, with a capi- 
tal of $100,000. The new agency will 

f conduct a general insurance business. 














WINS PRESIDENT’S CUP 


ant @ gain over the first quarter of 
fF 0 MS% in paid for production the 
»Ssouri State Life, Columbus, Ohio, 
aa. won the President Taylor cup 
Wat e first quarter in 1929. Harry W. 
teach” manager of the Columbus 
Tul % Py with the Missouri State 
a , ; 28. Since assuming his mana- 
a ai duties in Columbus, Watson has 
ade rapid strides in production. 


= BIG ELECTRIC SIGN 
Vhat is believed to be one of the 


4rgest clectric dj . = 
recentl ic displays of its kind has 


Dc y heen installed at Washington, 
. y the Acacia Mutual Life As- 
On the roof of its new ten- 


ding j 
inches in h £ in letters 


emblazoned 


sociation. 


eight the word “Acacia” is 
against the sky nightly. 





Seventy-two | 


GRIMM-ROBERTS BETROTHAL 





Represents Inter-Agency Romance As 

Miss Grimm Is With Keane-Patter- 

son; Roberts With Beers & Delong 

The announcement is made of the en- 
gagement of Miss Anne M. Grimm, office 
manager of the Keane-Patterson agency 
of the Massachusetts Mutual in New 
York City to Ernest C. Roberts, Jr., of 
the Beers & Delong agency of the Mu- 
tual Benefit. The wedding will take 
place the first week in June. Both are 
well known in Massachusetts Mutual and 
Mutual Benefit circles. 





WITH INDIANAPOLIS AGENCY 

Louis M. King, for more than thirty 
years a resident of New York City and 
Portland, Me., returned recently to In- 
dianapolis and now is identified with the 
Indianapolis agency of the Mutual Life 
of New York. Mr. King has been with 
the company for more than twenty years 
and has been a consistent producer of 
old line, corporation and partnership in- 
surance. 





NEW PRUDENTIAL DIRECTOR 


Chester I. Barnard, president of the 
New Jersey Bell Telephone Co., has been 
elected a director of The Prudential. Mr. 
Barnard was born in Malden, Mass., in 
1886, and began his career in 1909 in 
the statistical department of the Amer- 
ican Telephone & Telegraph Co. From 
1913 to 1926 he was with the Bell Tele- 
phone Co. in Philadelphia, and became 
president of the New Jersey Bell in 1927. 





SHEPHERD SUCCEEDS GERHARD 


Bruce Shepherd has succeeded F 
Bruce Gerhard in the actuarial Depart- 
ment of Banking and Insurance, Tren- 
ton. Mr. Shepherd has been connected 
with the Insurance Department since 
January, 1927. Mr. Gerhard is now con- 
— with The Prudential at the home 
office. 





MINNEAPOLIS APPOINTMENT 

R. T. Marshall, a life underwriter of 
ten years’ experience, has been appoint- 
ed general agent for the Northwestern 
National Life of Minneapolis. Mr. Mar- 
shall’s territory includes several coun- 
ties in southeastern Virginia and his 
headquarters are at Bristol. 





MILAS LASATER DEAD 


Milas Lasater, a director of the Equita- 
ble Society and for many years an agen- 
cy manager and supervisor in Oklahoma, 
died on March 12. He was president 
of the Federal Land Bank of Wichita 
and was prominent in southwestern 
banking circles. 





EDWARD MISSUNA DEAD 

Edward Missuna, general manager of 
the Polonia Insurance Co. of Warsaw, 
died recently. He directed the com- 
pany since 1917 when it was founded. 
He was material in bringing about Jin 
1927 the connection of the company with 
the group of the Assicurazioni Generali, 
which greatly increased the importance 
of the Polonia. 





ANOTHER GROUP OFFICE 


Another group sales office has been 
opened by The Prudential in the Boat- 
man’s building, St. Louis. The new of- 
fice will be under the supervision of W. 
Jackson Letts who will have full charge 
of group cases in Missouri; Kansas, Ok- 
lahoma, Indiana, Kentucky, Tennessee, 
and the following Illinois cities: Belle- 
ville, Champaign East St. Louis, Mt. 
Vernon, Quincy, and Springfield. 





JOHN HANCOCK’S NEW BOOK 

The John Hancock Mutual Life has 
issued a new eight-page pamphlet on tu- 
berculosis, entitled, “Three Portraits.” 


The book gives stories of tuberculosis 
in a school child, a working girl and a 
young man, warning readers that they 
may be cases similar to these. 














OMETHING ¢o 
TALK ABOUT 





Francis Clarke Lagerstrom and Richard Perry 
Lagerstrom of Portland, Ore., are two of 
NWNL's family of juvenile policyholders. 

















Never a Source of Worry for 
NY’NL Fieldmen! 


ERE, in this column, are some 
H of the best reasons in the 
world why Northwestern 
National agents don’t grope for 
“something to talk about’’ to their 
prospects. 

























A man may be deaf to the ordi- 
nary appeals of life insurance, but 
he never fails to pause and discuss 
his plans for the welfare of his child- 
ren. These photographs, and many more in 
our files, of owners of NVNL 
Children’s Policies are proof 
that this Company's repre- 
sentatives have furnished 
many mothers and fathers £ 
with welcome counsel con- 
cerning an assured future for 
their boys and girls. 


‘Children’s Policies offer 
a splendid approach,’’ says an Indiana agent, 

summing up the thought of the Agency Organ- 
ization. Northwestern National, offering a 
complete line of policies for children from birth 
to age ten, prepares its agents to talk to pros- 
pects about a subject more intensely interesting 
to them than anything else under the sun. 


Marilynn and her 
brother John Hoag- 
berg, two young Min- 


neapolis policyhold- 
ers in NWNL pose 
for their photograph. 





Phyllis Jean Black, 
Port Huron, Mich., 
another NWNL 
policyholder. 


MORE THAN $288,000,000 IN FORCE 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


O. J. ARNOLD, Pagsivent 
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THE NEW YORK LEGISLATURE 
Insurance legislation, in New York, 
as well as other states, is becoming more 
intricate each year, and the necessity 
for the consideration of all bills intro- 
duced relating to the general subject of 
insurance by the same committee is be- 
coming more apparent. In the New 
York State legislature when a bill is in- 
troduced it is ordered printed and re- 
ferred to a committee. If the bill amends 
the insurance law, it goes to the Insur- 
ance Committee: if it amends the work- 
men’s compensation law, it is referred to 
the Committee on Labor and Industries; 
if it relates to court procedure it goes 
to the Committee on Codes or Judiciary, 
and if it relates to motor vehicles it is 
referred to the committee on internal af- 
fairs. Again, if the bill carries an appro- 
priation, it is referred to the Senate 
Committee on Finance or the Assembly 
Committee on Ways and Means. 


Bills are introduced simultaneously in 
both houses so that when a biil passes 
either house and reaches the other it 
may be substituted on order of final pas- 
sage for the bill in either house and not 
be obliged to lie on the desks of the 
members for three days before action 
can be taken upon it. New York is one 
of few states in which annual sessions 
of the legislature still prevail. 


During the legislative session of 1929 
there were introduced in the New York 
State legislature thirty-eight separate 
amendments to the insurance law (not 
counting companion bill in either house). 
Sixteen passed both houses and received 
executive approval as laws. 

There were thirty-nine separate 
amendments proposed to the workmen’s 
compensation law, eleven of which be- 
came law. 

More than fifty measures relating gen- 
erally to the subject of insurance were 
also introduced out of which 
dozen became law. 

The first two groups of bills were re- 
ferred, respectively, to the Insurance 
Committee and the Committee on Labor 
and Industries. The latter group of bills 
were distributed amongst six or seven 
committees. 

Among the latter named group of 
measures were included two objection- 
able bills, both of which amended the 
Civil Practice Act and which were re- 
ferred to the Committee on Codes. One 
measure, introduced by Meyer Alterman, 
Democrat of New York City, amended 
the Civil Practice Act (known as the 
Civil Code in many states) so as to pro- 


about a 


vide that in a case where a life insurance 
company contests the payment of a 
claim, the court may allow as additional 
costs to the plaintiff, if judgment is ren- 
dered in his favor, an amount not ex- 
ceeding 15% of the face of the policy 
—or $1,500 on a $10,000 policy. This bill 
died in committee. 

The second measure, introduced by 
Wilson Messer, Republican of Corning, 
amended the Civil Practice Act by add- 
ing entirely new language providing that 
“Upon the trial of an action brought by 
the owner or owners of real property, 
or of a mortgagee thereon against a fire 
insurance company, to recover for loss by 
fire upon an insurance policy delivered 
to such owner or mortgagee, the burden 
of proof shall be upon the defendant to 
prove that errors in the description of 
the persons or of the title of the insured 
appearing in the policy and violations of 
a condition in or upon the premises 
which would otherwise void the policy 
were due to the active fraud of the 
owner or mortgagee of said property; 
otherwise the owner or mortgagee at the 
time of the fire shall be entitled to re- 
cover provided plaintiff, proves compli- 
ance with all the other terms and con- 
ditions of the policy.” 


This measure was reported by the 
Codes Committee of the Assembly and 
almost passed the lower house. It was 
only recommitted during the closing 
hours of the session. 

A companion bill by the same author, 
amending the insurance. law, so as to 
prohibit the cancellation of a fire insur- 
ance policy on mortgaged real property 
after action has been commenced to 
foreclose the mortgage, which was re- 
ferred to the Insurance Committee, was 
killed in committee, after a hearing had 
been held on the bill and it developed 
that the measure was sponsored by a 
special committee of the New York 
State Bar Association. Both measures 
will no doubt come up again during en- 
suing sessions of the legislature. Had 
the Messer bill amending the Civil Prac- 
tice Act been referred to the Insurance 
Committee, it would have received intel- 
ligent handling and would not have been 
reported. 


The New York State Insurance De- 
partment claims the record this year of 
having had all bills recommended by it 
as departmental measures, pass the leg- 
islature and become law. 

True it is that the Fraternal Congress 
bill which was introduced by Senator 
Wales in the Senate and Assemblyman 


Stone in the lower house, which was in- 
dorsed by the department, passed the 
Senate and failed to be reported in the 
Assembly. The Department claims this 
bill was not a part of its program, The 
measure provided for periodic instead of 
monthly lodge meetings and permitted 
the issuance of a non-medical policy. It 
was opposed by the Modern Woodmen 
who were able to exert sufficient pres- 
sure to prevent the bill being reported 
in the Assembly. 

There was no spectacular insurance 
legislation at Albany this year; no bills 
were offered which caused insurance in- 
terests to send large delegations to Al- 
bany to appear at hearings or to lobby 
for or against the measures. The fea- 
ture departmental legislation, the amend- 
ments to Section 97 of the insurance law, 
went through the legislature without any 
opposition and was signed by the Gov- 
ernor without comment, although the De- 
partment itself has commented upon the 
new law at length. 

None of the bills providing for com- 
pulsory motor vehicle insurance was re- 
ported by committee, nor did the legis- 
lature feel disposed to investigate the 
subject. In the matter of old age pen- 
sions, however, a combination of various 
interests forced the passage of a bill cre- 
ating a commission to complete data on 
this subject. 

Unless the constitution of the state be 
amended, old age pensions cannot be in- 
stituted as a gift of public funds in New 
York State, except to poor people. The 
first old age pension bill to be introduced 
in this state was a bill introduced sev- 
eral years ago by Assemblyman Camp- 
bell of Schenectady and was the measure 
sponsored by the Order of Eagles. This 
was intended to care for men and women 
of advanced ages. A second group of in- 
terests now seek old age pensions, the 
labor group, in order to take care of the 
thousands of workers who are forced out 
of their jobs before they reach advanced 
ages, due to industrial conditions. The 
creation of a commission to study this 
subject was recommended by Governor 
Roosevelt and a bill was passed by the 
legislature appropriating $25,000 for such 
purpose. Its passage was brought about 
by the aid of a third group, the “social 
up-lifters,” who wish to establish district 
infirmaries, large hospitals to be main- 
tained by the state to care for several 
thousand people of advanced ages who 
are ill, the indigent ill. The commission 
is directed to study and investigate the 
industrial condition of aged men and 
women in order to ascertain and report 
to the legislature the most practical and 
efficient method of providing security 
against old age want. It shall study the 
subject of district infirmities, their es- 
tablishment and maintenance. 





Alfred Hurrell, vice-president and 
general counsel, The Prudential, and at 
nresent mayor of Glen Ridge, N. T., has 
been recommended for renomination by 
a number of civic organizations of the 
town. 

* * ok 


James H. Price, prominent attorney of 
Richmond and adjuster for casualty com- 
panies, has announced his candidacy for 
lieutenant governor of Virginia. He will 
run in the Democratic primary in which 
nominations for state offices will be made 
in August. 




















ALBERT 


M. GREENFIELD 





Albert M. Greenfield, the Philadelphia 
real estate and insurance man who was 
recently elected a director of the Na- 
tional Surety, and is also a director of 
the Commonwealth Casualty, has been 
made chairman. of the $42,000,000 Bank- 
ers Bond & Mortgage Guaranty Co. of 
America, which started operations last 
Thursday. 

a ne 


Ellis W. Gladwin, vice-president of the 
Home Life of New York, has been con- 
nected with that company for thirty- 
seven years having joined the organiza- 
tion in 1892 when he was elected sec- 
retary. The following year he was 
elected a director: and he has been a 
vice-president for twenty-four years. Mr. 
Gladwin is a member of many clubs and 
civic organizations both in New York 
City and in Bronxville where he makes 
his home. 

x ok Ok 


Allen, Russell & Allen, Hartford ir- 
surance agents, have been running 
clever daily paper advertisements based 
on the new auto merit rating rates for 
careful drivers. 

* nk * 


Benjamin J. Agler, Youngstow, 0., 1" 


surance man, was recently featured in 
the cartoon series being run by the 
“Vindicator” of that city. 
ae Te 
Ray D. Murphy, second vic president 
of the Equitable Life Assurance, am 
well-known actuary,’ is a m2n of ver 
satility. One of the leaders 0! the Op- 
eretta Club of. Montclair, his talents 2 
a singer and an actor wer disclose! 
to an audience in) Montclair recent 
when he played most ably the mr 
of Sir Guy of Gisborne in “Ro}in Hoot. 
His talents as a lecturer was, dis 
closed to the junior course i: life msur 
ance of the Insurance Institu!» of ie 1 
ica on February 5, 1929, when he ‘h 
cussed “Common Contracts” «nd pow 
19 when his topic was, “Meas of Selec 
tion of Risks for Insurance. 
* *  * 
Herbert N. Fell, of the \: sachusetts 


Mutual Life, has joined the dvertising 
Club of New York. So has James 


. Beha of the Germanic Fire. 
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Tips 
Read the article in “The American 
Mercury,” current edition, by Ruth Ep- 
person Kennell, called “The New Inno- 
cents Abroad.” It is about the crowd 
of I. W. W.’s who went to Siberia as 
members of the . American Colony 
Kuzhas, and what happened to them. 
What happened was plenty! Miss Ken- 
nell, formerly a California librarian, 
was a member of the colony. 
* * * 

See John Drinkwater’s show, “Bird in 
Hand,” and enjoy yourself. The com- 
pany is entirely British. Mr. Drinkwater 
was once with the L. & L. & G. asa 
special agent in England. He did not 
make good as an insurance man. As a 
playwright he has been very successful. 


* * x 
Take a look inside of the office of 
James L. Howard, once a colonel on 


Pershing’s staff in France, and see what 
an American business man can do in fix- 
ing up his working day environ. The 
walls are covered with prints showing 
early scenes in American history. Colo- 
nel Howard is head of the life division 
of the Travelers. 

* * x 


Keep Your Eye On Goldman-Sachs 
Trading Corporation 
Insiders in the insurance business are 
wondering in what direction the Gold- 
man-Sachs Trading Corporation will 
move as far as insurance is concerned, 
and well they might because this is now 
@ $250,000,000 proposition. Ralph Jonas, 


chairman of the executive committee ;, 


Waddill Catchings, S. W. Anderson and 
». ]. Weinberg, of the firm, are the men 
of the G-S Trading Corporation keep- 
ing in the closest touch with insurance. 
ie arrangement between the, National 
iberty group, which is now controlled 
y the Goldman-Sachs Trading Cor- 
Poration, and the Home Fire fleet has al- 
ready been published. 
“et few days ago it was announced that 
_cssrs. Anderson and Catchings had 
- on the board of the Insuranshares 
; oration of Delaware and the In- 
uranshares Management Co., two out- 
its which have many insurance affilia- 
tions. ; 
Po me members of the Goldman- 
a rading Corporation are pledged 
they he ourage personal publicity, but 
minting onc objection to newspapers 
the Gok the facts they want about 
: : iman-Sachs Trading Corporation. 
Trading ‘C paid to the office of the 
Mondsy ae in Wall street on 
tend. i S. ed if it. intended to ex- 
certaini ‘surance connections. We 
y do,” was the answer I got. 
at the statement above is correct is 


s 
that tone other things by the fact 
poe ag Goldman-Sachs Trading Cor- 


ee oa has bought for its own invest- 
of ont $5,000,000 of the $15,000,000 
PF ng Me ready issued by the Insuran- 
capital; Orporation of Delaware. The 
onan of that corporation is 
9,000 all of which will be eventu- 























ally issued. This $100,000,000 will consist 
of 5,000,000 shares of not less than $20 
per share. 

I hear that the Insuranshares Cor- 
poration will soon have foreign connec- 
tions. Sterling Pile, president, was in 
Europe last summer and various negotia- 
tions have been going on between his 
office and Europe since that time. There 
are now Six corporations in the Insuran- 
shares fleet. They include - Insuran- 
shares Corporation of New York, “the 
hub of the wheel”; Insuranshares Cor- 
poration of Delaware, Insuranshares 
Management Co., and the Sterling Se- 
curities Corporation. 

* * * 


A Man Of Influence 


Another recent news item which in- 
terested me a lot was that Arthur P. 
Day of Hartford, chairman of the Hart- 
ford-Connecticut Trust Co., was elected 
to the board of both the Insuranshares 
Corporation and the Insuranshares Man- 
agement Co. To say that he is a lead- 
ing financier of Hartford is putting it 
mildly. Among the trustees of the Hart- 
ford-Connecticut Trust Co. are R. M. 
Bissell, president of the Hartford Fire; 
Fdward Milligan, president of the 
Phoenix Fire; and Chief Financial Of- 
ficer Zacher of the Travelers. Inci- 
dentally, Mr. Day is a director of the 
Aetna (Fire) ; Century Indemnity, World 
Fire & Marine. Connecticut General 
Life, Mayflower Securities Co. and Scot- 
tish Union & National. He is president 
of the Mechanics Savings Bank of 
Hartford; and among his directorates 
are those in the Arrow, Hart & Hege- 
man, Inc., Donchian Rug Co. E. G. 
Whittlesey & Co., Plimpton Manufactur- 
ing Co., Russell Manufacturing Co., 
Smith. Worthington Co., Spencer, Ter- 
hune Co. He is a trustee of the Con- 
necticut River Bridge & Highway Com- 
mission, of the Hartford Hospital, the 
Hartford Grammar School, the Loomis 
Institute, the Morgan Memorial and the 
Wadsworth Atheneum. He is also 
president of the Berkeley Divinity School 
and the Connecticut Historical Society. 

ci ok * 


The Best and the Most Banal Solicit- 
ing Letters of the Week 

T received in the same mail the other 
day the cleverest and the stupidest let- 
ters of the circular or form type which 
have come to mv desk in some time. 

The cleverest letter came from Booker 
& Kinnaird, insurance agents, Louisville, 
and reads as follows: 

Dear Sir: There will be mailed you in 
a few days, either to your office or home 
address. a pamphlet. 

Tn all of vour business experience. we 
do not believe you have seen a similar 
ore. 

In reading this pamphlet vou will find 
some information that may be profitable 
to vou. 

Should you fail to receive your copv. 


‘nhone us, City 6100, and a duplicate will 


be sent you. 


Booker & Kinnaird. 


The Louisville letter was in part killed 
by the fact that Booker & Kinnaird 
signed it with a rubber stamp. Why 
not have taken a little more time and 
signed it in ink? Cooling in such a 
way the interest of the reader, the Book- 
er & Kinnaird letter is comparable to 
Babe Ruth knocking a home run and 
only taking three bases on the hit. 

I am printing herewith what I regard 
as the stupidest soliciting letter because 
it is one of the growing number coming 
in of the type which breeds irritation 
just as did those old patent medicine 
ads which caught the interest of the 
reader at the start and wound up by 
telling how advisable it is to buy Carter’s 
Little Liver Pills. The letter is from 
an upper Broadway haberdasher and 
reads: 

Dear Sir: The question of where Mrs. 
Gann, sister of Vice-President Curtis, 
was to sit, caused quite a stir among 
the diplomats at Washington. Happily 
enough, the matter is now all settled 
and the lady is sitting very pretty indeed. 

Why bring this up? Well, it about 
describes my position very accurately. 
I’m sitting very pretty right now. I’m 
in the midst of the smartest haberdash- 
ery items ever gathered in a single shop, 
attractive and styled correctly. It has 
given me genuine pleasure to be able 
to serve so many of my friends and have 
them leave here so well satisfied. 

Get me straight, old man. I don’t give 
a damn whether you buy anything from 
me or not unless you want to. 
do want you to see my place and see 
what I’m doing here, unless you cut me 
off your list of friends. 

Blank & Blank, Haberdashers. 


New Offices; New Dress 

They are probably paying good divi- 
dends in the file cabinet and desk busi- 
ness. Some of the new skyscrapers are 
largely filled within a month after the 
opening and the new address frequently 
means new office equipment. Take the 
Hanover, which has gone into No. 111 
John street, New York. In the old build- 
ing in Pine street the furniture looked 
like some of that auctioned off at the 
Waldorf last week. The new equipment 
is the latest thing in office furniture. 

Over in the Chanin building the Ger- 
manic Fire has some novelties in equip- 
ment, too, including the steel sheets 
which lock up the maps and which are 
pulled out from the side instead of com- 
ing down from the top. Go up and take 
a look at President Robertson’s office. 
It is more than ordinarily attractive. 

Among the company executives who 
are much more comfortably settled in 
their new offices than in the old is Mont- 
gomery Clark, vice-president of the Han- 
over Fire. He likes it all except the 
rattle of the elevated railroad, which gen- 
erally starts its thunderclapping a sec- 
ond after he picks up the telephone. He 
is all for having elevated trains equipped 
with pneumatic rubber tires. 

“Edison might give his attention to 
that idea, too, as long as he is experi- 
menting with rubber plants,” said Mr. 
Clark. 

The best “front” that anv of the new 
offices has is the Consolidated Indem- 
nity’s layout, which confronts the visitor 
to its offices at No. 475 Fifth avenue 
when he leaves fhe levator. 


Pessimism Among Old-Established 
Agents Here 

There are: now four hundred offices 
in Greater New York in New York Fire 
Insurance Exchange territory which are 
agency or branch offices; and the num- 
ber has grown more than 15% in a few 
months. The old-established agents are 
wondering what the future has in store. 
Over in Brooklyn there is pessimism, too: 

Companies are entitled there to three 
agencies and the new companies are 
digging them up some way. Former 
brokers become agents, adding to the 
list. The pessimistic side is that fire 
premiums have been going down; new 


sources of production or new types of’ 


production are not being developed to 
any extent: and so it is a question of 
skimming the top of the milk bottle. 





But I° 


Sweepstake Insurance London’s 
Latest 

An influential syndicate of prominent 
bookmakers has been formed in London 
to purchase the whole or any portion 
of the interest of ticket holders who 
draw probable starters in the important 
sweepstakes on the Derby. The idea con- 
stitutes a kind of insurance, on the lines 
of Lloyd’s. 

It is claimed that the system to be 
adopted will be to the mutual advantage 
of the buyer and seller. 

James Sutters, the turf commission 
agent, who is organizing the scheme, 
explained to a reporter that the object 
was to keep the betting market on the 
race as little disturbed as possible. 

“In former years,” he said, “those who 
have drawn a well-fancied horse have 
perhaps accepted an offer from one 
source, and the purchaser has been able 
to lay against the horse in question at a 
price longer than the ruling odds, thus, 
to a certain extent, spoiling the books of 
other commission agents. 

“We wish to avoid this, and in form- 
ing a syndicate we are spreading the 
risks over a number of us. In fact, it 
will be a kind of insurance, on the lines 
of Lloyd’s. 

“The holder of the ticket of a well- 
backed horse will benefit as he will be 
sure of gaining something substantial, 
even if his horse fails to capture one 
of the big prizes. It will be a kind of 
insurance for him, also.” 

*  * 


Conway vs. Matthai on Auto Merit 
Rating 
One of the underwriters having de- 
cided respect for Superintendent Con- 
way’s brain work is Joseph F. Matthai, 
vice-president of the United States Fi- 
delity & Guaranty, who was one of the 
outstanding opponents of auto merit rat- 
ing. At the Instirance Department con- 
ference Conway took the position that 
whether auto merit rating was good or 
bad, it was announced with a ballyhoo 
and could not be withdrawn. The point, 
therefore, was to make the best of a 
bad situation and pave the way for any 
improvements in the plan as adopted. 
When Mr. Matthai made his objec- 
tions to the plan Mr. Conway insisted 
that each objection be made specific and 
then be threshed out to see if the ob- 
jection had any merit. The cross-exam- 
ination of Mr. Matthai was exceedingly 
interesting to the executives present as 
Matthai found himself up against one 
of the best legal minds in Greater New 
York. He was made to prove every 
point he brought up and finally told Con- 
way that he was at a disadvantage in 
matching wits with him in this manner, 
as this was not a question of what is 
right or wrong from a theoretical stand- 
point, but was a question of the practi- 
cal application of the plan. 
ee ee 
The Toll of the Skyscraper 
Colonel W. A. ‘Starrett, who has erect- 
ed many skyscrapers, has written a book 
telling of these skyscrapers and the men 
who put them up. It is published by 
Charles Scribner’s Sons. In it he says 
that every skyscraper represents at least 
one life sacrificed, and some of them 
represent half a dozen. “Blood is the 
price of scraping the clouds, as it is of 
liberty,” he comments. Col. Starrett be- 
lieves that most of the tall buildings now 
being erected, if they are not torn down 
to make room for still taller ones, will 
last indefinitely. The old fear that they 
would collapse sooner or later is now 
stilled. Their steel is so well protected 
that it does not disintegrate, and they 
are far too sturdy to be blown over. 
re et 


Sulphur To Kill Moths 


The use, on two occasions, of sulphur 
candles in insured property to kill 
moths, is held in the Massachusetts case 
of Thomson & K. Co. v. United States 
Merchants’ & S. Ins. Co. 160 N. E. 668, 
not to be within a condition in the poli- 
cy avoiding it if the situation and cir- 
cumstances affecting the risk are so al- 
tered as to cause an increase in the 
risk. 
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THE NEW YORK LEGISLATURE 


Insurance legislation, in New York, 
as well as other states, is becoming more 
intricate each year, and the necessity 
for the consideration of all bills intro- 
duced relating to the general subject. of 
insurance by the same committee is be- 
coming more apparent. In the New 
York State legislature when a bill is in- 
troduced it is ordered printed and re- 
ferred to a committee. If the bill amends 
the insurance law, it goes to the Insur- 
ance Committee: if it amends the work- 
men’s compensation law, it is referred to 
the Committee on Labor and Industries; 
if it relates to court procedure it goes 
to the Committee on Codes or Judiciary, 
and if it relates to motor vehicles it is 
referred to the committee on internal af- 
fairs. Again, if the bill carries an appro- 
priation, it is referred to the Senate 
Committee on Finance or the Assembly 
Committee on Ways and Means. 

Bills are introduced simultaneously in 
both houses so that when a bill passes 
either house and reaches the other it 
miay be substituted on order of final pas- 
sage for the bill in either house and not 
be obliged to lie on the desks of the 
members for three days before action 
can be taken upon it. New York is one 
of. few states in which annual sessions 
of the legislature still prevail. 

During the legislative session of 1929 
there» were introduced in the New York 
State legislature thirty-eight separate 
amendments to the insurance law (not 
counting companion bill in either house). 
Sixteen passed both houses and received 
executive approval as laws. 

There were © thirty-nine separate 
amendments proposed to the workmen’s 
compensation law, eleven of which be- 
came law. 

More than fifty measures relating gen- 
erally to the subject of insurance were 
also introduced out of which about a 
dozen became law. 

The first two groups of bills were re- 
ferred, respectively, to the Insurance 
Committee and the Committee on Labor 
and Industries. The latter group of bills 
were distributed amongst six or seven 
committees. 

Among the latter named group of 
measures were included two objection- 
able bills, both of which amended the 
Civil Practice Act and which were re- 
ferred to the Committee on Codes. One 
measure, introduced by Meyer Alterman, 
Democrat of New York City, amended 
the Civil Practice Act (known as the 
Civil Code in many states) so as to pro- 


vide that in a case where a life insurance 
company contests the payment of a 
claim, the court may allow as additional 
costs to the plaintiff, if judgment is ren- 
dered in his favor, an amount not ex- 
ceeding 15% of the face of the policy 
—or $1,500 on a $10,000 policy. This bill 
died in committee. 

The second measure, introduced by 
Wilson Messer, Republican of Corning, 
amended the Civil Practice Act by add- 
ing entirely new language providing that 
“Upon the trial of an action brought by 
the owner or owners of real property, 
or of a mortgagee thereon against a fire 
insurance company, to recover for loss by 
fire upon an insurance policy delivered 
to such owner or mortgagee, the burden 
of proof shall be upon the defendant to 
prove that errors in the description of 
the persons or of the title of the insured 
appearing in the policy and violations of 
a condition in or upon the premises 
which would otherwise void the policy 
were due to the active fraud of the 
owner or mortgagee of said property; 
otherwise the owner or mortgagee at the 
time of the fire shall be entitled to re- 
cover provided plaintiff, proves compli- 
ance with all the other terms and con- 
ditions of the policy.” 

This measure was reported by the 
Codes Committee of the Assembly and 
almost passed the lower house. It was 
only recommitted during the closing 
hours of the session. 


A companion bill by the same author, 
amending the insurance. law, so as to 
prohibit the cancellation of a fire insur- 
ance policy on mortgaged real property 
after action has been commenced to 
foreclose the mortgage, which was re- 
ferred to the Insurance Committee, was 
killed in committee, after a hearing had 
been held on the bill and it developed 
that the measure was sponsored by a 
special committee of the New York 
State Bar Association. Both measures 
will no doubt come up again during en- 
suing sessions of the legislature. Had 
the Messer bill amending the Civil Prac- 
tice Act been referred to the Insurance 
Committee, it would have received intel- 
ligent handling and would not have been 
reported. 

The New York State Insurance De- 
partment claims the record this year of 
having had all bills recommended by it 
as departmental measures, pass the leg- 
islature and become law. 

True it is that the Fraternal Congress 
bill which was introduced by Senator 
Wales in the Senate and Assemblyman 





Stone in the lower house, which was in- 
dorsed by the department, passed the 
Senate and failed to be reported in the 
Assembly. The Department claims this 
bill was not a part of its program, The 
measure provided for periodic instead of 
monthly lodge meetings and permitted 
the issuance of a non-medical policy. It 
was opposed by the Modern Woodmen 
who were able to exert sufficient pres- 
sure to prevent the bill being reported 
in the Assembly. 


There was no spectacular insurance 
legislation at Albany this year; no bills 
were offered which caused insurance in- 
terests to send large delegations to Al- 
bany to appear at hearings or to lobby 
for or against the measures. The fea- 
ture departmental legislation, the amend- 
ments to Section 97 of the insurance law, 
went through the legislature without any 
opposition and was signed by the Gov- 
ernor without comment, although the De- 
partment itself has commented upon the 
new law at length. 

None of the bills providing for com- 
pulsory motor vehicle insurance was re- 
ported by committee, nor did the legis- 
lature feel disposed to investigate the 
subject. In the matter of old age pen- 
sions, however, a combination of various 
interests forced the passage of a bill cre- 
ating a commission to complete data on 
this subject. 


Unless the constitution of the state be 
amended, old age pensions cannot be in- 
stituted as a gift of public funds in New 
York State, except to poor people. The 
first old age pension bill to be introduced 
in this state was a bill introduced sev- 
eral years ago by Assemblyman Camp- 
bell of Schenectady and was the measure 
sponsored by the Order of Eagles. This 
was intended to care for men and women 
of advanced ages. A second group of in- 
terests now seek old age pensions, the 
labor group, in order to take care of the 
thousands of workers who are forced out 
of their jobs before they reach advanced 
ages, due to industrial conditions. The 
creation of a commission to study this 
subject was recommended by Governor 
Roosevelt and a bill was passed by the 
legislature appropriating $25,000 for such 
purpose. Its passage was brought about 
by the aid of a third group, the “social 
up-lifters,’” who wish to establish district 
infirmaries, large hospitals to be main- 
tained by the state to care for several 
thousand people of advanced ages who 
are ill, the indigent ill. The commission 
is directed to study and investigate the 
industrial condition of aged men and 
women in order to ascertain and report 
to the legislature the most practical and 
efficient method of providing security 
against old age want. It shall study the 
subject of district infirmities, their es- 
tablishment and maintenance. 





Alfred Hurrell, vice-president and 
general counsel, The Prudential, and at 
nresent mayor of Glen Ridge, N. T., has 
been recommended for renomination by 
a number of civic organizations of the 
town. 

e eS 


James H. Price, prominent attorney of 
Richmond and adjuster for casualty com- 
panies, has announced his candidacy for 
lieutenant governor of Virginia. He will 
run in the Democratic primary in which 
nominations for state offices will be made 
in August. 

















The Human Side 























ALBERT «M. 


GREENFIELD 








Albert M. Greenfield, the Philadelphia 
real estate and insurance man who was 
recently elected a director of the Na- 
tional Surety, and is also a director of 
the Commonwealth Casualty, has been 
made chairman of the $42,000,000 Bank- 
ers Bond & Mortgage Guaranty Co. of 
America, which started - operations last 
Thursday. 

* * x 


Ellis W. Gladwin, vice-president of the 
Home Life of New York, has been con- 
nected with that company for thirty- 
seven years having joined the organiza- 
tion in 1892 when he was elected sec- 
retary. The following year he was 
elected a director; and he has been 4 
vice-president for twenty-four years. Mr. 
Gladwin is a member of many clubs and 
civic organizations both in New York 
City and in Bronxville where he makes 
his home. 


x ok x 
Allen, Russell & Allen, Hartford in- 
surance agents, have been running 
clever daily paper advertisements based 
on the new auto merit rating rates for 
careful drivers. 
® HR OO & 


Benjamin J. Agler, Youngstown, O,, In- 
surance man, was recently featured i 
the cartoon series being rin by the 
“Vindicator” of that city. 

Ok Ok 


Ray D. Murphy, second vice-presidett 
of the Equitable Life Assurance, 4 
well-known actuary, is a man of ver 
satility. One of the leaders of the Op 
eretta Club of. Montclair, his talents * 


a singer and an actor wer disclose? 
to an audience in’ Montc! recent 
when he plaved most ably the “ 
of Sir Guy of Gisborne in “Robin Hoot. 
His talents as a _ lecturer was, ds 
closed to the junior course i» life insu 
ance of the Insurance Institu‘: of 
ica on February 5, 1929, wien he ‘h 
cussed “Common Contracts” and ee 
19 when his topic was, “Meas of Selec 


tion of Risks for Insurance 
* * * 


Herbert N. Fell, of the Massachusetts 


Mutual Life, has joined the \dvertisité 
Club of New York. So has James 


. Beha of the Germanic Fire. 
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Tips 
article in 
Mercury,” current edition, by Ruth Ep- 
person Kennell, called “The New Inno- 


“The American 


Read the 


cents Abroad.” It is about the crowd 
of I. W. W.’s who went to Siberia as 
members of the American Colony 
Kuzhas, and what happened to them. 
What happened was plenty! Miss Ken- 
nell, formerly a California librarian, 
was a member of the colony. 

* * x 
See John Drinkwater’s show, “Bird in 
Hand,” and enjoy yourself. The com- 
pany is entirely British. Mr. Drinkwater 
was once with the L. & L. & G. asa 
special agent in England. He did not 
make good as an insurance man. As a 
playwright he has been very successful. 

* * x 
Take a look inside of the office of 
James L. Howard, once a colonel on 
Pershing’s staff in France, and see what 
an American business man can do in fix- 
ing up his working day environ. The 
walls are covered with prints showing 
early scenes in American history. Colo- 
nel Howard is head of the life division 
of the Travelers. 

* * ok 


Keep Your Eye On Goldman-Sachs 
Trading Corporation 


Insiders in the insurance business are 
wondering in what direction the Gold- 
man-Sachs Trading Corporation will 
Move as far as insurance is concerned, 
and well they might because this is now 
a $250,000,000 proposition. Ralph Jonas, 
chairman of the executive 
Waddill Catchings, S. W. Anderson and 
S. J. Weinberg, of the firm, are the men 
of the G-S Trading Corporation keep- 
Ing in the closest touch with insurance. 
Na arrangement between the. National 
aggre group, which is now controlled 
y the Goldman-Sachs Trading Cor- 
Poration, and the Home Fire fleet has al- 
teady been published. 
died days ago it was announced that 
: srs. Anderson and Catchings had 
gone on the board of the Insuranshares 
a of Delaware and the In- 
it ishares Management Co., two out- 
its which have many insurance affilia- 
tions, 5 
Pcl the members of the Goldman- 
as rading Corporation are pledged 
they he ourage personal publicity, but 
printing all’ objection to newspapers 
the Gol all the facts they want about 
: < iman-Sachs Trading Corporation. 
Trading C. Paid to the office of the 
ered ee in Wall street on 
tend ite Mh if it intended to ex- 
certainly da ance connections. We 

h Y do,” was the answer I got. 
tities = Statement above is correct is 
that the Gala other things by the fact 
Doration see ener ie Trading Cor- 
Ment accor ‘ ought for its own invest- 
of stock «3 $5,000,000 of the $15,000,000 
shares Santina? issued by the Insuran- 
caPitaliza poration of Delaware. } 

co of that corporation is 
mYV00 all of which will be eventu- 


committee ;. 


The - 























ally issued. This $100,000,000 will consist 
of 5,000,000 shares of not less than $20 
per share. 

I hear that the Insuranshares Cor- 
poration will soon have foreign connec- 
tions. Sterling Pile, president, was in 
Europe last summer and various negotia- 
tions have been going on between his 
office and Europe since that time. There 
are now Six corporations in the Insuran- 
shares fleet. They include _Insuran- 
shares Corporation of New York, “the 
hub of the wheel”; Insuranshares Cor- 
poration of Delaware, Insuranshares 
Management Co., and the Sterling Se- 
curities Corporation. 

* © * 


A Man Of Influence 


Another recent news item which in- 
terested me a lot was that Arthur P. 
Day of Hartford, chairman of the Hart- 
ford-Connecticut Trust Co., was elected 
to the board of both the Insuranshares 
Corporation and the Insuranshares Man- 
agement Co. To say that he is a lead- 
ing financier of Hartford is putting it 
mildly. Among the trustees of the Hart- 
ford-Connecticut Trust Co. are R. M. 
Bissell, president of the Hartford Fire; 
Fdward Milligan, president of the 
Phoenix Fire; and Chief Financial Of- 
ficer Zacher of the Travelers. Inci- 
dentally, Mr. Day is a director of the 
Aetna (Fire) ; Century Indemnity, World 
Fire & Marine. Connecticut General 
Life, Mayflower Securities Co. and Scot- 
tish Union & National. He is president 
of the Mechanics Savings Bank of 
Hartford; and among his directorates 
are those in the Arrow, Hart & Hege- 
man, Inc., Donchian Rug Co., E. G. 
Whittlesey & Co., Plimpton Manufactur- 
ing Co. Russell Manufacturing Co., 
Smith. Worthington Co., Spencer, Ter- 
hune Co. He is a trustee of the Con- 
necticut River Bridge & Highway Com- 
mission, of the Hartford Hospital, the 
Hartford Grammar School, the Loomis 
Institute, the Morgan Memorial and the 
Wadsworth Atheneum. He is also 
president of the Berkelev Divinity School 
and the Connecticut Historical Society. 

* *« * 


The Best and the Most Banal Solicit- 
ing Letters of the Week 


I received in the same mail the other 
day the cleverest and the stupidest let- 
ters of the circular or form type which 
have come to mv desk in some time. 

The cleverest letter came from Booker 
& Kinnaird, insurance agents, Louisville, 
and reads as follows: 

Dear Sir: There will be mailed you in 
a few days, either to your office or home 
address. a pamphlet. 

Tn all of vour business experience. we 
do not believe you have seen a similar 
ore, 

In reading this pamphlet vou will find 
some information that may be profitable 
to vou. 

Should you fail to receive your copv. 
nhone us, City 6100, and a duplicate will 
be sent you, 


Booker & Kinnaird. 


The Louisville letter was in part killed 
by the fact that Booker & Kinnaird 
signed it with a rubber stamp. Why 
not have taken a little more time and 
signed it in ink? Cooling in such a 
way the interest of the reader, the Book- 
er & Kinnaird letter is comparable to 
Babe Ruth knocking a home run and 
only taking three bases on the hit. 

I am printing herewith what I regard 
as the stupidest soliciting letter because 
it is one of the growing number coming 
in of the type which breeds irritation 
just as did those old patent medicine 
ads which caught the interest of the 
reader at the start and wound up by 
telling how advisable it is to buy Carter’s 
Little Liver Pills. The letter is from 
an upper Broadway haberdasher and 
reads: 

Dear Sir: The question of where Mrs. 
Gann, sister of Vice-President Curtis, 
was to sit, caused quite a stir among 
the diplomats at Washington. Happily 
enough, the matter is now all settled 
and the lady is sitting very pretty indeed. 

Why bring this up? Well, it about 
describes my position very accurately. 
I’m sitting very pretty right now. I’m 
in the midst of the smartest haberdash- 
ery items ever gathered in a single shop, 
attractive and styled correctly. It has 
given me genuine pleasure to be able 
to serve so many of my friends and have 
them leave here so well satisfied. 

Get me straight, old man. I don’t give 
a damn whether you buy anything from 
me or not unless you want to. But I 
do want you to see my place and see 
what I’m doing here, unless you cut me 
off your list of friends. 

Blank & Blank, Haberdashers. 
. 45° 


New Offices; New Dress 

They are probably paying good divi- 
dends in the file cabinet and desk busi- 
ness. Some of the new skyscrapers are 
largely filled within a month after the 
opening and the new address frequently 
means new office equipment. Take the 
Hanover, which has gone into No. 111 
John street, New York. In the old build- 
ing in Pine street the furniture looked 
like some of that auctioned off at the 
Waldorf last week. The new equipment 
is the latest thing in office furniture. 

Over in the Chanin building the Ger- 
manic Fire has some novelties in equip- 
ment, too, including the steel sheets 
which lock up the maps and which are 
pulled out from the side instead of com- 
ing down from the top. Go up and take 
a look at President Robertson’s office. 
It is more than ordinarily attractive. 

Among the company executives who 
are much more comfortably settled in 
their new offices than in the old is Mont- 
gomery Clark, vice-president of the Han- 
over Fire. He likes it all except the 
rattle of the elevated railroad, which gen- 
erally starts its thunderclapping a sec- 
ond after he picks up the telephone. He 
is all for having elevated trains equipped 
with pneumatic rubber tires. 

“Edison might give his attention to 
that idea, too, as long as he is experi- 
menting with rubber plants,” said Mr. 
Clark. 

The best “front” that anv of the new 
offices has is the Consolidated Indem- 
nity’s layout, which confronts the visitor 
to its offices at No. 475 Fifth avenue 
when he leaves the clevator. 

* 


Pessimism Among Old-Established 
Agents Here 

There are: now four hundred offices 
in Greater New York in New York Fire 
Insurance Exchange territory which are 
agency or branch offices; and the num- 
ber has grown more than 15% in a few 
months. The old-established agents are 
wondering what the future has in store. 
Over in Brooklyn there is pessimism, too: 

Companies are entitled there to three 
agencies and the new companies are 
digging them up some way. Former 
brokers become agents, adding to the 
list. The pessimistic side is that fire 
premiums have been going down; new 


sources of production or new types of’ 


production are not being developed to 
any extent: and so it is a question of 
skimming the top of the milk bottle. 


Sweepstake Insurance London’s 
Latest 

An influential syndicate of prominent 
bookmakers has been formed in London 
to purchase the whole or any portion 
of the interest of ticket holders who 
draw probable starters in the important 
sweepstakes on the Derby. The idea con- 
stitutes a kind of insurance, on the lines 
of Lloyd’s. 

It is claimed that the system to be 
adopted will be to the mutual advantage 
of the buyer and seller. 

James Sutters, the turf commission 
agent, who is organizing the scheme, 
explained to a reporter that the object 
was to keep the betting market on the 
race as little disturbed as possible. 

“In former years,” he said, “those who 
have drawn a well-fancied horse have 
perhaps accepted an offer from one 
source, and the purchaser has been able 
to lay against the horse in question at a 
price longer than the ruling odds, thus, 
to a certain extent, spoiling the books of 
other commission agents. 

“We wish to avoid this, and in form- 
ing a syndicate we are spreading the 
risks over a number of us. In fact, it 
will be a kind of insurance, on the lines 
of Lloyd’s. 

“The holder of the ticket of a well- 
backed horse will benefit as he will be 
sure of gaining something substantial, 
even if his horse fails to capture one 
of the big prizes. It will be a kind of 
insurance for him, also.” 

ee. 8 
Conway vs. Matthai on Auto Merit 
Rating 

One of the underwriters having de- 
cided respect for Superintendent Con- 
way’s brain work is Joseph F. Matthai, 
vice-president of the United States Fi- 
delity & Guaranty, who was one of the 
outstanding opponents of auto merit rat- 
ing. At the Insurance Department con- 
ference Conway took the position that 
whether auto merit rating was good or 
bad, it was announced with a ballyhoo 
and could not be withdrawn. The point, 
therefore, was to make the best of a 
bad situation and pave the way for any 
improvements in the plan as adopted. 

When Mr. Matthai made his objec- 
tions to the plan Mr. Conway insisted 
that each objection be made specific and 
then be threshed out to see if the ob- 
jection had any merit. The cross-exam- 
ination of Mr. Matthai was exceedingly 
interesting to the executives present as 
Matthai found himself up against one 
of the best legal minds in Greater New 
York. He was made to prove every 
point he brought up and finally told Con- 
way that he was at a disadvantage in 
matching wits with him in this manner, 
as this was not a question of what is 
right or wrong from a theoretical stand- 
point, but was a question of the practi- 
cal application of the plan. 

* * * 
The Toll of the Skyscraper 

Colonel W. A. ‘Starrett, who has erect- 
ed many skyscrapers, has written a book 
telling of these skyscrapers and the men 
who put them up. It is published by 
Charles Scribner’s Sons. In it he says 
that every skyscraper represents at least 
one life sacrificed, and some of them 
represent half a dozen. “Blood is the 
price of scraping the clouds, as it is of 
liberty,” he comments. Col. Starrett be- 
lieves that most of the tall buildings now 
being erected, if they are not torn down 
to make room for still taller ones, will 
last indefinitely. The old fear that they 
would collapse sooner or later is now 
stilled. Their steel is so well protected 
that it does not disintegrate, and they 
are far too sturdy to be blown over. 

e "2 


Sulphur To Kill Moths 

The use, on two occasions, of sulphur 
candles in insured property to kill 
moths, is held in the Massachusetts case 
of Thomson & K. Co. v. United States 
Merchants’ & S. Ins. Co. 160 N. E. 668, 
not to be within a condition in the poli- 
cy avoiding it if the situation and cir- 
cumstances affecting the risk are so al- 
tered as to cause an increase in the 
risk. 
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Dorland Heads Old N. Y. 
Brokers’ Association 


TREASURER OF DAVIS, DORLAND 


William Schiff and Charles L. Bussing 
Vice-Presidents; Carlton O. Pate 
Treasurer; B. M. Harris Secretary 





Raymond P. Dorland, treasurer of 
Davis, Dorland & Co., and a well-known 
New York City insurance broker, was 
last week elected president of the Fire, 
Marine & Liability Brokers’ Association 
of the City of New York, Inc., by the 
board of. directors. He succeeds W. 
Douglas Owens, of Owens & Phillips, 
Inc., who has been president for three 





Dudley Hoyt Photo 
R. P. DORLAND 


years and who has handled the affairs 
of the Association in a most capable 
manner. Mr. Owens is a brilliant, ag- 
gressive member of the younger genera- 
tion in the insurance brokerage field and 
for his work as president of the brok- 
ers’ association he receives well-merited 
acca from his associates in this 
eld. 

Other officers of the Association elect- 
ed last week were these: First vice- 
president, William Schiff of Schiff, Ter- 
hune & Co., Inc.; second vice-president, 
Charles L. Bussing of Charles L. Buss- 
ing, Inc., and treasurer, Carlton O. Pate 
of Pate & Robb. Berthold M. Harris, 
who has been secretary since 1916, was 
re-elected. 

Career of New President 

Mr. Dorland’s grandfather nearly fifty 
years ago formed the insurance broker- 
age firm of Dorland & Dorland which 
was later consolidated with Davis, Dor- 
land & Co., of which organization his 
father was president for many years. At 
the present time Julian Lucas is presi- 
dent of the corporation. 

Mr. Dorland has been a director of the 
Fire, Marine & Liability Brokers’ As- 
sociation, during the last two years. He 
has for some time been chairman of the 
committee on insurance and fire regu- 
lations of the New York Board of Trade. 
This committee has been active in its 
opposition to the monopolistic state fund 
legislation that has been introduced in 
the legislature for many years. 

When interviewed by a representative 
of The Eastern Underwriter he com- 
mented upon the splendid work that the 
association has been doing to bring not 
only before the insurance companies but 
also the insuring public, the importance 


Ralph Rawlings Calls 
Conditions Perilous 


COMPANIES VIOLATING RULES 





Western Bureau President Asks Insur- 
ers to Work Fairly and Fully 
With One Another 





Terming present conditions in fire in- 
surance fraught with peril and menac- 
ing to the best interests of old line com- 
panies, Ralph Rawlings, president of the 
Western Insurance Bureau, called upon 
the members of that organization to co- 
operate fully and fairly with one another 
on all lines of fire insurance, in the 
course of his report delivered Wednes- 
day before the nineteenth annual meet- 
ing of the Bureau at the Jefferson Ho- 
tel in Richmond, Va. Mr. Rawlings, who 
is a member of Rawlings & Hewett, Lan- 
sing, Mich., western managers of the 
Boston and Old Colony companies, asked 
that Bureau companies in competition 
with one another not violate commission 
and rate rules on sidelines in order to 
secure preferential fire business. , 

“If we believe in co-operation,” said 
Mr. Rawlings, “then let us not consider 
we are playing fairly by only observing 
the written rules and spend the rest of 
our time trying to find some line which 
has no rules.” 

Were the Western Insurance Bureau 





of the position occupied by the broker. 
There exists at the present time a closer 
spirit of co-operation between insurance 
companies and the insurance brokers, he 
said. 

Vital Position of Broker 

“The companies are realizing that the 
broker occupies a very vital part in the 
insurance business,” Mr. Dorland stated. 
“That he is not a mere producer of 
business, but that he is their personal 
contact with the assured. That his en- 
gineering departments are serving a real 
purpose in reducing fire hazards and pro- 
moting safety. That his careful prep- 
aration and examination of contracts is 
eliminating differences between the com- 
panies and the assured and preparing the 
way for the proper adjustment of losses. 
The broker is more and more doing his 
share to keep the insurance business in 
the high place that it holds in the in- 
dustrial life of this country. 

“The Association was organized in 
1898 and it is interesting to note that its 
constitution states that it was formed not 
only to unite those engaged in the in- 
surance brokerage business and to main- 
tain the honor and dignity of the pro- 
fession, but also to advance and protect 
the interests of the assured.” 

The Association numbers among its 
members many of the prominent brokers 
of New York City and its membership 
is growing continually. 


not in existence President Rawlings said 
the companies would be operating on 
their own initiative and guided by indi- 
vidual rights, all of which might lead to 
greater chaos and turmoil than existed 
prior to 1910 when the Bureau was or- 
ganized. 


Full Co-operation Of All Needed 


“Some of our members would like to 
have the rest of us adhere strictly to the 
rules and regulations,” President Raw- 
lings said, “while they play fast and 
loose with them. Naturally, this cannot 
continue. No organization can last with- 
out full co-operation of every member. 
To the old members of the Bureau, to 
the men who have studied conditions in 
the past, to the men who know the his- 
tory of the fire insurance business, it is 
not hard to account for present day con- 
ditions. 

“Insurance, we all know, cannot be 
based on one year’s experience, nor two 
years’ experience, nor even five years’ 
experience. New companies now entering 
the field should consider very carefully 
their acquisition cost, the amount to 
be set aside as reserve and to calcu- 
late on a growing loss ratio for five 
years at least, if not eight years. It is 
manifest a considerable number of new 
companies have not done so. It is fine 
to pay dividends out of the investment 
earnings but this cannot last long 
enough for them to get established on 
a firm foundation. 

“As an illustration—a newly formed 
company paying increased commissions 
has necessarily added 5% to their acqui- 
sition cost. This makes 47% or more 
to start with. By paying the larger com- 
mission, we must admit that they will 
get a larger percentage of term business. 
This will increase their reserve to 55% or 
more. We must also expect a small loss 
ratio of about 15% for a full year’s op- 
eration. We now have a total of 117%. 
In order not to deplete their surplus they 
must make their stock market operations 
net them 17%. Can it be done? 

Financial Vs. Underwriting Profits 

“It may in one or two instances, de- 
pending upon the luck of their stock- 
gambling brokers. If there is any merit 
to the foregoing, can we honestly ad- 
vise our agents to invest in new, and 
untried fire insurance companies? If we 
cannot, it certainly would be foolish for 
us not to caution them, when represent- 
ing this class. No matter if they offered 
commissions of 25%, 30%, 35%, plus a 
10% contingent. 

“Let me quote from a leading finan- 
cial paper, discussing fire insurance 
stocks. Briefly and in part, the editor 
says: ‘In a strict sense of the word, in- 
surance stocks are investment trusts, but 
this difference only applies to the estab- 
lished companies which have been in ex- 
istence and have been building up re- 
serves for a great many years. There is 
a marked difference between the old fire 
insurance companies that have been 
reared in vigor and ruggedness and the 
many new insurance companies that have 
been formed in the last five years.’ 

“This is an authoritative summary of 
the situation. 

“You cannot, if you expect to exist, 
lose money on your underwriting through 
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Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 





United States Fire Branch: 80 John Street, New York 


J. A. KELSEY, General Agent 


GEORGE Z. DAY, Ass’t General Agent 





U. S.—Statement December 31, 1928 


$10,841,544 
2,396,058 
910,250 
7,535,236 





excessive acquisition cost due to commis. 
sions and expect to make this up, year 
after year, through income from your in- 
vestments. 

“While we are touching on the matter 
of service today to the local agents, we 
cannot help but refer to the so-called 
‘side lines’ which are growing by leaps 
and bounds. The automobile business 
today has outgrown this class, and yet 
some companies in our organization are 
using this as a means of getting more 
fire. business from an agent, cither by 
paying a higher scale of commissions or 
by cutting rates. Many of us are writ. 
ing different ‘side-lines’ in order to be 
of service. We are growing more like 
a department store every day and the 
local agent seems to appreciate such fa- 
cilities. 

Swinging Fire Business 

“The competition we meet in our fire 
business comes to us from many differ. 
ent angles and it is not fair to the mem- 
bers of this organization to belong to it 
for fire business only when they are 
using other lines to influence the fire 
business. In other words, in competi- 
tion with ourselves, let us not meet the 
competition of service in other lines by 
breaking over our commission scale on 
fire business. I believe that all of the 
business we write for an agent today 
is so thoroughly bound up as a company 
proposition, from the agent’s viewpoint, 
that the violation of commissions or 
rates on even the smallest ‘side-line’ is 
sufficient to sway a large volume of fire 
premiums. 

“Before closing I wish to reiterate 
what I have said in an endeavor to im- 
press upon our members the importance 
of the Western Insurance Bureau and 
what a decided factor it is in insurance 
affairs today and that we may preserve 
the integrity, solidity and strength of the 
Western Insurance Bureau, members 
are urged to give it their sincere and 
earnest co-operation and support in ev- 
ery respect.” 





CANADIAN AUTO HEARINGS 





Sessions Will Be Resumed Next Week 

at Toronto; No Decision Yet Given 

on Rate Data 

The Royal Commission inquiring into 
the increase in automobile insurance 
rates in Ontario has been adjourned 
until next week when Major A. E. Nash 
of Clarkson, Gordon, Dilworth, Guil- 
foyle & Nash, accountants, will be called 
to give evidence as to expense costs for 
companies belonging to the Canadian 
Automobile Underwriters’ Association. 

At the conclusion Wednesday last of 
the session which began on Monday, 


‘April 29, the Commissioner adjourned 


without giving any decision with regar 
to the application of R. Leighton Fos- 
ter, counsel to the Commission, for af 
order requiring all companies in Ontario 
to produce their loss experience for the 
years 1925-26-27. 

Representatives of some sixty compa 
nies appeared before Mr. Justice Hodg- 
ins when the inquiry re-opened on_ the 
morning of April 29. Several testified 
that they were unable to furnish the 
data asked for. Others said they. could 
furnish a portion of it. Destruction ° 
daily reports and other sources of it 
formation for all or part of the three 
years was the reason given, while nearly 
every company protested on account 0 
the heavy cost of compilation and dis- 
organization of office staffs. 


AUTO MEETING POSTPONED 

The meeting of the special committee 
of executives of fire companies writing 
automobile insurance which is working 
out the plan for a new single nation 
wide automobile underwriters’ conference 
or association was postponed from 
Wednesday of this week to carly nex! 
week on account of the slight illness ° 
the chairman, Guy E. Beardsley, VC 
president of the Aetna Fire of Hartfort. 
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Neal Bassett, president © 
men’s of Newark, left this wee 
trip to the Pacific Coast. 
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Importers & Exporters 
New Collision Policy 


OFFERS 10% DEDUCTIBLE FORM 





Premium Charge Amounts to 40% Off 
Full Cover Rate; Experiments Show 


This Form Should Sell Well 





The Importers & Exporters has taken 
the bull by the horns as concerns auto- 
mobile collision insurance and adopted 
for general use in this area a new form 
of policy which it believes will stimulate 
the sale of this type of cover. The com- 
pany now Offers to assureds through 
brokers and agents a 10% deductible or 
participating form, whereby the Import- 
ers & Exporters is involved in every col- 
lision claim, just as under a full cover 
policy, but pays to the assured only 90% 
of each loss. 

By accepting this participation of 10% 
in each claim, the assured gets a reduc- 
tion in rate of 40% off the charge for 
full cover collision. In case the collision 
loss is in excess of half the cash value 
of the automobile, there will be no de- 
duction and the amount of the damage 
will be covered in full. This policy is in 
addition to and not a substitute for any 
of the other collision forms already writ- 
ten by the Importers & Exporters, which 
are the full cover, $50 and $100 deduc- 
ible policies. 


Text of New Cover 


Following is the full text of the spe- 
cial participating collision or upset form: 
“In consideration of the reduced pre- 
mium charged under No. 4 of the Perils 
in Paragraph ‘C,’ the following shall be 
substituted for paragraph ‘J’ (Collision 
or Upset) as printed in the policy: 

“Accidental collision or upset for the 
sum in excess of 10% (except as herein- 
alter stated) of the cost of repairs 
and/or replacements caused by damage 
to the automobile and/or equipment 
herein described from such collision or 
upset; each accident shall be deemed a 
separate claim and from the amount of 
determined loss or damage there shall be 
deducted 10%; except that in the event 
of the cost of repairs and/or replace- 
ments, on account of any one accident, 
ting in excess of 50% of the actual 
cash value of the automobile at the time 
of the accident, there shall be no deduc- 
tion, and the amount of loss or damage 
shall be covered in full hereunder. It is 
understood and agreed that this insur- 
ance shall not cover loss or damage to 
any tire unles caused in an accidental 
collision or upset which also causes other 
row damage to the insured automo- 


“Subject otherwise to all the terms, 
Mo itions, agreement warranties and 
imitations of the policy to which this 
tndorsement is attached.” 

N announcing this new policy the Im- 
porters & Exporters believes it has 
ree upon a form which will turn out 
¢>€ much more popular with automo- 
l@ Owners than any of the standard 
omms heretofore used in the Eastern 
bart of the country. The automobile de- 
Rirtment of this company realized long 
im that collision insurance was labor- 
— the handicap of high premium 
~ and sought to devise a cover 
at would both be less expensive than 
ar cover form and still give an as- 
The 10 Practically complete insurance. 
ae 1% deductible policy does this. It 
New _ out for awhile outside of the 
pe ork area and found to be popular. 
oa premium charges the par- 
mi Ing form costs approximately the 
iad = the $50 deductible policy but 
ais Th assured much broader protec- 
thinks e Importers & Exporters says 
cole ta involves the merit rating prin- 
laa : that if an assured has no col- 
he ac aim during the life of his policy 
tl cons his insurance at 40% off the 
ie Price, but on every loss he 
self S he must bear 10% of it him- 
should 1s, according to the company, 

Stimulate carefulness on the part 

Car owner 


N. Y. Agents Complete 
Convention Program 


FINE SELECTION OF TOPICS 


Business Sessions May 21-22 Will Take 
Up Leading Problems of the Day 
for Agents 








The New York State Association of 
Local Agents has completed the pro- 
gram for the annual convention to be 
held May 20-22 at the Hotel Syracuse 
in Syracuse, where meetings have been 
held for several years. Business ses- 
sions of the convention will be held on 
Tuesday and Wednesday and among the 
principal speakers, not members of the 
association, will be the following: Clyde 
B. Smith, chairman of the executive 
committee of the National Association; 
A. Duncan Reid, president of the Globe 
Indemnity; Charles E. Rickerd, president 
of the Insurance Advertising Conference, 
and Insurance Superintendent Albert 
Conway of New York state. 

The complete text of the program is 
presented herewith: 


Monday, May 20 

10:00 A. M.—Board of Directors, annual 
meeting, Parlor “‘B,’”’ Hotel Syracuse. 

2:00 P. M.—Joint meeting of local board and 
local club representatives, with Board of Di- 
rectors. Parlor ‘“B,’’ Hotel Syracuse. 

6:30 P. M.—Get-together inner, banquet 
room, 

Tuesday Forenoon, May 21 

Address of Welcome.—Eugene A. Beach, 
president, Syracuse Insurance Exchange. 

Response to Address of Welcéme.—Warren 
Gildersleeve, vice-president, New York State 
Association of Local Insurance Agents. 
<a Address.—Albert Dodge, Buffalo, 


Report of Secretary-Treasurer.—Albert F. 
Miller, Rochester, N. Y. 

Instalment Payment of Premiums; State As- 
sociation Service, Inc.—J. W. Rose, Buffalo, 
N. Past president, State Association of 
Local Insurance Agents; member executive 
committee, National Association. 

Appointment of Committees. 12:30 P. M.— 
Complimentary Luncheon, ball room, tendered 
to registered members and guests by the Ex- 
celsior Fire Insurance Co., Frederick V. Bruns, 
president, presiding. 


Tuesday Afternoon, May 21 
Membership Committee Report.—William J. 

Richards, Syracuse, N. Y., chairman. 
Local Boards and Clubs, Committee Report.— 
Eugene A. Beach, Syracuse, N. Y., chairman. 
Address, The National Association.--Clyde B. 
Smith, Lansing, Mich., chairman, executive 


(Continued on Page 37) 








NEW YORK SAN FRANCISCO 
MINNEAPOLIS RICHMOND 


MARSH & McLENNAN 
INSURANCE 
FIRE LIABILITY MARINE 


164 W. Jackson Boulevard, Chicago. 














LONDON SEATTLE MONTREAL 
WINNIPEG DETROIT DULUTH 
PITTSBURGH CLEVELAND BUFFALO 
PHOENIX COLUMBUS PORTLAND 














REINSURANCE 
FIRE AND CASUALTY 


ROSSIA INSURANCE COMPANY 
America 


of 

THE FIRE REASSURANCE COMPANY 
of New York 

AMERICAN RESERVE INSURANCE COMPANY 

of New York 

LINCOLN FIRE INSURANCE COMPANY 
of New York 

THE FIRST REINSURANCE COMPANY 
of Hartford 

115 Broad Street Hartford, Conn. 














Mrs. Frank W. Jenness, widow of the Funeral services were held Wednesday 
late manager of the Syracuse division of afternoon. Mr. Jenness was for many 
the New York State Fire Insurance Rat- years rating manager and also manager 
ing Organization, died at her home in of the Rochester department of the 
Skaneateles, N. Y., on Sunday evening. Great American. 








WESTERN DEPARTMENT 
175 West Jackson Blvd. 








URBAINE FIRE 
INSURANCE CO. 


An old French company of high standing and financial responsi- 
bility. It is entered in practically all the States of the Union. The 
United States branch was established in 1913. 


FRED S. JAMES & CO. 


149 William Street New York, N. Y. 
Underwriting Service Throughout The United States 
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OF PARIS 


United States Managers 


PACIFIC COAST DEPARTMENT 
108 Sansome Street 
San Francisco 
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New Insuranshares Co. 
Personnel Completed 


MORE DIRECTORS ARE ELECTED 





Goldman, Sachs & Co., and Fire, Cas- 
ualty and Life Companies Are 
Represented on Board 





Completion of the personnel of the 
board of directors of Insuranshares Cor- 
poration of Delaware, recently organized 
as an investment trust of the specialized 
management type to operate in the in- 
surance and bank stock fields, has been 
affected with the election as directors 
of Waddill Catchings, a member of the 
firm of Goldman, Sachs & Co; Samuel 
W. Anderson, of the Goldman-Sachs 
Trading Corporation; Arthur P. Day, 
chairman of the Hartford Connecticut 
Trust Co. and Edwin W. Levering, Jr., 
senior vice-president of the United 
States Fidelity & Guaranty of Baltimore. 

Messrs. Catchings, Anderson, Day, 
Sifford Pearre, secretary and treasurer 
of the New Amsterdam Casualty Co. of 
Baltimore and vice-president of the 
Equitable Trust Co. of that city, and 
Hugh R. Johnston, vice-president and 
treasurer of Sterling Securities Corpor- 
ation and a director of General Rein- 
surance Corporation were elected to the 
board of the Insuranshares Management 
Co. at the same time. Mr. Day brings 
to the Insuranshares enterprises an ex- 
perience of more than thirty years in 
banking and a close affiliation with the 
leading insurance interests centered at 
Hartford, being a director in_ several 
major companies, including the Connecti- 
cut General Life and the Aetna (Fire). 

With the directors elected last week, 
the membership of the board of Insur- 
anshares Corporation of Delaware is in- 
creased to nineteen. Other members of 
the board are: Edgar H. Boles, presi- 
dent of the General Reinsurance Cor- 
poration; Hobart B. Brown, vice-presi- 
dent; Harold A. Fortington, financial 
secretary, Royal Insurance Co.; Edward 
S.. Goodwin, Goodwin-Beach & Co, 
Hartford, Conn.; Joseph Porter Harris, 
vice-president, Union Trust Co. of Cleve- 
land; Daniel A. Heald of Colston, Heald 
& Trail; Edward K. Hoover, president, 
First National Co. of Detroit; Russell 
J. H. Hutton, director, Buffalo, Niagara 
& Eastern Power Corporation; Mr. 
Johnston; Daniel T. Pierce, vice-chair- 
man, Anthracite Operators Conference; 
Sterling. Pile, president; Allan M. Pope, 
president, First National Corporation of 
Boston; J. F. Schoellkopf, Jr., director, 
Marine Trust Co., Buffalo; Edward B. 
Twombly, chairman of the board, In- 
suranshares Corporations of New York 
and of Delaware; and Henry B. Twom- 
bly, of Putney, Twombly & Putney. 





MADE PARTNERS IN FIRM 

Benjamin O. Little and M. R. H. Gar- 
nett have become junior members of the 
firm of Platt, Fuller & Co., New York 
marine managers for the Insurance Co. 
of North America. Both are well known 
in the marine and transportation fields 
and Platt, Fuller & Co., is an office of 
the highest order, enjoying a splendid 
reputation in marine business. 


SOUTHERN FIRE MOVES 

The Southern Fire of New York, the 
new running mate of the Southern 
Surety, has moved its headquarters to 
the tenth floor of No. 111 John street. 
These quarters are large and provide 
fine facilities for the growth of the com- 
pany. 


MAKE YOUR PROSPECT LAUGH 


A letter that sells tornado insurance by 
first making the prospect laugh is de- 
scribed in the latest issue of the “Hart- 
ford Agent.” The letter was written by 
Eugene Lee, Hartford Fire agent at 
Dunn, N. C., and his letter won first 
prize in the Best-Ad-of-the-Month Club 
contest which the “Hartford Agent” runs 
each month. 














Franklin W. Fort 








Fire Reinsurance Treaties 


Eagle Fire Insurance Company 
Baltica Insurance Co., Ltd. 


18 Washington Place, Newark, N. J. 


(New Jersey) 
(Denmark) 


Thomas B. Donaldson 














NORTHERN ASSURANCE SPECIAL 

Elmer J. Jacobsen has been appointed 
special agent of the Northern Assurance 
of London and the London & Scottish 
for Wisconsin. He will have his head- 
quarters in Milwaukee. Mr. Jacobsen, 


who succeeds the late C. L. Easton, has 
been a chief examiner for several years 
and has had experience as assistant spe- 
cial agent in Michigan. 


WORCESTER BOARD OFFICERS 
At the annual meeting of the Wor- 
cester Board of Fire Underwriters held 
last week at Worcester, Mass., the fol- 
lowing officers were elecetd: President, 
C. Conrad Parker; firse vice-president, 


John D. Coe; second vice-president, E. 
P. Dubois; secretary-treasurer, A. E. 
Fairbanks, and inspector W. H. Guer- 
tin. ; 
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and 
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Who'll pay the rent after 
the fire? Harmonia local 
agents are coming to the res- 
cue of worried landlords by 
furnishing them with Rent 
. Insurance. 











N case an apartment house or other building occupied 
by tenants is destroyed or damaged by fire, who is 
going to pay the rent during the rebuilding period? 

If the property is covered with Rent Insurance, the Insur- 
ance Company will pay for the loss of rental income. If 
not, the landlord himself must stand the loss. 


Landlords who fail to carry Rent Insurance are taking 
a great risk. The need for this kind of insurance is just 
as great among owners of factories and other business 
properties which are rented out to others for operation as 
it is among landlords of apartment houses and private 


Just as fire insurance safeguards the landlord’s capital 
investment in time of fire so Rent Insurance protects 
against loss of income due to fire. 

At this busy season when tenants are moving in land- 
lords who are properly approached will welcome the ad- 
vice and assistance of Harmonia local agents in regard to 
protecting rental income with Rent Insurance. 


HARMONIA 


Fire Insurance Company 
NEW YORK OFFICE 
59 MAIDEN LANE 












































































































































AGENTS SUE TWO COMPANIES 





Richmond Office Seeks to Establish Case 
Even After Companies Have 
Left the State 

The Virginia Supreme Court of Ap. 
peals has agreed to review a case from 
Norfolk appealed by the F. W. and H. 4. 
Jones Agency of that city. They sued 
the Palmetto and the Fidelity Fire oj 
Sumter, S. C., for recovery of contin. 
gent commissions claimed to be dy 
them and other items of damage alleged 
to have arisen under a contract mate 
with the companies January 1, 1926, to 
represent them as general agents at Nor. 
folk. They asked $5,000 of the Palmet. 
to and $4,000 of the other company, 

The companies entered pleas in abate. 
ment on the ground that for a long time 
prior to the institution of the suits they 
had ceased to do business in Virginia 
and had no statutory or other agents in 
the state. When they entered the State, 
the secretary of the Commonwealth was 
designated as their statutory agent, 
Process was served on that official when 
the suits were brought, but the trial 
court held that the process was defec- 
tive and sustained the pleas of the de- 
fendants. 

It appears from the records that the 
companies withdrew from the state early 
in 1927 after their business had been re- 
insured by the Automobile of Hartford, 
rhe suits against them, however, were 
not instituted until August, 1928. 

The question for the appeal court to 
decide is whether valid service can be 
had on the statutory agent of a con- 
pany after it has withdrawn from a state 
when a resident of the state sues fora 
claim arising while the company was do- 
ing business in the state. 





MAYFLOWER APPOINTMENTS 





Barlow Agency, Trenton; Baker & Nel- 

son, Newark; K. A. S. Realty Co, 

Long Branch; W. A. Fox & Co, 

Plainfield 

The Mayflower companies of Newark 
now have more than 150 agents through- 
out New Jersey and contemplate making 
more appointments in the near future. 
Among the more recent agency appoint: 
ments are the following: R. H. Bar- 
low Agency, Trenton; the Hinchcliffe In- 
vestment Co. and W. F. McDermott & 
Son, Paterson; Baker & Nelson, New- 
ark; Baldwin & Pollard, Maplewood; £ 
C. Blackford, Somerville; J. T. Bird- 
sall Co., Haddonfield; L. J. Bloche Co, 
Penns Grove; W. A. Fox & Co., Plait 
field; Gould Realty Co., Wildwood; 
Heyman & Co., Union; T. J. Marnell 
Phillipsburg; Schive, Wright & Exton, 
Clinton; George Zimmerman & (0, 
Carlstadt, N. J.; Stanley & Co., Irving 
ton; C. H. Krouse & Co., Stone Har- 
bor, N. J.; Emanuel and the K. A. 5. 
Realty Co., Long Branch. 





GETS 30 YEARS FOR ARSON 

_Peter Maragopoulos of West Orangt, 
NGS was sentenced last Friday to thir 
ty years in Sing Sing, following his cot 
viction of arson in the second degree 
a second offender. He had previously 
been convicted of receiving stolen gools 
Judge Adel, who sentenced Maragopot 
los, denounced the crime as dastardly for 
by his act the prisoner had not otly 
endangered property but life. Fit 
Marshal Brophy said there was a poss 
bility of another arrest in connectiol 
with this case. 





RECEIVERS ARE CHANGED 

Leo H. Lowe, the new Illinois Stat 
Director of Trade and Commerce, ha 
been appointed to succeed H. A. Baile! 
as receiver for the Marquetic Nation 
Fire now in process of liquidation. Mt 
Bailey was formerly Director of Com 
merce of Illinois. The Circuit Court i 
Chicago retains jurisdiction over item 
in the liquidation report which hat 
been specifically objected to by the ™ 
surance company. 
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Try this out on 
your next tornado ! 
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When you see a tornado coming at you, run 
toward the northwest. Tornadoes usually move 
east or northeast at the rate of twenty-five to 
fifty miles an hour, and as their path is generally 
quite narrow, just a few feet may be the differ- 
ence between danger and safety. 



























But what can a dwelling house or a mercan- 
tile building do under similar conditions. They 
can neither see the tornado coming, nor run 
from it. For them it is just too bad—and too 
bad also for their owners who failed to carry 
tornado and windstorm insurance. 
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‘INDEPENDENCE COMPLETE PROTECTS 














An Undeveloped Gold Mine 


Wioutp you raise radishes in your 


back-yard if, by going a few feet deeper, 
you could uncover a gold mine? 


Independence agents are coming to re- 
alize that they possess such a gold mine in 
“INDEPENDENCE COMPLETE PROTEC- 
TION” and it is helping the wise, progres- 
sive ones to make far more money than 
they had ever thought possible. 


| 


a 
| 


ys Mf . \ WY It works! And it pays! 
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—— These agents avoid waste motion, make 
NOY one solicitation take the place of several 
\ and give to their customers a simpler, 

more satisfactory form of service. 


Let us tell you about it. 
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Unmistakeable Leadership 


‘Turse two strong companies, work- 
ing in harmony, are able to give special 
facilities to the agents that represent them. 
They were pioneers in aviation insurance, 
and the Independence “All-in-One Avia- 
tion Policy” is known and valued wherever 
airmen are to be found. Similarly, the 
Independence “Seven-in-One Automobile 
Policy” first combined for motorists the 
various forms of protection they required, 
while the Independence “TAP” (Accident 
Policy) has been popular and famous from 
its first announcement. 


Greatest of all, “INDEPENDENCE COM- 
PLETE PROTECTION” is proving a boon 
to agents and assured alike. Unquestion- 
ably, it is the biggest idea in insurance. 

















CHarces H. HOLLAND ~ President 
Surfids - Fire Insurance ° Aviation Coverage 


7 Relatier Agents, Brokers and Policyholders. 
& REE ~ Manager 
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Fine Liquidation Of 
The Norske Lloyd Co. 


COSTS HELD BELOW INCOME 


Latest Report a Tribute to Excellent 
Work of New York State Liquida- 
tion Bureau 


Insurance Superintendent: Albert Con- 
way has completed a report showing the 
interest due and payable to creditors and 
policyholders of the United States 
branch of the Norske Lloyd of Christi- 
ania, Norway, which was placed in con- 
trol of the New York Insurance Depart- 
ment for liquidation in 1922. 

The creditors have reeived 100% of 
the face amounts of their claims and 
the report just completed and which will 
be filed with the New York Supreme 
Court for approval, fixes the amount of 


interest payable to each creditor and 
policyholder pursuant to a decision re- 
cently rendered by the New York Court 
of Appeals, holding that the creditors 
and policyholders, although the parent 
corporation, is insolvent at the domicile 
and Norwegian creditors will not be paid 
in full. 

This is the third report made by the 
Department concerning the affairs of 
the United States branch. It contains 
606 pages and deals with’ many phases 
of the difficult problems which have been 
solved in closing the affairs of the 
-United States branch. 


Assets For Creditors Increased 


A noteworthy incident shown in the 
report is an increase in the assets avail- 
able to creditors and policyholders due 
to the fact. that the New York liquida- 
tor has kept the cost of liquidation well 
within the income received on the estate. 
The excess of income over the expenses 
of liquidation increased the assets by 
$376,067. The ratio of expenses to as- 
sets was 7.07% which will be decreased 
as subsequent recoveries are made. The 
assets received by the liquidator on May 
3, 1922, together with the income on the 
assets, amounted to $3,138,352. After 
paying United States policyholders and 
creditors and remitting to the Norwegian 
receiver at Christiania, Norway, a sur- 
plus of $831,000, the Superintendent 
shows that he had on hand on January 
31, 1929, assets amounting to $1,364,034. 
The liquidator has recovered salvages, 
re-insurance and _ return premiums 
amounting to $409,066. 

An interesting feature is that the New 
York liquidator requests the court for 
instructions either to pay or not to pay 
interest on the sums that were due for 
interest when the face amounts of the 
allowed local claims were paid. 

Clarence C. Fowler, deputy superin- 
tendent and chief of the Liquidation Bu- 
reau, has created a remarkable reputa- 
tion for his department by keeping down 
to a minimum the costs of liquidating 
an insurance company. It is the usual 
thing for the Liquidation Bureau to re- 
port that receipts of money during the 
time a company is in liquidation exceed 
all the costs of this work. 





PHILADELPHIA OUTING 

_ The Insurance Society of Philadelphia 
is going to hold its annual outing this 
year on June 18, the day to be known 
as “Funday.” The event will take place 
at the clubhouse and grounds of the 
Philadelphia Rifle Club near Tabor Junc- 
tion on the Philadelphia & Reading 
Railway. A fifteen piece band will lead 
the procession from the center of the 
city to the club grounds. Outdoor di- 
versions will include a baseball game and 
a bowling contest with prizes to the 
winners. The annual banquet will take 
place in the evening. The committee in 
charge of the outing includes John P. 
Frazier, local manager of the Travelers 
Fire, chairman; Walter A. Munns, 
Thomas Morris, Herbert E. Nelson and 
H, "AY, Warren. 
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An Lortortant Flauni 
of | Se 


ODAY with over twenty-seven million automobiles on 


the highways, Agents should give close attention to auto- 
mobile owning clients and prospects. Personal direction is 
needed — and our agents can issue policies to take care of the 
individual requirements of each customer. e f x4 2 
; The Agents of this company study their clients’ insurance 
needs. Our Agents know the latest rates and rulings of Auto- 
mobile Insurance. They realize that the Agent who is content 
with mechanically renewing old policies is not only losing out 
on new business but is not rendering complete service to his 
clients. 7” r r ry r r ef y 7 zs 
‘\s experts in Automobile Insurance these insurance advis- 
ors are welcomed everywhere. By offering well planned advice 
they are filling a real need of the times and steadily increasing 


their clientele. ’ ’ ’ r r ’ ’ ’ 


“| IVERPOOL, 
w [LONDON 
GLOBE. 


Insurance Co up 


Executive Offices: 1 Pershing Square, Park Ave. at 42nd St., New York, N.Y. 
Pacific Coast Dept., San Francisco, Calif. 





TIE NATIONAL INSTITUTION WITH A WORLD WIDE BACKGROUND 
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Conway Names Bodies 
For Fire Statistics 


CALLS FOR THE 1928 RESULTS 


Various Conferences and Associations 
Chosen to Compile Materia! 
For Rate Checking 


The New York State Insurance De. 
partment has requested all the fire jn- 
surance companies doing business in this 
state to furnish their 1928 experience re- 
turns on the fire and other classes writ- 
ten by them except the marine lines, 
Superintendent Albert Conway says that 
the following agencies will conceive, 
compile and ‘amalgamate such experi- 
ence: 

For fire insurance stock companies, the 
New York Fire Insurance. Rating Or- 
ganization; for fire mutual companies, 
the Federation of Mutual Fire Insurance 
Companies; for automobile insurance, 
the National Automobile Underwriters 
Conference; for sprinkler leakage risks, 
the Sprinkler Leakage Conference; for 
earthquake, riot, civil commotion and 
explosion risks, the Explosion Confer- 
ence; for tornado insurance, the Eastern 
Tornado Insurance Association, and for 
rain insurance, the Rain Insurance As- 
sociation. 

Discussing the requirements for such 
filings, Superintendent Conway says: 

“Reports of automobile business are 
to be made on the basis of a fiscal year 
ending August 31; on rain business ona 
fiscal year ending October 31. All others 
are to be reported on a calendar year 
basis. 

“On automobile business reports are 
to be submitted on or before November 
30. All others are to be reported on or 
before July 1. 

“Tentative approval has been extend- 
ed to the classification schedules adopted 
by these organizations. Copies of the 
schedules to be used for reporting the 
1928 experience can be obtained by ap- 
plication to the above-named organiza- 
tions, and the statistics, duly completed, 
are to be filed with them. A reasonable 
charge may be levied by the organiza- 
tions for this work. 

“The New York City office of the de- 
partment, No. 111 John street, has pre- 
pared forms for, and will receive the ex- 
perience returns on the hail, water dam- 
age, flood and aircraft insurance lines. 

“Please acknowledge this communica- 
tion immediately and advise this office 
which of the above eleven lines your 
company transacts in New York state, 
indicating which are accepted in a direct 
writing capacity and which by way of re- 
insurance only.” 


HANOVER AT 111 JOHN STREET 

The home office of the Hanover Fire 
of New York is now located in the new 
building at No. 111 John street. There 
it has splendid quarters fitted for the 
convenience and welfare of the staff and 
employes. For many years the Hanover 
had its own building at No. 34 Pine 
street and occupied several floors, but 
as the insurance district moved nort 
toward John and Fulton streets the Han- 
over Officials decided also to move. 
few months ago the company had an op 
portunity to sell its Pine street propery 
at a good price and it took advantage ° 
this offer. 


BUFFALO FIRE FUND UNLIKELY 
A proposal coming from the office of 
the municipal comptroller, that the city 
of Buffalo establish a $500,000 fire insut 
ance sinking fund and then cancel 
outstanding fire insurance, is deemed t 
die where it originated, in the opimon 
of up-state underwriters. Buffalo 2 
a tax rate within a few cenis of } 
maximum that is legal under existing 
statutes for next year, while ‘ts = 
margin is also such that an issue for i 
purpose is unlikely, Even by using 
money which’has been set aside for 9 
year’s fire insurance premiums, an by 
cancelling all present policies, the | 
could raise only about 30% of the fun 
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Philadelphia Agency 
Outlook Is Improved 


f. U. A. AND AGENTS CONFER 





Amendments on Reinsurance, Definition 
of Agents and Branch Offices Are 
Accepted; May Sign Soon 





Following the all-day joint Eastern 
Underwriters’ Association and agency 
committee meeting in Philadelphia last 
week, members of both committees an- 
nounced that the situation was more 
‘hopeful as a ‘result of the conference 
than it had been at any time during the 
past year, and that indications were 
bright for the agents finally signing the 
new E. U. A. agency agreement. 

The E. U. A. committee, it is said, 
finally accepted a number of amend- 
ments to the Philadelphia Association of 
Fire Underwriters, amendments which 
agents declare will give the laws of the 
association teeth and will enable the as- 
sociation to prosecute violations with 
stiff penalties. ‘ 

Among the amendments are those 
dealing with reinsurance, definition of 
agents and one on branch offices. On the 
latter phase, it is said that where a 
company has an uptown office and a 
downtown branch as well as two agents, 
that the agents do not know whether 
those companies are accepting business 
at all four offices or just at three. The 
amendment, it is said, is to eliminate 
any further doubt on this score and to 
definitely place all the companies on the 
three-agency plan in Philadelphia. 

The amendments are now being pre- 
pared and will be submitted at the semi- 
amiial meeting of the association on 
May 16. However, it is said that it is 
likely that the association will postpone 
action on the amendments for a month 
while the amendments are revamped. 
This action, if it should be necessary, 
will be due to the fact that the amend- 
ments are being prepared in a hurry 
and the phraseology may not be all that 
it should. The gist of the amendments, 
however, will remain the same. 

Agentse and company men alike are 
now hopeful over the situation which a 
week ago seemed fraught with possibil- 
ity of further prolonged disagreement. 
Unless the outlook changes, as it has 
had a habit of changing, the end of 
June should find Philadelphia agents 
signing the agency agreement. ° 





G. F. KINBACK WITH NORTHERN 

George F. Kinback has been appoint- 
ed special agent in New York state for 
the Northern of London and the London 
& Scottish, succeeding A. S. Robinson, 
who has been promoted to the New York 
home office as an assistant general agent. 
Mr. Kinback for several years was staff 
adjuster of the General Adjustment Bu- 
reau and later field man for the Great 
American. In recent years he has acted 
in a similar capacity for the Century In- 
demnity. With the Northern Mr. Kin- 


back will make his headquarters in Syr- 
acuse. 





KENTUCKY AGENTS’ MEETING 
The Kentucky Association of Insur- 
ance Agents will hold its annual meeting 
in Louisville on June 24 and 25. Mean- 
este, C. H. Doscher, field secretary of 
oo" National Association of Insurance 
eecnts, will be conducting a member- 
i ip drive in Kentucky, appearing before 
local boards and other meetings of agents 
in all parts of the state. He will be ac- 


companied by officers of the state asso- 
Clation. 





aed FIRE AGENCY IN NUTLEY 
.< new fire insurance agency under 
vs — of the North Jersey Agency 
se een formed in Nutley, N. J. The 
: ss of the new organization ii- 
e Albert F. Howe, William A. Lam- 
«rt and Ernest A. Bickell. 








SHOULDERE BD 


\ Some..JORB 


N those days of niyth every- 
one seemed to think up dif- 
ficult tasks . . . for the 
other fellow, and brawny 

Atlas wasn’t slighted by any means. 
He was condemned to hold the 
weight of the heavens upon his shoul- 
ders, no small job, you’ll admit. 

In this Twentieth Century all 
of us must be burden-bearers of one 
sort or another and if Atlas were still 

> holding forth today he’d have to do 
some pretty skilful juggling to pre- 


ii) ATLAS. 
% 





vent at least an occasional sky- 
scraper toppling off now and then. 


OME AGENTS have come to recognize one of the penalties 
of running a successful Insurance Agency is the inevitable bearing of responsi- 
bilities . . . carrying beavy burdens. 

But they know there is a Company back of them ready and 
willing to lend a hand, to lighten or shift some of their burdens. Atlas bad to | 
do bis stunt ALONE. 
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NEW AGENTS’ COMMITTEE HERKIMER AGENTS MEETING after notice of cancellation or refusal to 


Fred. B. Ayer of Cleveland Named 
Chairman of Special Committee on 
Convention Attendance 


A new committee of the National As- 
sociation of Insurance Agents, called the 
Special Committee on Convention At- 
tendance, has been formed with Fred B. 
Ayer, president of the Fred P. Thomas 
Co., of Cleveland, chairman. The Na- 
tional Association’s administration ap- 
pointed Mr. Ayer to head this commit- 
tee after coming to the conclusion that 
intensive work performed prior to the 
Detroit convention will result in bring- 
ing to the convention many agents who 
are not habitual attendants at National 
Association gatherings. 

Mr. Ayer will spend a good deal of 
time on this work. His committee will 
be revolving; that is, one member will 
be appointed to accompany him to each 
of the principal cities he will visit, and 
the two of them, in addition to one 
resident, will constitute the committee 
for that particular city. Mr. Ayer is a 
former member of the executive commit- 
tee of the National Association and for 
many years a leader in association coun- 
cils. As a result of the work of this 
committee it is expected that the at- 
tendance at the Detroit convention in 
September will exceed that of any pre- 
vious annual meeting for the last decade 
or more. 





FORM YORK LOCAL BOARD 





Fire and Casualty Agents Organize As- 
sociation; T. M. Heller Is 
Elected President 
The Fire and Casualty Insurance As- 
sociation of York was organized by the 
fire and casualty local agents of York, 
Pa., last Friday, May 3. This local 
board is a branch of the Pennsylvania 
and National Associations of Insurance 
Agents. The object of the organization 
is to promote the best interests of the 
York local agents and the American 
agency system, as well as to render the 
best possible service to the insuring 

public. 

The following officers were elected at 
the organization meeting: President, 
Thomas M. Heller; vice-president, Karl 
S. Brooks; secretary, Roy L. Geesey; 
treasurer, Alvin H. Hocke; executive 
committee, Urban S. Bond, John R. Gai- 
ley, Spurgeon T. Gotwalt, W. O. Thomp- 
son, Albert M. Owen. Frank D. Moses, 
manager of the Pennsylvania Associa- 
tion of Insurance Agents, was instru- 
mental in forming the York local board. 





VERMONT AGENTS’ MEETING 


The Vermont Association of Insurance 
Agents will hold its twenty-third semi- 
annual meeting next Tuesday afternoon, 
May 14, at the Hotel Vermont in Bur- 
lington, Vt. Features of the convention 
will be the report of President A. C. 
Mason and addresses by Ralph B. Ives, 
president of the Aetna, on “Vermont and 
the Insurance Business”; William B. 
Burpee, vice-president of the New 
Hampshire Fire, and E. M. Allen, ex- 
ecutive vice-president of the National 
Surety. A high spot of this meeting will 
be another address on an important 
topic, the name of the speaker and the 
subject of the talk being kept a close 
secret. At the time this talk is given 
the press will not be permitted to re- 
port what is said. 





DELIVER POLICY BY PLANE 

L. W. Graham and John P. Keiser of 
the Underwriters Insurance Agency, 
Inc., of South Bend, Ind., recently wrote 
a $500,000 policy with the Travelers Fire, 
which had to be filed with the Michigan 
Public Utilities Commission at Lansing, 
by noon of the same day that it arrived 
at South Bend from Hartford. These 
two agents chartered an airplane, hopped 
off from South Bend at 10 a. m. and in 
slightly more than an hour landed safe- 
ly at Lansing, in plenty of time to com- 
plete the filing. This is what one would 
call co-operative service by company and 


County Association Will Elect Officers 
and Consider Adoption of Some 
Credit Agreement 

The Herkimer County Association of 
Local Agents of Herkimer county, New 
York, will hold its annual meeting on 
Tuesday afternoon, May 14 at the Wa- 
verly Hotel in Herkimer. The first or- 
der of business will be the election of 
officers for the coming twelve months. 

The next matter for consideration will 
be the adoption or rejection of some sort 
of a credit agreement for the members 
of the Herkimer County Association 
along the line of the Watertown club. 
Roughly this provides that no agent shall 
accept business, from any applicant, 








agent, especially since the policy was 
written at Hartford less than twenty- 
four hours before it reached South Bend. 


renew because of non-payment of pre- 
mium, until the original outstanding 
charge has been paid to the complaining 
agent. Red cards will probably be used 
in notifying of cancellations for non- 
payment or refusal to renew for non- 
payment, and green cards probably will 
be used as follow-ups to notify of the 
clearing of the account. 





F. & G. FIRE HOME OFFICE 

The Fidelity & Guaranty Fire, new 
running mate of the United States Fi- 
delity & Guaranty of Baltimore, has 
moved its own headquarters at South, 
Water and Commerce streets, Baltimore. 
The building has been remodeled to ac- 
commodate the insurance company and 
there are about 18,000 square feet avail- 
able. The Fidelity & Guaranty Fire is 
now entered in forty-two states. 


INGENUOUS ILLINOIS BILL 

Insurance men often wonder at the 
ingenuity of state legislators. A bill now 
before the insurance committee of the 
lower house of the Illinois legislature 
would, according to the Insurance Fed. 
eration of Illinois, cause fire and storm 
insurance companies to pay back pre. 
miums where loss payment is less than 
the premium. All of which would un. 
questionably add to the stability of stock 
fire insurance. 
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ADJUSTER 
for STATE of CONNECTICUT 
Wide Experience Prompt Service 
Moderate Charges 
Tel. 221-4 Washington 
Warren, Conn. Cornwall Bridge P. O. 
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Old F arm and Moved 
to the ~~ 


A middle aged business man speaking: “Wife and I had 
worked hard and had been fairly successful. We decided to 
sell the farm and take life easier. After we had turned every- 
thing into cash we had enough to buy a very good apartment : 


Use and Occupancy, 
Rent, Rental Value 
and Leasehold have 
outgrown the desig- 
nation of “‘side lines.” 
They are now “‘essen- 
tial lines” ~ almost if 


not quite, equal in im- 


portance to property 
insurance. Any of our 
fieldmen willbe gladto 
discuss these lines with 
agents and brokers, 


; 


house in New York, We made our home in the 
place and our rents gave usa good income. We 
were sitting on top of the world until one fine 
morning thebuilding burned. The fire insurance 
money paid for the rebuilding but for eight or 
nine months we didn’t havea dollar of income.” 


FIREMAN’S FUND 


HOME FIRE AND MARINE 
OCCIDENTAL .» 


FIRE’ AUTOMOBILE AND MARINE*«SAN FRANCISCO’ NBW YORE? BOSTON’ CHICAGO? ATLANTS 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
| JANUARY 1, 1929, STATEMENTS 
— enn i HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP 2d tins — 
FIREMEN’S INSURANCE COMPANY 
OF NEWARK, N. J. 
& SURPLUS 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 
$56,065,676.33 $19,562,549.89 $13,500,000.00 $23,003,126.44 $36,503,126.44 
HEN TOHN KAY, V-Pree't et A. H. HASSINGER, V. -Pres't, WELLS T. BASSETT, V.-Pres’t ARCHIBALD KEMP. 2d Vopr 
THE GIRARD F. “& ™. ‘INSURANCE CO. 
OF PHILADELPHIA, PA. 
$ 6,036,606.06 $ 2,834,467.72 $ 1,000,000.00 $ 2,202,138.34 $ 3,202,138.34 
Mea eA EHASSINGER, Vice-Pres’t WELLS T, BASSETT. Vice-Pres't ARCHIBALD KEMP. —— 
MECHAN Ics 3 INSURANCE CO. 
OF PHILADELPHIA, PA. 
$ 4,881,357.40 $ 2,770,413.44 $ 600,000.00 $ 1,510,943.96 $ 2,110,943.96 
— BSE MASSINGER. Vice-Pres’t WELLS % ett, —— Pres’t ARCHIBALD KEMP “sa Vine ee “ay mes; 
NATION AL-BEN FRAN KLIN FIRE INS. CO. 
OF PITTSBURGH, P. 
$ 5,021,040.53 $ 2,502,743.59 $ 1,000,000. 00 $ 1,518,296.84 $ 2,518,296.84 
A: HiGHN RAY, Prgldent * A. H. HASSINGER, V- -Pres't_ WELLS T. BASSETT, V.-Pres't ARCHIBALD KEMPr2d ViPreees 
SUPERIOR FIRE INSURANCE CO. 
PITTSBURGH, P 
$ 4,837,239.59 $ 2,492,228.84 $ 1,000, 000. 00 $ 1,345,010.75 $ 2,345,010.75 
isc e SOHN may ve Pree't’ A. H. HASSINGER, V. -Pres't WELLS T. BASSETT, V.-Pres't ARCHIBALD KEMP. 24 VPreet 
CONCORDIA F FIRE ; INSURANCE CO. 
$ 5,359,804.52 $ 2,486,092.08 *"§ ” 1,000,060.00 $ 1,873,712.44 $ 2,873,712.44 
CH ATOHN KAY VePrest AL A HASSINGER, V. -Pres't WELLS T. BASSETT, V.-Pres't ARCHIBALD KEMP. 2d V Pree’ ai 
CAPITAL FIRE. INSURANCE Co. 
ONCORD, N. 
$ 666,598.88 $ 196.08 $ 300, 060. 00 $ 366,402.80 $ 666,402.80 
NEAL BASSETT, Chairman of Board 
= EL ONEGAN, by lt "t & Gen’l Counsel poe... BE pedoong Vice-Pres’t WM. P. STANTON Une hoe _— 
METROPOLITAN CASUALTY INSURANCE CO. 
OF NEW YORK, N. Y. 
| $15,452,308.70  $10,173.698.43  $ 1,500,000.00 —$ 3,778,610.27 —$ 5,278,610.27 
| EASTERN DEPARTMENT 
10 Park Place 
Newark, New Jersey: 
WESTERN DEPARTMENT CANADIAN DEPARTMENT PACIFIC DEPARTMENT 
844 Rush Street, 461-467 Bay Street, 60 Sansome Street 
icago, Illinois Toronto, Canada San Francisco, California 
H. A. CLARK, Manager MASSIE & RENWICK, Limited, | 
Pa lege M nee W. W. & prog tety Managers 
JAMES SMITH FRED. W. SULLIVAN JOHN R. COONEY 
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Builder’s Risk Losses 
Growing, Says Maxson 


(Continued from Page 1) 


effort that had been necessary to bring 
construction to its existing stage. 

A few days later New York was 
startled by the disastrous fire which vis- 
ited the Riverside Baptist Church. de- 
stroying nearly all of the selected in- 
terior stone lining and about 25% of the 
exterior stone wall work, damaging 
structural steel members, plumbing, 
steam-fitting, electrical and other work 
of construction and delaying the possible 
completion of the structure several 
months, possibly the greater part of a 
vear, much to the disappointment and 
inconvenience of the owners. 

Let us pause for a moment to think 
of conditions that have obtained in the 
monutnental edifice, the Cathedral of St. 
John the Divine, which has been in the 
hands of mechanics many years, the 
completion of which, roughly estimated, 
is likely to require about twelve years 
more. : 

Overhanging practically the entire 
nave section of this edifice until recently 
was an ordinary wood working platform 
which, if involved in fire, threatened 
damage or destruction to handsome se- 
lected stone work, perfectly installed, 
representing years of labor and millions 
in cost. It is difficult to measure the 
far-reaching effect of such a disaster. 
Undoubtedly life time memorials and 
donations would have been sacrificed. 
About half of this deck still remains, 
now being gradually removed. 


Risks Can Be Almost Eliminated 

When we pause to realize that this 
fire hazard could be practically elimi- 
nated at the moderate cost involved in 
the fire proofing of the temporary wood- 
work, it is difficult to find justification 
for such needless jeopardy. 

During the past several years, the fire 
loss in buildings in course of construc- 
tion locally has been far in excess of the 
cost of fire insurance protection for this 
class of risks which means that if some- 
thing is not done to check this sort of 
needless fire waste a revision of insur- 
ance rates is likely to be necessary to 
meet the cost of protection. 

In Greater New York, fires in build- 
ings in course of erection have been radi- 
cally increasing in numbers during the 
past several years. For example, dur- 
ing the year 1921 there were a total of 
fifty-three builders’ risk fires. During 
the year 1926 the total number of fires 
in this class of risk ran up to 317, nearly 
a fire a day and an increase of about 
500% over the number that occurred five 
years previous. An average of eightv- 
four builders’ risk fires occurred in 
Greater New York during the years 
1921, 1922 and 1923. The average num- 
ber during the three years, 1925, 1926, 
and 1927, was 245, an increase of over 
190%. 

Over $510,000 Loss in 1929 Already 

The startling steady increase in the 
amount of money paid out by fire insur- 
ance companies for fire loss in builders’ 
risks in Greater New York during re- 
cent years is indicated in the following 
ficures: 


oe, ES SRR ee Tea $195,587 
bo fae SO eC $617,052 
W928 oo Sn. oe. ohn i ee SD $1,409,974 
19029 Ato date) tei Ske. $518,611 
Total for three vears three 

and one-half months. ....$2,741,224 
Over half of these losses occurred in 
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was $500,000. 


tion cover. 
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The Boston Police Strike 


, | ‘O the people of Boston, the police strike of Septem- 


ber 9, 1919, is still a vivid and unpleasant recollec- 


rapine. The first night of the strike, the property damage 


Unruly mobs from 1,000 to 5,000 strong swept through 
parts of the City, causing much destruction. 
after store, plate glass windows were demolished and valu- 
able stocks of goods stolen and carried away. 

Fortunately Calvin Coolidge, then Governor of Massa- 
chusetts, quickly called out the National Guard which 
effectively quelled the rioters. 

Realizing the danger of future uprisings of, the lawless 
element during time of strike or industrial and social un- 
rest, many Boston property owners resorted to Riot and 
Civil Commotion Insurance for protection. 

Carolina agents are finding that business men every- 
where recognize the value of the Riot and Civil Commo- 


The CAROLINA 


8 
In violation of their oaths of office, the Boston police 
deserted their posts and left the City to riot, pillage, and 
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fire proof buildings in course of con- 
struction. 

Practically all of these fires are at- 
tributable to carelessness and indiffer- 
ence on the part of employes who shirk 
their responsibility largely because they 
are seldom, if ever, in any way affect- 
ed by the results. 

Strange as it may seem, the most cost- 
ly builders’ risk fires are those involv- 
ing the so-called fire proof structures. 
Nearly all types of fire proof structures 
in which temporary woodwork is used in 
large quantities have contributed to this 
loss, and practically every fire of conse- 
quence has been traced to gross care- 


lessness, indifference.or neglect on the 
part of the workmen, watchmen and 
others taking part in the construction. 

For example, the fire in the Aeolian 
building located at Fifty-fourth street 
and Fifth avenue which occurred April 
22, 1926, resulting in a loss to fire insur- 
ance companies amounting close _ to 
$150,000, started in a watchman’s shanty 
or booth with the watchman present. 

Recent Disastrous Fires 

The spectacular Sherry-Netherlands 
Apartment Hotel fire at the corner’ of 
Fifty-ninth street and Fifth avenue 
which occurred during the evening of 
April 13, 1927, probably started as a re- 


_use of properly firepro 


sult of carelessness in the disposal of , 
charcoal furnace fire used by plumbers 
Over half a million dollars’ worth of 
damage resulted from this fire. 

The recent Riverside Baptist Church 
fire which was even more costly and djs. 
astrous probably resulted from a neg- 
lected open fire on the wood working 
platform about sixty feet above the grade 
floor in the nave section of the church, 
Inefficient watchman service was a con. 
tributing factor here also. If the cop. 
tractors erecting this church had taken 


_ the same precautions against fire haz. 


ard before the fire occurred they are 
now taking, the disaster would never 
have occurred. 

In all probability mone of these fires 
would have developed beyond trivial pro. 
portions had the woodwork of the scaf- 
folding. and working platforms been 
properly fireproofed. 

Under existing conditions the hazards 
of builders’ risks are in no sense con- 
fined to the building in course of con- 
struction. The hazardous conditions are 
a constant menace to neighboring prop- 
erties. At the time of the Sherry 
Netherlands Hotel fire, burning timbers 
falling from the elevated scaffolding 
crashed through the roofs and skylights 
of neighboring buildings, causing con- 
siderable damage to the latter. Burning 
embers from the same .fire were carried 
several hundred feet distant. 


Hazard to Neighboring Buildings 


Soaring as they do, high above the 
roofs of the average city building, scaf- 
folding fires on modern high buildings, 
under favorable conditions, with high 
winds scattering burning embers in-all 
directions, might easily result in the 
Start of a conflagration of far-reaching 
proportions. 

In view of the carelessness and indif- 
ference prevailing among some of the 
workmen engaged in building construc- 
tion work, it is imperative that every 
safeguard be adopted in connection with 
the erection of all modern structures, 
particularly the more C stly type. The 

ded wood in tem- 
porary work such as scaffolding, decks, 
platforms, hoists, ducts, refuse chutes, 
etc., in buildings is most commendable. 

The New York Fire Insurance Ex- 
change recently made provision for a 
rate reduction in lieu of the use of fire 
proofed temporary woodwork in fire- 
resisting buildings in céurse of construc- 
tion. In most cases this rate reduction 
will probably affect a savings in fire 
insurance premiums sufficient to more 
than pay for the added cost of fire- 
proofing the woodwork. 

Efficient watchman service under 
watchclock supervision requiring hourly 
visits to all parts of jhe structure in- 
volving inflammable material is essential. 
Fire extinguishing equipment such as 
approved chemical extinguishers, _bar- 
rels and pails of water should be con- 
stantly available on all floors, distributed 
on floors of large area. Standard 
standpipe systems with a liberal supply 
of good hose with nozzle attached and 
ready for use at connegtions, should be 
installed and maintained as the con- 
struction work proceeds. ; 

There is room for vast improvement In 
the care, management and general super- 
vision of employes on the part of the 
numerous foremen responsible for the 
various branches of work, particularly 4 
relating to fire hazards. 





W. N. COMPTON. UPTOWN 
William N. Compton, Inc., has moved 
from 25 Church street to 7 East Forty: 
second street, New York City. 
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",..but suppose your 
plant burned?” 


TRU E; “I had not thought of that when I 


came to the bank for a loan on the 
~ > strength of the orders we had 
ei AO) RIE - booked for the next six months. 
We would be in a bad fix if a fire 
stopped our production! It had 
never occured to me to insure 
against that! In fact I did not 
know you could until the Bank 
insisted upon Business Interrup- 
tion Insurance before they would 
make the loan. So, as well as the 
loan, I got insurance protection I 
really needed.” 

Tell your clients about insuring 
against Loss of Use—many of them 
have never thought of that! 


FIDELITY-PHENIX 
FIRE INSURANCE COMPANY 
EIGHTY MAIDEN LANE, NEW YORK,N-.Y. 


ERNEST STURM, Chairman of the Board 
PAUL L.HAID, President 
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“Gornado Gover Sales Points 





By P. W. D. JONES, 


Assistant Secretary, Aetna (Fire) Insurance Co. 


Many agents ask their home office 
officials about wider fields for the sale 
of tornado or windstorm insurance. It 
was for this reason that P. W. D. Jones 
wrote the following article in the Aetna’s 
“Messenger,” explaining the application of 
tornado covers to banks, trust companies, 
loan associations and other financial in- 
stitutions. 

The many millions of dollars’ worth 
of property destroyed each year by tor- 
nadoes impresses upon us the importance 
of again bringing this form of indemnity 
to the attention of our agents. 

The frequency of tornadoes through- 
out the country in recent years has con- 
firmed the opinion of many individual 
property owners, as well as moncy 
lending organizations, that windstorm 
insurance is as necessary as fire insur- 
ance. 

Many building and loan associations, 
banks, trust companies and other finan- 
cial institutions require their clients to 
provide tornado insurance for the pro- 
tection of the mortgagee, realizing that 
their buildings may be as readily de- 
stroyed by windstorm as by fire. Neither 
city nor ‘country is secure from the 
devastating power of tornadoes and they 
constitute the one potentiality for prop- 
erty loss that man is powerless to pre- 
vent. 

Written Under Two Kinds of Policies 


This coverage may be written under 
two kinds of policies—the regular tor- 
nado policy or the combined fire and 
tornado policy, if and when the combina- 
tion policy is not prohibited by state or 
bureau regulations. The combined pol- 
icy contains the regular or standard fire 
policy conditions, plus.a separate set of 
tornado conditions to take care of cer- 
tain features for that hazard. The fire 
insurance policy ceases to cover in the 
event that the trisk is partially destroyed 
by tornado. The question then arises. 
event that the risk is partially destroyed 
by wind, and a fire ensues, who pays the 
remainder of the loss caused by the fire. 
Our tornado and combination policies 








SOVIET RUSSIA INSURANCE 


Subsidies of Five Million Rubles For 
Risk Mitigation in Rural Districts; 
Government Loan Obligations 
The people’s representatives decided to 
grant annual subsidies of five million 
rubles for three years from 1926/1927, 
for risk mitigation in the rural districts 

covered by obligatory insurance. 

The rural obligatory insurance branch- 
es are: fire insurance for all buildings; 
cattle insurance (horses, camels and 
mules are included) and hail insurance. 
_It was also decided to insure the ob- 
ligations of government loans; that is, 
to cover the difference between the rate 
of exchange (the day after loans were 
recalled) and the nominal value. 

Hail insurance also covers damages 
caused by frost and excessive rainfall, 
and the additional premiums vary ac- 
cording to thé different climatic condi- 
tions (1.6 to 2.5% of the insured amount). 


CHAPMAN SUCCEEDS DARROW 


At the southern regional meeting of 
the Insurance Advertising Conference 
which was held this week at Chatta- 
nooga, Tenn., Horace V. Chapman, ad- 
vertising manager of the Ohio Farmers 
at Leroy, Ohio, was elected vice-presi- 
dent of the Conference to fill out the 
unexpired term of W. W. Darrow. for- 
merly advertising manager of the Home, 
but who has resigned and become as- 
sociated with the “National Under- 
writer.” 





contain the Bridging-the-Gap clause 
which provides that the company will 
pay the loss resulting from fire which 
immediately ensues from the partial de- 
struction of the building by tornado. 

We are also accepting tornado insur- 
ance under what we term “Mortgage 
Windstorm Insurance forms.” This 
form is designed to protect the interest 
of building and loan associations, banks, 
trust companies and mortgage loan cor- 
porations, under blanket cover, and pro- 
tecting only the loan interests of the 
mortgagee. This form is very attrac- 
tive to large money lending institutions 
because they can secure direct protec- 
tion for their interests in each of the 
properties on which they hold a mort- 
gage. 

Covering Water Damage 

Water damage is covered only as a 
direct result of actual and visible dam- 
age to the structure itself. The water 
must actually come through a break in 
the building previously caused by tor- 
nado, except water damage from dis- 
rupted sprinkler pipes, following actual 
structural damage, which is assumed 
without contribution from sprinkler leak- 
age insurance. 

Damage to plate glass is limited to the 
proportion of value of the glass to the 
value of the building and further to the 
value of each plate to the value of all 
such glass. 

Tornado policies may be written cov- 
ering tornado property damage, torna- 
do rents, tornado use and occupancy and 
tornado consequential damage. All prop- 
erty is subject to business interruptions 
by tornadoes, therefore, we believe that 
tornado use and occupancy is just as 
essential as fire use and occupancy. Also 
the loss of rents from property de- 
stroyed by tornadoes is an important 
coverage, especially to property owners 
dependent upon rental: income. 

Hail damage is covered by separate 
rider for an additional premium. The 
hail coverage on buildings and contents 
is assumed only when written with tor- 
nado. 








PITTSBURGH HOUSEWARMING 


Justus Mulert Co. Now in New Quarters 
in Investment Building, Pittsburgh; 
Among the Guests 

The Justus Mulert Co. agency of the 
London Assurance Corporation gave a 
house-warming in its new quarters in the 
Investment Building, Pittsburgh, a few 
days ago. Among those who attended 
were Justus Mulert, Carl J. Mulert, Wil- 
liam V. Powell, M. A. Pellett, special 
agent of the Standard of Hartford; Fred 
Blessmyer, special agent of the Ameri- 
can of Newark; Edwin H. Keller, man- 
ager Great American; Ailbert Wilson, 
special agent London Assurance and the 
Misses Gertrude Chartener, Thresa 
Viehlbeck, Effie Weaver and Kathryn 
Seeger and Mrs. Amelia McCombs. 





TO FORM SOCIAL CLUB 


Liverpool & London & Globe Employes 
Have Been Hearing Lectures By 
Home Office Officials 

As an outgrowth of the lectures to 
Home Office employes of the Liverpool 
& London & Globe, inaugurated some 
weeks ago by Harold Warner, U. S. 
manager, there will be former the No. 1 
Pershing Square Club. It will be a so- 
cial organization. The lectures, which 
have been delivered by L. & L. & G. ex- 
ecuties and department heads, have 
sometimes been attended by as many as 
250 persons. 











Agents serving a 
discriminating clientele may 
rely upon 
NORWICH UNION 
financial strength and 
experience acquired through 
more than a century of 
successful world-wide 
operations. 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
75 Maiden Lane, New York 
HART DARLINGTON, Manager 
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Agencies differ too. Like the minted coin, 
the local agency which bears, the AAtna 
Fire Group seals isidistinguished by its 
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The World Fire and Marine Insurance Company 
The Century Indemnity Company 
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Such distinction is bound to benefit both the agent and his policyholders. 
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Gourt Rulings on (Non-Concurrencies 





Thomas F. Buchanan, Aetna Fire General Adjuster, Tells Various 
Ways Of Apportioning Losses With Blanket And 
Specific Policies On Same Property 


Confusion which results from failure to 
see that the written portions of all fire 
policies covering the same property read 
alike, was the subject of a recent talk 
by Thomas F. Buchanan; general adjus- 
ter of the, Aetna (Fire), before a group 
of graduates and students of the Aetna 
training school for field men. The chief 
cause for the existence of non-concur- 
rencies is due to the desire of an as- 
sured to divide his business between two 


The court ruled that the blanket insur- 
ance should pro rate with the specific 
insurance on the item of greatest loss 
and the unexhausted amount with the 
specific insurance on the item of next 
greatest loss, and so on with each item 
until the loss is paid or the blanket pol- 
icy exhausted. 

“A similar decision was made in New 
Jersey in the case of Grollimund vs. Ger- 


“The limit of hability rule was devised 
to care for compound non-concurrent 
apportionments, i. e., where there are in- 
volved at least two kinds of specific as 
well as blanket insurance, all subject to 
average or co-insurance conditions. To 
apply this first, ascertain the sound value 
and loss on each item or class of prop- 
erty involved, then find the limit of lia- 
bility undér each item or class under 
the co-insurance or average clause limi- 
tation; where there is sufficient insur- 
ance to value, or loss exceeds amount of 
insurance required under co-insurance 
clause, the limit will be determined 
either by the amount of the loss or the 
amount of the insurance, whichever is 
the smaller. 

“The sum of the limits thus deter- 
mined is the whole insurance applying. 
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or more agents Mr. Buchanan said. In 
doing so, it frequently happens that no 
attempt is made to check the forms, and 
the discrepancy is not discovered until a 
loss has occurred. It is then too late 
to remedy the situation. 

Agents and others who have the op- 
portunity can do much toward prevent- 
ing this confusion if they will recom- 
mend the drafting of a master form, 
copies of this being available to each 
agent who receives a share of the busi- 


mania Fire Insurance Co. This method 
also has the approval of the Federal 
courts and those of other states. This 
much must be said in its favor—it fol- 
lows closely the principle that the in- 
sured must not bear any part of the 
loss as long as there is insurance enough 
to pay it. 

“Next comes what is variously known 
as the Reading, Blake, or Chandler rule. 
In effect, this rule provides that the 
blanket policy should be made to cover 
specifically on each item in the propor- 


lf this sum is in excess of the whole ad- 


justed loss, use this as the 
a pro rata apportionment. If 
of the limits of liability is less 


whole loss, it is.evident that payment by 
cach company must be its maximum in- 
dividual limit of liability, on the princi- 
ple that the greatest possible collectible 


loss is due the assured. 


Re-apportioning Excess Payments 
“If it should happen that the insur- 


ance (blanket and specific) on 
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tain group of items is charged with a 
payment in excess of the actual loss on 
the group, it is obvious that this excess 
over the actual loss must be re-appor- 
tioned to the other insurance. Deduct 
the excess pro rata from one group, and 
add it pro rata to the other insurance. 
If this should result in charging any 
group of insurance with more than its 


ness. 

“Rulings by the courts are generally 
governed by the principle that the 
method of apportionment selected must 
be the one which will give the claimant 
the largest possible amount of recov- 
ery,” Mr. Buchanan said, “subject, of 
course to the limitations of the contract 


tion that the value of each item bears 
to the total sound value of all the items 
insured. The effect of this is to read 
a pro rata distribution clause into the 
policy. In applying this rule, it will fre- 
quently be found that the assured is 
unjustly penalized. 
The Finn and Kinne Rules 


by the operation of the co-insurance or 
other restrictive clause. 
Methods of Apportionment 

“In dealing with simple non-concur- 
rencies the courts have established a 
working basis. Where one item is in- 
volved, all of the blanket insurance con- 
tributes with the specific to pay the loss. 
Where we have a loss on two items 
with specific insurance on one of them, 
the blanket policies must first pay the 
loss not covered by the other policies, 
leaving the remainder or unexhausted 
amount to contribute with the specific 
insurance in paying the balance of the 


“Another method which has _ found 
favor in some quarters is known as the 
Finn rule. This results in a division of 
the blanket policy to cover specifically 
on each item in the proportion that the 
loss on each item bears to the total 
loss of all the items insured. It will be 
perceived that this differs from the 
Reading rule in the substitution of loss 
for value as the basis for subdivision. 

“An elaboration of the Finn rule 
known as the Kinne rule has steadily 
grown in favor and has been adopted by 
the Pacific Board of Underwriters. The 
principle of this method is that general 


limit of liability, the excess above the 


limit would have to be appo 


third time to any groups having unex- 


hausted limits of liability. 
“Gayle Forbush, in his 


following suggestions: 

“*The terms of the reduced r 
limit the payment which may 
under each policy in two ways 


that proportion of the loss which the 


amount of the policy or item | 
per cent of the sound value of 
erty covered, and, second, to 
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since 1852 


loss. 

“In considering compound non-con- 
currencies—that is, several items insured 
under both blanket and specific policies 
—there is a wide difference of opinion. 

“Let us consider the method in Con- 
necticut. The ruling case in that state 
established what is known as the gradual 
reduction rule. In this case one set of 
policies covered blanket on building, ma- 
chinery and stock, the other set attach- 
ing for a specific amount on each item. 


and specific insurance must be regarded 
as co-insurances, and general insurance 
must float over and contribute to loss 
on all subjects under its protection in the 
proportion of the respective losses 
thereon until the insured is indemnified 
or the policy exhausted. The Finn rule 
is the first step in the application. of 
the Kinne rule. From that point provi- 
sion is made for re-apportionment when 
necessary, and in occasional cases a sec- 
ond re-apportionment. 
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than the proportion which the policy or 
item bears to the total insurance on the 
property described therein. 

““By the first limitation, the actual 
available insurance for the payment of 
any loss is not the face amounts for 
which policies are written, but is deter- 


- mined for each policy by the amount of 


the policy, amount of sound value and 
amount of loss. Under its terms no 
company can pay in excess of the limit 
thus fixed, and the apportionment of any 
loss must be made, not with the amounts 
of insurance which appear on the face 
of the policies, but with the limited 
amounts which are in fact all of the 
insurance for the loss in question.’ ” 
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“Tested Methods”—No. 4 


“Don't 


Blame Me 
Mr. W hite!”’ 


From the way Jeremiah 





White, prosperous manu- 
= facturer, paced the floor, 
Jim Callahan, insurance agent, knew that 


something was wrong. 


‘Hang it all, Jim, why didn’t you MAKE 
me take Tornado Insurance. Here’s my 
mill with most of the roof scattered over 
the neighborhood. Don’t you realize what 


a dent this mess will make in our profits?’ 


“Don’t blame me, Mr. White, I advised 
@ you to take $100,000 Tornado and Wind- 








storm Insurance, but you said, ‘nothing do- 
ing! There hasn’t been a tornado in this 
part of the country for fifteen years.’ I’m 
sorry,” Jim went on, “but what can I do? 
You can’t take out insurance now to pull 


you out of this hole.” 


“No,” said Mr. White, ‘‘that’s the 
trouble, but I can provide for the future. 
Here are the plans and specifications for 
rebuilding the old plant. Get busy and let 

" me have some figures on covering it against 
Tornado damage. I'll want at least $100,000. 
Believe me, I’m taking no more chances.” 


MORAL: The agent who always tries to sell his clients all of the insurance they 
need will, sooner or later, get the business. 
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Insurance Men at U. S. 
Chamber Round Table 

















A large number of insurance men at- 
tended the Life and Property Conser- 
vation round table of the U. S. Chamber 
of Commerce in Washington last week. 
Also were fire department chiefs, good 
roads representatives and others. Among 
those present were the following: 


Dr. E. Albert Aisenstadt, chief surgeon and 
superintendent, American Hospital, Picher, Okla. 
G. W. Alcock, special agent, Philadelphia. 
Owen B. Augspurger, president, Guardian Cas- 
ualty. 
E. E. Bach, fire prevention secretary, Cham- 
ber of Commerce, Philadelphia. 

Robert A. Barbour, president, Berkshire Mu- 
tual Fire, Pittsfield, Mass. 

James V. Barry, Metropolitan Life. 
ies A. Beha, International Germanic Trust 
0. 

Walter H. Bennett, National Association of 
Insurance Agents. 

Howard D. Brown, attorney, Detroit Auto. 
Inter-Insurance Exchange. 

Louis F. Burke, general marine manager, 
Home Insurance Company. 

i Highlands Burns, president, Maryland Cas- 
ualty. 

Wm. E. Burrage, Cambridge, Mass. 

W. J. Constable, Massachusetts Automobile 
Rating and Accident Prevention Bureau. 
Capt. J. J. Conway, fire department, Cincin- 
nat. 

Walton L. Crocker, John Hancock Mutual 


«ite, 
. Timothy F. Dailey, insurance agént, Athol, 
Mass. 

Orville Davies, vice-pres., General Exchange 
Insurance Corp. 

R. P. DeVan, Charleston, W. Va. 

Milton H. Diffenbaugh, Travelers, Lancaster. 

Wm. D. Ellett, secretary, Insurance Club, 
Washington, D. C. 

L. E. English, general agent, Richmond, Va. 

P. W. A. Fitzsimmons, Michigan Mutual Lia- 
bility, Detroit. 

Monroe Flegenheimer, New York City. 

W. E. Flickinger, Cleveland, Ohio. 

J. J._Hall, National Bureau of Casualty & 
Surety Underwriters. 

James T. Haviland, Eastern manager, Lum- 
bermen’s Mutual Casualty Co. 


c Lamar Hill, vice-pres., Continental Insurance 
0. 


Roger B. Hull, National Association of Life 
Underwriters. 

Henry Swift Ives, 
Clearing House. 

*, Robertson Jones, sec.-treas., Workmen’s 
Compensation Publicity Bureau. 

John T. Jones, general agent, Washington, 


Casualty Information 


es 

W. H. G. Kegg, sec., Lumbermen’s Mutual 
Insurance Co., Mansfield, Ohio. 

Allan Kennedy, Fort Smith, Arkansas. 

Dr. A. J. Lanza, Metropolitan Life. 

David M. Lea, general agent, Washington, 


J. G. Leigh, pres., Association of Fire Insur- 
ance General Agents. 

Clarence A. Ludlum, Home Insurance Co. 

Charles F. Lunsford, insurance agent, Roan- 
oke, Va. 

George A. McKinnel, Alton, IIl. 

Paxtom Mendelssohn, chairman, Fire Preven- 
tion Committee, Board of Commerce, Detroit. 

E. C. Minter, Beckley, W. Va. 

Thomas P. Morgan, manager, Mutual Life, 
Washington, D. C. 

F. T. Moses, president, Firemen’s Mutual 
Insurance Co., Providence, R. 

Julian S. Myrick, New York City. 

Edwin S. Nail, Mansfield, Ohio. 

Scott Nixon, Georgia Association of Insurance 
Agents, Augusta, Ga. 

Charles H.. Parsons, vice-pres., Brooks & 
Stafford Co., Cleveland, Ohio. 

R. B. Robbins, Union Labor Life. 

Herbert Ryman, special agent, Washington, 


Leonard L. Saunders, Insurance Federation of 
State of New York. 

Also, F. D. Sears, Great American, Washing- 
ton, D. C.; Frank Seydel, National Board; Paul 
D. Sleeper, Aetna Life, Washington; Joseph M. 
Stickney, Indianapolis; E. C. Stone, Employ- 
ers’ Liability, Boston; W. E. Straub, Farmers 
Mutual, Lincoln, Neb.; Charles G. Taylor, As- 
sociation of Life Insurance Presidents; Richard 
E. Vernor, Western Actuarial Bureau; Allen A. 
Warfield, Washington, D. C.; A. P. Webster, 
Moline, Ill.; Fred Wessels, Savannah; M. J. 
Whalen, Hamden, Conn.; Albert W. Whitney, 
National Bureau; T. C. Woolford, Retail Credit 
Co.; T. F. Cunneen, Rollin M. Clark, H. B. 
Lemon, A. von Thaden and M. J. McHugh, 
Insurance Department, U. S. Chamber. 





OPEN SEPARATE OFFICES 

Frank A. Lown, formerly of the firm 
of Lown & Sherwin, Batavia, N. Y., has 
opened a general fire and casualty office 
in the First National Bank building and 
Sidney A. Sherwin, also of the same 
firm, will conduct a general life, health 
and accident office in the Kresge build- 
ing in the same city. 








Mortgages, Inheritance 


Life or Money values. 


and railway securities. 











financial resources. 





Whatever Your Life Insurance Needs 
There is a JOHN HANCOCK POLICY to fill them 


BE it for personal or business protection, or for home and 
family, with settlement of the proceeds by lump sum or by 
instalment or income payments. Annuity contracts in various 
forms. Total Disability and Double Indemnity issued. 


Special policies covering Partnership Agreements, Funds to 
guarantee a College Education, to provide Bequests, to cover 
Taxes and Estate Shrinkage,—thus 
making certain the carrying out of almost any program involving 


Group insurance has been issued since 1924. The Company 
now issues Wholesale and Salary Deduction insurance to which 
was added in 1928 Group Accident and Sickness insurance, and 
Group Accident and Dismemberment insurance. 

Investments are of high quality, carefully distributed as to 
farm and city mortgage loans, public utilities, government bonds 


Dividend payments are at the highest scale in the Company's 
history. There has been a general reduction in annual cost to 
policyholders during the past seven years, while in the same - 
period the Company has doubled its outstanding insurance and 


Surplus over all Liabilities, $38,667,784 
Reserves, $447,834,175; Other Liabilities, $9,669,748 
Total Assets, $496,171,707 





LIFE INSURANCE COMPANY 


OF BOSTON. MASSACHUSETTS 

















The steady growth of Aircraft Prop- 
erty Damage Insurance proves that 
our Agents are wide awake to the need 
of this cover on property everywhere. 





$400,000 damage when a “‘Blimp’’ fopped 
© Chicago Tribune. 


Illinois Trust & Savings Building, Chicago. 
through the roof. Note huge motor. 


Whisper No. 4#—And they have up-‘0- 


the-minute Silent Salesm: 





to precede their oral illvus- 


trations of this modern prcp- 





erty damage menace. 








May 10, 1929 
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Executives Pleased 
With Texas Ruling 


BOARD EXPLAINS DECISION 





Agent Entitled by Services to 20% But 
Higher Rate Would Indicate Ex- 


cessive Premium Charges 





Executives of many leading well-estab- 
lished fire companies are well satisfied 
with the new commission regulations of 
the Board of Insurance Commissioners 
of Texas and with the philosophy which 
prompted the Board to act against the 
continued payment of excess fire insur- 
ance commissions. This Board acted 
only after it had made a thorough in- 
vestigation of insurance conditions in 
Texas and in fixing commissions of 20% 
for fire and 25% for automobile lines it 
had this to say with reference to stabili- 
zation of acquisition costs: 


“With his carte blanc, the agent is in 
position to place business with the com- 
pany which offers inducements to him in 
which the customer or client does not in 
any way share, while the customer or 
client pays the bill. It will thus appear 
that cost to the company of the agency 
commission would constantly mount and 
that the cost to the public would neces- 
sarily follow upwards and thus compe- 
tition, instead of resulting as it normally 
does in the more usual types of business 
to force the price of the service or com- 
modity down, actually serves in this case 
to force the cost of the service up. . 


“In making fire insurance rates, the 
Board has two primary duties: First, it 
must see that the rates charged are not 
so high as to be unreasonable to the 
public; second, it must see that the rates 
charged are not so low as to be confis- 
catory to the companies and dangerous 
to the public through the inducement of 
insolvency on account of the inadequate 
rates. In determining the adequacy of 
the rates, the Board must allow the com- 
panies to collect premium enough to pay 
all losses and to pay all expenses prop- 
erly incurred. The expense element in 
the insurance rate, generally speaking, 
is nearly as large as the loss element 
and is, therefore, of considerable amount. 

“If the Board must allow the compa- 
Mes enough money to recoup their ex- 
Penses and then has no right to say to 
what extent those expenses may go, 
there is no limit which can ultimately be 
placed upon the amount of premium rate 
which it will have to permit the compa- 
mies to collect from the public. In order 
that a limit may be placed upon these 
Premium: rates, in order that the public 
may not be required to pay an unrea- 
sonable rate, it has appeared to us as 
necessary that the Board fix the limit of 
expense which the companies can incur 





in the matter of local agency commission 
ap inasmuch as that particular item 
as 


is above suggested, the largest sin- 
gle item in the expense element of the 
Companies’ operation and inasmuch as it 
Seems to be getting well out of hand. If 
It be suggested that the Board might 
Settol all the other elements of expen- 
ture as well as agency commission 
= it might be answered that when 
Ose costs on the whole appear to be 
mountin; to unreasonable heights there 
would be time enough to take them into 
consideration, For the moment it may 
only be said that other elements of com- 
yond expense have remained practically 
o tonary in their relation to premium 
reg through the years, while the ele- 
Nt of agency commission cost has 

Constantly mounted. 
an Board is of the opinion that, 
an 2% speaking, a general average 
that on of the premium income is all 
tribut € public ought to be asked to con- 
‘on Big local agency, commission, 
ieee he agent is certainly an indis- 
and € part of the insurance machine 
fair 1S most certainly entitled to a 
Service eration for the indispensable 
vice which he performs. We deem 
mi e afford the reasonable compen- 
on tor his service to which he is en- 


Insurance Stock Quotations 


Insurance stock prices during the last 
week have eased off somewhat, although 
a few advanced against the trend. Those 
that declined did so in sympathy with 
general market conditions which were 
affected a bit adversely by high rates 
for call money. Among insurance com- 
pany stocks to show small net losses in 
the last few days are the following: 


Aetna Fire, Aetna Life, American Alli- 
ance, Baltimore American, Brooklyn 
Fire, Continental Casualty, Franklin 


Fire, Globe & Rutgers, Hanover, Home, 
National Liberty Union, Peoples Na- 
tional and the Stuyvesant. 

Stocks showing gains in value include 
the Firemen’s of Newark, Hudson Cas- 
ualty, Halifax, New York Casualty and 
United States Casualty. Following are 
bid and ask prices for a number of in- 
surance stocks as of Thursday morn- 
ing: 















Bid Ask 
Ane ©. BS. .cgs iaiagewceovcs 1925 1975 
Aetna Fire .. 760 780 
Aetna Life -1415 1430 
Agricultural ....... ~ 195 205 
American Alliance ........ 45 48 
American Constitution ......... 56 62 
American Equitable ........... 41 45 
American Home ........ 0.000% 57 62 
American las. No. 20.5 25085 26% 27% 
American Reinsurance ........ 871% 90 
American Salaman. ............ 88 91 
PaGOMIOUAIS So cincic os bce cdsessas 610 620 
Baltimore American (new)..... 57 58 
Bank & Ship (new) ........... 140 150 
PONE Soca hacibeleededcus eae 930 960 
Brooklyn Fire (new)........... 27 29 
EE icc ede sesncceuwdus 110 115 
Camden Fire sedis vices caves 36 3 
Ca ln cka srace nae weneestues 43 50 
Ce RG ve vccnciciccecrsses 33 37 
Gig GEN. We scsi dsccesesee ts 767 777 
i SRR eer terre 20 24 
COMME, sake d dlean dieu vanes 480 WA 
Commonwealth ......cccccccees 700 ‘“ 
COM... CONUS 6 6c5<coccuseccss 45 48 
CemstRUHIOR oc kiiccceciecntcns 26 30 
COM CORMIER 616.65 eH ess Kode 69 71 
Cona.” General La osc ccccccneseaue Le 
Con. Ind. & I 29%, 
Cosmopolitan 28 
BO eecccsnes 92 
Empire ..... Guenidnweme sana nee 22 
Employ. Reinsurance .......... 33 36 
peer SO errr 45 50 
DRG ec ce ccdedes do snnccvact 15 17 
De Be IPPAACES Prerr rire. 105 112 
Fidelity & Casualty ........... 203 208 
Fidelity & Deposit ........... 300 310 
Firemen’s Insurance .......... 42Y, 43% 
Wisenien’s Fume icc. ice... cs ces 109 114 
PROMI occ cp cmcig tnt enese ts 220 225 
General AMSNCE c 5. ..ci cc ccees 54 58 
Geretal  SUrtt Gio 6 ccs cciccicons 125 135 
CHING o.ir6 coda ceseccowteuce 31 33 
Gt a bie ca ee tan cceecthotis 66 69 
Globe: of America (...6. 205.086 42 46 
GES i lesa ke se apiaiecent wees aes 1500 1560 
Great American ex rts ........ 45 47 
Great American Ind. .......... 54 57 
ee, OO FOE. 86 88 
MIE fin ace cro Wiacascaweemionuae ed 34 36 
De OE Pe et eee 38 40 
TEAS. BUG okie cugeccactue reece 1105 1120 
BRN We a ockinnccevatsiuces 860 880 
WON cuacwarnrsus s<ceerecaieee 602 608 
Home Security 39 43 
Homestead ...... 38 40 
Hudson Casualty ......... 11 12 
po ere en 150 ‘se 
eS eS eer 147 122 
ROG. IRGOMMBIY. fo. o60 cc ace t gene 24 27 
EMGRPONGENCE cocci. cet ecs swe 20 23 
EOE en cicaccec amos 43 46 
EAMOONE . ceecat se ove nwt nics 103 106 
pg a rere 37 39 
DROMANG UES oi ores bes ce ate 15% 117 
Maryland Casualty ............ 143 147 
Mass. Bond (new) ...........- 168 178 
IGM ccc la cate wacesscccd 95 i 
Wherenamte (O Mitse) cnc docs ceed 27 30 
Mer. Fire & S. (new) ......... 140 150 
Missour: State Life. ..5....... 83 86 
pe ete Pest See 67 70 





titled, speaking in terms of averages. If 
an insurance rate will in averages permit 
a substantially higher commission cost to 
be paid by a company which can still 
earn a profit from its business, then the 
premium rate is too high. It may be 
that there are certain adjustments which 
ought to be made in premium rates as 
between various classifications in our 
present schedule, but the Board is thor- 
oughly convinced that the general aver- 
age of premium rates is not so high as 
to permit a company to pay greatly in 
excess of a 20% commission to its agents 
and still sustain no loss on its business. 
This Board and the public are. interest- 
ed in seeing that companies do not sus- 
tain serious losses because serious losses 
impair the solvency and the safety of 
the insurance carrier.” 








National Casualty 43 
National Fire ....... 1490 
National F. & M. . 155 
National Liberty 33 
National Union .......... 340 
New Amsterdam 90 
New BBrumewick occ ccccccssce 46 
New Hampshire - 
N. J. Insurance 70 
NE sdeecleccccwesees 122 
eee rTM faa dtu deed es save ews 28 
WIEDEN bacnsie sliced avic a wcdecee 168 
SS eer 455 
Pe tarcchcdawecss cewede 145 
TRNIIO Gv dc cicecedsiennsasinnee 162 
cS Rhy ee, ee ee 28 
WEE I ce dea cevse ess ecwss 185 
Pet AMNOTiCO a nin ioc cde ccs ca cies 8 42 
Peoples National (new) ....... 36% 37% 
Philadelphia National .......... 24 27 
EN ka ccd a ceceddeweedeciicn 1020 1040 
WE A dos ice cacicccccx SES 535 
Providence Wash. 2.52. ..ccee. 930 940 
PRE EE as wide aha Wes Sos boa 26 27 
WN hick cecdeansacse ve coess 24 28 
Reliance Casualty N. J. ........ 11 13 
Weep. CRRGHEEGE) <5 cc ccc cceces 42 
Serr tere 00 
Rochester American 52 
St PF. ¥,.& Me ..: 203 
Seaboard F. & M. ... 27 
SME Se ciwiaeke tee tas tees 132 
Springfield ex. rights 200 
SEINE 8s Crdapwalndns Sodas 325 
CRINOUUEE  ccccctwcctsendeae a4 465 
SEI do loicccrccperietisctced 2450 
MUNUMMME Ci veda uns ke eds ies nds 35 
ESMMAORUIINEE ooo < oo a 4 82 400.0: 45 
EE ME Cs dota cdteeaes ces 23 
NAGE MUGS aie a warc ce weles stas 23 
ME ca bterish eeccdNiaodes 2025 
WU, Si). Casnelte.. Glee? | 6 c656<% 110 115 
U. S. Fidelity & G. (new)...... 75 80 
a. ae SM a Lol acie eee ard 'esi¢ oeiea 125 130 
Wc Se POO Card eeccccedées 480 500 
Vismiats Pie Ge Mo i wicccuvce 134 140 
WHCGGEO ccc ccweckdecotewcunne 20 23 
WAlChOSOR ccc ciceccciccevess 84 87 





DINNER TO J. F. CRAFTS 





Queen Special Agent Who Has Been 
Promoted to Home Office Guest of 
Western N. Y. Field Club 


A farewell dinner was given to Tames - 


F. Crafts. special agent of the Queen, 
by the Western New York Field Club 
at the Sagamore Hotel in Rochester on 
May 3. Mr. Crafts is leaving the field 
to become assistant secretary in charge 
of production of the Queen at the home 
office in New York. Robert S. Garvie 
of the Aetna acted as toastmaster at the 
Rochester dinner and there was a large 
crowd of insurance men out to bid their 
associate adieu. Mr. Crafts was pre- 
sented with a handsome set of golf clubs 
and bag. 

Vice-President Frank E. Jenkins of 
the Oueen. who formerly traveled west- 
ern New York State as a special agent. 
told of other former fieldmen who had 
attained high executive positions with 
fire insurance companies. George Cole- 
man of the James Johnston Agency naid 
Mr. Crafts many compliments. A. Burt 
Armstrong, of the Armstrong-Roth-Cady 
Co., representatives of the Queen at Buf- 

-falo, was among those present. 





DAVID LAWRENCE TO SPEAK 

David Lawrence, editor of the “United 
States Daily” of Washington, and one of 
the leading newspapermen of the coun- 
try, is to address the annual meeting of 
the National Board of Fire Underwrit- 
ers at the Hotel Roosevelt on Thursday, 
May 23. 





W. S. McCURLEY RECOVERING 

W. S. McCurley, president of White 
& McéCurley, Inc., general insurance’ 
brokers of Baltimore, is in Johns Hop- 
kins Hospital recovering from a serious 
operation. Mr. McCurley is also a di- 
rector of the Association of Fire Under- 
writers of Baltimore. 





ALLIANCE PROMOTIONS 

Victor A. De Lacova, who has been in 
charge of the suburban department of 
the Alliance in Philadelphia, has been 
promoted to manager. Robert Sharp, 
who has been associated with the Phila- 
delphia uptown office, has been promot- 
ed to assistant manager, and Joseph C. 
Roberts, who was associated with the 
city center office, has also been promoted 
to assistant manager. These men have 
been with the Alliance for many years. 


Companies Threaten 

To Quit Pennsylvania 
IF GOVERNOR SIGNS BILL 435 
Subsidiary Units of Fleets in Other 


States Would Incorporate Elsewhere; 
Fight Bill 1036 








Pennsylvania fire insurance companies 
controlled by fleets in other states and 
operated from the home offices of those 
fleets may re-incorporate in the states 
of their adoption in the event Governor 
Fisher signs Senate Bill No. 435, which 
forces all companies organized or incor- 
porated under the laws of Pennsylvania 
to maintain their home offices in the 
Commonwealth and also to keep all as- 
sets on deposit in Pennsylvania banks. 

This possibility was learned from sev- 
eral reliable sources along with the fact 
that in the event companies are re- 
incorporated in other states the various 
fleets may ask those states to take re- 
taliatory measures against Pennsylvania 
for making such action necessary. 

Along with this information, it was 
also ascertained that serious conse- 
quences are threatened if Governor 
Fisher also signs Insurance Commis- 
sioner Taggart’s other pet bill, Senate 
1036, giving Taggart authority to re- 
fuse licenses to foreign companies and 
also to revoke licenses of foreign com- 
panies at any time. It is rumored that 
several insurance commissioners of other 
States have said that if Bill 1036 be- 
comes a law, that they will invoke the 
retaliatory law and refuse to renew li- 
censes of Pennsylvania companies as 
those licenses expire. 

Much pressure, it is said, is being 
brought to bear on Governor Fisher to 
veto these measures. At this writing, 
the bills are still unsigned. The Gov- 
ernor has until May 18 to affix his sig- 
nature to them. If he fails to do so by 
that time, the bills are automatically 
dead. 





N. Y. Agents’ Program 


(Continued from Page 21) 
committee, National Association of Insurance 
Agents. 

Laws and Legislation Committee Report.— 
Frank L. Gardner, Poughkeepsie, N. Y., chair- 
man. 

Conference with Casualty Rating Bureau, 
os - ae Report.—W. W. Heppell, Dunkirk, 

Rf 


Compulsory Automobile Insurance Committee 
Report, Safety Responsibility Law.—Fred G 
Noxsell, Buffalo, N. Y., chairman. 

Address, The Evolution of Casualty Insur- 
ance.—A Duncan Reid, president, Globe Indem- 
nity. 

Agency Costs Committee Report.—Gilbert T. 
Amsden, Rochester, N. Y., chairman. 

Agency Service Committee Report.—William 
J. Farber, Syracuse, N. Y., chairman. 

Address, Agency Advertising.—Charles_ E. 
Rickerd, president, Insurance Advertising Con- 
ference, advertising manager, Standard Acci- 
dent, Detroit. 

Civic Organizations Committee Report.— 
John S. Hamilton, chairman, Gloversville, N. Y. 
a Funds.—T. Rogers, Little Falls, 


Merit Rating vs. Cut Rates.—E. 
Schaefer, Mt. Kisco, N. Y. 
Tuesday Evening, May 21 

Introductions.—Albert Dodge, president, New 
York State Association of Local Agents. 

Toastmaster.—Frank L. Gardner, past presi- 
dent, National Association, and New York State 
Association. 

Address.—Albert Conway, Superintendent of 
Insurance, State of New York. 
— Hubert S. Good, Syracuse, 


Paul 


Wedndsday, May 22 


Farm Underwriting Committee Report.—Fred 
Marshall, East Aurora, N. Y., member of com- 
mittee. 

Conference With Fire Rating Organizations 
Committee Report—W. H. A. Munns, Syra- 
cuse, N. Y., chairman. 

Agents and Brokers Qualification Committee 
Report.—Ward H. McPherson, Buffalo, N. Y., 
chairman. 

Address—Fire Insurance—Past, Present and 
Future.—Frank L. Gardner, Poughkeepsie. 

Fire and Accident Prevention Committee Re- 
port.—Ernest A. Paviour, Rochester, N. Y., 
chairman. 

Auditing—Committee Report. 

Resolutions—Committee Report. 

Nominating—Committee Report. 

Election of Officers. 

1:30 P. M.—Luncheon Meeting, new Board 
of Directors—Parlor “B.” 

2:30 P. M.—Annual Meeting, State Associa- 
tion Service, Inc.—Parlor “B.” 
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Merchants Actually 
Agents’ Competitors 


RACE FOR PUBLIC’S DOLLARS 
How Hartford Fire Advocates Overcom- 
ing Client’s Desire to Buy Tan- 
gible Objects 
“Who is your competitor?” is the title 
of an article in the latest issue of the 
“Hartford Agent,” which throws light on 
the subject of agency. competition. Rival 
insurance agents are usually thought of 
as the most active competitors an in- 
surance salesman has to. face, but the 
“Hartford Agent” points out that other 
forces quite outside the insurance busi- 
ness may form the most formidable com- 

petition of all 


“Your neighbor, the radio dealer,” says 


the “Hartford Agent,” “or the automo- 


bile salesman next door may be more 
important factors in making your sales 
smaller and harder to put across than 
the efforts of any rival agent. The com- 
petition for your client’s dollar is a race 
in which every seller of commodities is 


straining every nerve to win. 


“And yet*most of this competition is 
not recognizable on the surface. You 
know what your insurance agent com- 
petitors are doing. But while you may 
be aware of all the sales pressure irom 
other directions on your prospects’ minds, 
you have no way of telling how deeply 
such competition cuts into your prospec- 
tive sales. The lukewarm attitude of the 
householder with whom you are discus- 
sing a policy may be occasioned by the 
desire for a new radio loud speaker 
which effectually eclipses the néed of in- 
surance. He is willing to run his chances 
on loss a little longer. His ‘not just now’ 
is born of his eagerness to buy the thing 
that is tangible and that will contribute 


to his immediate pleasure. 


Possession of Fire Goods Depends on 


Insurance 


“This is the kind of competition that 


as Ss 
ire} 


UNDERWRITER 
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National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement, January 1, 1929 
RT Sr er ee % 3,000,000.00 
ae eee PER Ce Ae Oe 26,805,114.51 
Te ee eee ee eee Re ee 16,597,595.55 
1,500,000.00 
Oe ee et ee ee rer Ara car 46,402,714.06 
See ry rte ne 21,097,599.55 


S. T. Maxwell, Vice-President 


F. D. Layton, President 





Vice-Presidents 
R. M. Anderson, G. F. Cowee, C. C. Hewitt, C. L. Miller, C. B. Roulet 
F. B. Seymour, Secretary and Treasurer 
Secretaries 
R. C. Alton, L. C. Breed, H. B. Collamore 
Assistant Secretaries 
W. C. Browne, W. W. Corry, W. H. Hinsdale, W. O. Minter, V. I. G. Petersen 
S. W. Prince 
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cannot be met by argument simply be- 
cause you do not know what you are 
arguing against. You are facing a situ- 
ation in which insurance as a commodity 
is competing with any number of un- 
known factors. And, unfortunately, in- 
surance is handicapped by its utterly in- 
tangible nature. The prospect can’t han- 
dle it, taste it, balance it in his hand or 
admire its workmanship. 
a certain measure of peace of mind. 
“Insurance will continue to be rather 
reluctantly bought until people are made 
aware that all the other things they like 


with insurance, and that the continued 
ownership of attractive, desirable posses- 
sions may depend on the unexciting, 
stodgy insurance policy that elicits such 
sighs of resignation when the premium 
comes due. Of course, at a time of loss, 
the insurance policy becomes the most 
important possession a man has. Bought 
a ‘necessary evil,’ a loss transforms 
it to a vitally necessary shield of protec- 
tion to be held firmly against any on- 
slaught.” 


The Camden Fire Association’s 400,- 
000 shares of capital stock at $5 par has 
been admitted to unlisted trading privi- 
leges on the New York Curb Market. 


“meme cote not 


TORNADO LOSSES SMALL 


Carried in South East Where Wind 
Damage Was Greatest 


It is merely 


to timber in the areas swept by them. 


want have a definite relationship 


thirteen children and one teacher. 


both city and country districts. 








CAMDEN STOCK ON CURB ALLIANZ-MUNICH EXPANSION 


India, Ceylon and Belutchistan. 








Comparatively Little Such Insurance 


Although the series of tornados that 
visited Virginia last week took .a toll 
of more than a score of lives, no consid- 
erable property damage resulted except 


In five different and widely separated 
rural sections they did their deadly work. 
The heaviest loss of life resulted when a 
school house at Rye Cove in the ex- 
treme southwestern portion of the state 
was demolished with resultant death of 


Insurance men report that so far as 
they have been able to learn there was 
no windstorm coverage on any of the 
property destroyed. Very little of this 
form of insurance is written in Virginia 
but they believe that if Virginia is vis- 
ited by many more storms like those 
of last week there will be a marked in- 
crease in demand for the coverage in 


The Allianz-Stuttgarter Insurance Co., 
the chief direct writing company of the 
group, is taking up business in British 


BENNETT-TUTTLE TELEGRAMS 
Former Claim Agents’ Position Hurt 
by Procedure; Latter Says Beunett’s 
Wishes Were Complied With 
Secretary Walter H. Bennett of the 
National Association of Insurance 
Agents claims that the action of the ex- 
ecutive committee of the Oil Insurance 
Association in placing the position of the 
agents’ committee before the Oil sso- 
ciation company members after and not 
before the executive committee reached 
a decision to retain the 10% commission 
defeats the agents’ object in wanting such 
position placed before the companies. 
Replying to this and to the inquiry from 
Mr. Bennett as to how the Oil Insur- 
ance Association’s executive committee 
decision got into the public press so soon, 
C. R. Tuttle of Chicago, president of the 
Oil Insurance Association, wired to Mr. 

Bennett as follows: } 
“During all of this discussion the Oil 
Insurance Association, regardless of the 































publicity given by the National Agents’ 
Association, has refrained from giving to 
the press any information. Your agents’ 
committee requested that our reply and 
copy of your brief be sent to company 
members and their request was complied 


with.” 


To this Mr. Bennett answered with 


the following telegram: 


“Replying to your wire yesterday. Na- 
tional Association has never given pub- 
licity to any portion of our petition and 
brief for restoration of adequate com- 
missions. Our committee requested that 
you place our position before member 
companies before not after decision by 
your executive committee. It was our 
understanding that this was to be done 
before your committee acted. The plac- 
ing of our position and your final deci- 
sion in hands of your members at same 
time defeats our very object in wanting 
our position presented to member com- 


panies.” 








Speaking 
Cars -§ 


Each day the papers contain a coints of automobile 


accidents. 


The new crop of drivers which blossoms 


forth on the road every spring includes a number of the 
incompetent or careless to be added to the Army of the 


Reckless. 


Though the modern automobile is an improvement over 
its predecessors with respect to fire safety, the fire danger 


has by no means been eliminated. Then, too, there are 
many auto thieves,both skilled and unskilled. Locks and 
other safety devices are frequently overcome. . . . . 


Now is the time to go over your mailing list and start a 


bombardment of letters and other direct-mail material 


followed by personal visits. 


One 


NEW YORK OFFICE 


59 MAIDEN LANE 


New Brunswick 


FIRE INSURANCE COMPANY 














































A national salesman working overt 
time to “‘sell’’ the Alliance Agert. 


THE ALLIANCE INSURANCE COMPANY 


OF PHILADELPHIA 


Head Office: 1600 Arch Street, Philadelphia 
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Independent Spirit 
Still Menaces Marine 


C0-OPERATION IS DIFFICULT 





Marine of London Chairman Says Im- 
provements in Hull and Cargo De- 
pend on United Efforts 





The hope was expressed by Kenneth 
Mackay, chairman of the board of the 
\arine Insurance Co., of London, at the 
recent annual meeting of the stockhold- 
ets that the spirit of independence and 
freedom in marine underwriting will not 
become an insuperable bar to any spirit 
of co-operation that may become evident 
in the future. Mr. Mackay said that 1928 
on the whole was not different from pre- 
ceding unsatisfactory years, marine 1n- 
surancewise, although he found that in a 
few directions market conditions appeared 
to be slightly on the upward grade. Rates 
on hulls of steamers for time are still 
rising in respect of fleets whose past rec- 
ords have been unprofitable, the chair- 
man stated, but it is still too early to 
judge whether hull insurance as a whole 
is on a paying basis. mn 

“With regard to cargo, the position 
has undergone very little change. An 
exhaustive enquiry was carried out by 
a special committee with the twofold 
object of disclosing the destructive ele- 
ments that militate against profitable 
cargo underwriting and the discovery of 
suitable measures to remedy the situa- 
tion. 

“It would be idle to maintain that this 
very comprehensive study has been fruit- 
less—for at least underwriters have been 
able—as a body—to probe and discuss 
the many difficulties that face them, and 
the facts revealed, if. properly viewed, 
must be of considerable assistance. .On 
the other hand, no definite measures for 
Improvement in rates and conditions— 
which could be adopted to put into force 
any comprehensive schemes for improve- 
ment cannot be traced to any particular 
cause. The size of the market—and the 
diversity of ideas and interests of the 
component parts of the market—have 
produced many factors, which, although 
not individually a bar to better condi- 
tons, undoubtedly constitute a grave dif- 
feulty in the complete fulfilment of 
the wholesale co-operation which was 
attempted. It is earnestly to be hoped 
that the spirit of independence and free- 
dom—unde rstandable and even desirable 
'0 a certain degree—will not become an 
insuperable bar to any spirit of co-opera- 
i that may become evident in the fu- 

e. 

“You will realize that these reflections 
apply to 1928 and also’ to the current 
year.” The account we are now closing 
Sin respect of the year 1926, which 
yi a profit of £81,992, equivalent to 
a of the net premiums. This is 
iat “g ‘nam the percentage of profit 
nae (9 for 1925. It is interesting to 
wale ower r, that a year ago, 1926, was 
ing eOorse than 1925 at the correspond- 
Pica i. that year’s account. This 
ais at our third year settlements are 
the Soll «sonable by comparison with 
i+ ne lag lated claims which had such 

Prejudicial effect upon the immediate 
Post-war years, 


nanan e fcontage of settlement and ex- 
the po i . of 1927 amounted at 
with 75 980; 1928 to 71.36%, as compared 
in eres at the corresponding period 
wane life of 1926, 
wae erst year's settlements and ex- 
compar “s 1928 amount to 36.06%, as 
regard lg 31.01% for 1927. We may 
the fact “a as satisfactory in view of 
ery will | lat a large outstanding recov- 
futare e credited to 1928 in the near 
- I may also remind you that in 
























liners get, losses in respect of two 
I ree Se ownership is world-famous. 


to the “Celtic” and the “Vestris.” 


New Norwegian Code 
For Marine Insurance 


VALUES AND DISBURSEMENTS 





These Two Subjects Gain Legal Im- 
provement; Marine Separated From 
Other Insurance Law 





The Scandinavian countries for years 
have been a powerful factor in marine 
insurance, but there have long been cer- 
tain divergences of opinions between 
them. It has been known for some time 
that these countries have been aiming 
at a uniform law, and while there ap- 
pears to be little difficulty in arriving 
at a uniform general insurance law, dif- 
ferences of opinion have arisen with re- 
gard to the desirability of including ma- 
rine insurance within that general law 
or dealing with it as a separate entity. 
Concerning this point light is thrown on 
the subject by a lecture recently deliv- 
ered before the Danish Insurance In- 
stitute by Henrik Ameln, a prominent 
Norwegian average adjuster. 

_Mr. Ameln’s subject was the new draft 
Norwegian insurance plan, as the Nor- 
wegian legal code is called, and’since he 
is the chairman of the committee, ap- 
pointed by the Norske Veritas two years 
ago to revise the plan of 1907, he speaks 
with authority. This committee consists 
of representatives of all interested par- 
ties, including underwriters, shipown- 
ers, average adjusters, and merchants. 

It has framed the new draft law on 
policy conditions with a recommendation 
that marine insurance cannot be includ- 
ed with other branches of insurance, but 
must be dealt with separately under 
maritime law. This last is a point which 
was also made by those who had in hand 
the drafting of the new Swedish ‘insur- 
ance code, but apparently. this had no 
effect in political circles, because in 
Sweden the new law includes marine in- 
surance with other classes, and Mr. 
Ameln in his lecture expresses the hope 
that neither of the other Scandinavian 
countries would follow what he de- 
scribed as “this untimely lead.” 


Values and Disbursements 


According to Mr. Ameln, one of the 
most important provisions of the new 
Norwegian code is that which deals with 
hull valuation, and which lays down that 
the value of a vessel at the commence- 
ment of an insurance constitutes its in- 
sured value. 
a valued one, the agreed insured vaiue 
is binding upon the underwriters unless 
the assured has wilfully, or by gross 
neglect, given insufficient or misleading 
information about “the vessel which 
would have affected the underwriters in 
fixing the value. 


There is also embodied in the 


If, however, the policy is, 
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plan a provision to the effect that if a 
disbursement policy has been taken out 
for an amount exceeding 20% of the in- 
sured value, the hull undérwriter is en- 
titled to prove that the interest insured 
as disbursements is: interest not covered 
by the’ hull ‘imsurance, and he is also 
entitled to information concerning the 
value,.of: the disbursements insured. In 
the evént of this disbursements value 
being less than the amount covered by 
the policy, the underwriter on the hull is 
entitled to deduct the excess of the dis- 
bursement insurance over the proved in- 
terest from his liability for total loss. 





GOLDSTEIN & CO. MOVE 
‘Goldstein’ & Co., public fire loss ad- 
justers, have moved -to the cighteenth 
floor of 111 John street. 





The Dubuque Fire & Marine is the lat- 
est company to write automobile insur- 
ance. 





Statistics prove that a locomotive is not 
afraid of a motor car. 
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AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $6,871,180.46 
| Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $10,841,544.57 
Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,388,613.59 
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TO WRITE FIRE 





Standard Marine of London & Lanca- 
shire Group Will Extend Its Writ- 
ings; In Many States 
The Standard Marine Insurance Co., 
Ltd., of Liverpool, England, one of the 
London & Lancashire group, is on the 
verge of expansion as it intends to write 
fire insurance in addition to the marine 
and transportation lines it has been 

writing. 

The company was established in 1871 
and has been in this country since 1888. 
{t is in a- large number of states. Its 
headquarters are at 60-64 Beaver street. 





STEAMERS NOW MORE POPULAR 





Shipbuilding Figures Show Motor Ves- 
sels This Year Are Losing Their 
Lead To Steamships 
Recent statistics show that the steam- 
ship is regaining a considerable degree 
of popularity which at one time she lost 
to motor vessels. Underwriters, it is 
said, are taking particular care to anal- 
yze their returns on both classes of ves- 
sels. Many of them have run them in 
a general mixed account, while others 
have kept steamers and motorships en- 
tirely apart. While it is quite impos- 
sible to express any opinion from an 
underwriting point of view as tg the 
merits or demerits of either class of 
vessel, the introduction of pulverized fuel 
is playing an important part when the 
construction of new vessels is under con- 
templation which is in favor, of course, 
of the steamship. Again, as everything 
goes in cycles, and motor propelled boats 
have had considerable innings, it is 
only natural to look for the proverbial 

swing of the pendulum. 





ADMITTED TO ILLINOIS 
The Halifax Fire, of Halifax, a mem- 
ber of the Home of New York group, 
and the Zurich Fire, of New York, have 


. been admitted to. write business in Il, 


linois. 


Sl Sane 




















CASUALTY anv SURETY NEWS 





Surety Ass’n Fight On 
Against Cut-Raters 


5 BIG COMPANIES ON COMMITTEE 


Some Favor Formation of -Independent 
Company; Strict Re-insurance Re- 
quirements Laid Down 


Cut-rate competition in the surety 
business has now reached such an acute 
stage that seasoned underwriters see a 
rate war looming up unless a plan is 
worked out immediately whereby a halt 
is put to this practice. At least four 
companies on the Pacific Coast are op- 
erating below the manual with nearly a 
dozen in the Middle West and several in 
the East. 

The Surety Association of America is 
fully cognizant that a crucial situation 
has been reached, and at its last quar- 
terly meeting a few weeks ago appointed 
a special committee, headed by E. M. 
Allen, executive vice-president, National 
Surety, to get to work at once in order 
to seek a solution of the problem. 
Others on this committee are: R. R. 
Brown, president, American Surety; E. 
J. Donegan, first vice-president and coun- 
sel, Metropolitan Casualty; J. Arthur 
Nelson, president, New Amsterdam Cas- 
ualty, and R. Howard Bland, president, 
United States F. & G. 

While it is too early to determine what 
course of action will be taken, it is no 
secret that a number of executives favor 
the formation of an independent com- 
pany to fight the cut rate companies on 
their own ground. 

Re-insurance Forbidden 

Another phase of the situation is that 
Surety Association members are now 
forbidden under the provisions of a new 
resolution to accept reinsurance from a 
direct writing company which is not a 
member of the Association, nor shall 
any Surety Association company place 
its reinsurance with a non-member. The 
bars are also up as far as a member 
company becoming co-surety on any 
bond or suretyship obligation with a non- 
member. 

The Surety Association companies 
have also gone on record as against one 
of their fold placing re-insurance with 
any stock re-insurance corporation 
which either writes direct fidelity and 
surety business in the United States at 
less than Towner manual rates or ac- 
cepts re-insurance from any company 
writing such business at less than -the 
manual. 

The opinion of the Surety Association 
as to agents of member companies rep- 
resenting non-members is that whenever 
it is ascertained that such agents repre- 
sent one or more non-member compa- 
nies, every reasonable effort should be 
made to have their contracts cancelled. 





SET FORGERY COMMISSIONS 

A resolution passed at the April quar- 
terly meeting of the Surety Association 
provides that the originating company on 
a forgery and alternation policy supple- 
mentary to the revised Form 8 blanket 
bankers’ bond shall be entitled to and re- 
ceive from co-insurers a commission of 
15% and no. more. The brokerage on 
such a bond shall not exceed 10%. 


500 Expected to Attend 
Penna. Insurance Days 


TO BE 8 ROUND TABLE TALKS 


Among Speakers Are J. S. Phillips, E. C. 
Lunt, A. J. Lilly, H. L. Godshall 
and W. H. Kingsley 


More than 500 are expected to attend 
the 1929 Pennsylvania Insurance Days of 
the Insurance Federation of Pennsylvania 
to be held May 21 to 23 at Allentown. 
A feature of the meeting will be the 
eight round-table discussions in the af- 
ternoon of the second day. The dance 
which has been the attraction of the 
opening night in ‘past years will this time 
be superseded by a special entertainment 
program. The complete program fol- 
lows: 

Tuesday—Morning Session 

General Chairman, Harry I. Koch, general 
chairman 1929 Pennsylvania Insurance Days. 

Address of Welcome.—Mayor Malcolm W. 
Gross, of Allentown. 

Response to Welcome.—W. 
rick, president, Commonwealth 
Mayor of Philadelphia. 

President’s Address.—William H. 
vice-president, 
Federation. 

Greetings.—A. S. Galland, president, 
vania Association of Insurance Agents. 

“Installation of Automatic Sprinklers as an 


Agency Service.”—Fred D. Schnebbe, of New 
York. 


Freeland Kend- 
Casualty, ex- 


Kingsley, 
Penn Mutual Life and president, 


Pennsyl- 


Afternoon Session 

General Chairman, Charles H. Holland, 
dent, Independence Companies. 

Legal Phases of the Insurance Contract.— 
— J. Lilly, general counsel, Maryland Cas- 
ualty. 

The Trend of Insurance Legislation.—Jesse 
S. Phillips, president, Great American Indem- 
nity. 

Associate Chairman, Warren 
Bethlehem. 

Insurance Advertising from a Company 
Standpoint.—Clarence A. Palmer, advertising 
manager, Insurance Co. of North America. 

Insurance Advertising From an _  Agent’s 
aaa L. Godshall, of Atlantic 

ity. 


presi- 


R. Roberts, of 


Evening 
A Night in Monte Carlo (entertainment). 
Wednesday 

Dutch Breakfast (8:30 A. M.), General 
Chairman, J. Dallas Smith, manager, bonding 
department, Philadelphia branch, Fidelity & 
Casualty. 

The New Motor Vehicle Code.—Benjamin G. 
Eynon, Registrar of Motor Vehicles. 

Morning Session 

General Chairman, Hon. James E. Norton, 
chairman Insurance Committee, Senate of Penn- 
sylvania, 1929 Legislative Session. 

Modern Value of Life Insurance.—L. G. 
Saunders, agency supervisor, Penn Mutual. 

Associate Chairman, John S. Spicer, president, 
Pennsylvania Fraternal Congress. 

Strength Through Organization.—E. J. Dunn, 
president, National Fraternal Congress. 

The Relation of the Claim Man to the Agent, 
Assured and the General Public—Thomas N. 
Bartlett, manager, claim department, Maryland 
Casualty. 

Surety 


Bonds.—Edward C. Lunt, vice-presi- 
dent, 


Great American Indemnity. 
Afternoon—Round Table Conferences 
LIFE 


General Chairman, William E. Quinlin, super- 
intendent, Prudential, Pottsville. 

Business Life Insurance Trusts From a Life 
Insurance Man’s Viewpoint.—Clayton M. Hun- 
sicker, Fidelity Mutual Life. 

Important Points in Connection With Sales- 
manship.—A. J. Mullen. of Lansford. 

FIRE 


Inder the auspices of the Insurance Society 
of Philadelphia.—General Chairman, Walter 
Munns, Philadelphia manager, Independence 
Fire. 

This Entire Policy Shall Be Void If?—Ed 
ward M. Biddle, counsel, North America group. 

The Moral Hazard.—William ‘Vlachos, of 
Viachos & Co., survey bureau of Philadelphia 
and New York. 


(Continued on Page 46) 
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Smith Formally Made 
Consolidated Director 


PHOTOGRAPHERS RECORD EVENT 


New Company Progressing Fast; Enters 
N. J.; Adds J. J. Cunningham and 
Milton Fuerst to Staff 


The formal induction of Alfred E. 
Smith, former Governor of New York 
state, to the -board of the Consolidated 
Indemnity & Insurance Co., took place 
Wednesday afternoon with a crowd of 
daily newspaper reporters and_ pho- 
tographers on hand to record the event. 
Former Governor Smith was welcomed 
to his place on the directorate by John 
F. Gilchrist, president of the Consoli- 
dated, who was formerly New York state 
transit commissioner. Mr. Gilchrist has 
been a close personal friend of the for- 
mer Governor ever since boyhood. 

The Consolidated Indemnity has been 
making fast progress since it started ac- 
tive business a few weeks ago. Its offi- 
cial staff is now about completed with 
Roland R. Rasquin as executive vice- 
president; H. J. Lofgren, vice-president 
and comptroller; William A. Nunlist and 
J. W. Brushwood as vice-presidents and 
A. S. White as treasurer and secretary. 
The chairman of the board is Bernard K. 
Marcus, president of the Bank of United 
States, who was the prime organizer of 
the company. 

Two additional departmental appoint- 
ments came through this week, being 
John J. Cunningham as chief of the en- 
gineering department and Milton Fuerst 
as assistant manager of the company’s 
conversion bond and guaranteed note de- 
partment. The company has also re- 
ceived its license to do business in New 
Jersey. 





FAREWELL DINNER TO HUGHES 


About forty friends of F. Wade 
Hughes, who is leaving the Royal In- 
demnity for his Continental Casualty 
post next week, gave him a farewell din- 
ner party Tuesday night at the Drug & 
Chemical Club, New York. Wallace 
Harvey, vice-president and counsel, Fi- 
delity & Deposit in New York, was the 
toastmaster. George E. Hayes, vice- 
president, Union Indemnity, was one of 
the speakers. Mr. Hughes was present- 
ed with a handsome desk set. 


WILL NOT CORROBORATE 


American Surety and New York Cas 
ualty Executives Refuse to Discuss Ru- 
mor Published by Investment House 


In its investment bulletin of May 4, 
gotten out for clients, Gilbert Eliott & 
Co., one of the leading New York bank- 
ing and investment houses, printed this 
paragraph 

“American Surety and New York Cas- 
ualty were both strong, with the former 
selling at 170, up 15 points, and the lat- 
ter at 118, up 10 points. Rumors ofa 
merger between these two companies at- 
companied the rise.” 

At the offices of the American Surety 
and the New York Casualty officers de- 
clined to corroborate the rumor. If such 
an agreement is officially consummated 
it will undoubtedly be announced in the 
morning papers of May 15. 





CHURCH CROWDED 


New York Insurance Department, Insur- 
ance Men and Public Officials Seen 
At Mrs. Albert Conway Funeral 


The funeral of Mrs. Albert Conway, 
wife of the New York Superintendent, 
was held on Wednesday morning. The 
church was crowded. The New York 
Insurance Department was represented 
by a large number of people; many state 
officials were in attendance, including the 
Lieutenant Governor, and among the in- 
surance men present were Vice-Pres- 
dents Tomlins and Deming of the Am- 
erican Surety, and James V. Barry o 
the Metropolitan Life. Some years ago, 
and before her marriage to Mr. Con- 
way, Mrs. Conway was in the legal di- 
vision of the American Surety. 





—— 
NATIONAL SURETY ABROAD 


Company Writing in Germany and 

France; Hugh Nettle Now Opening 

Berlin Office 

The National Surety is now doing 
business in Germany and France. The 
European manager and vice-) sresident is 
Hugh Nettle. Mr. Nettle is now in Ber 
lin opening an office. It wil! be a mam 
agerial office. In Paris the business will 
be conducted through a general agency: 





DAVIES FIELD SUPEF.VISOR 
The Maryland Casualty has appointe 
Franklin Davies as its field supervise! 





GUARDIAN LIFE 
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Mackall’s Book Reflects 
Growth Of Suretyship 


NEWER COVERAGES EXPLAINED 








Outlines Underwriting Procedure in the 
Major Groups of Bonds as Well as 
Pitfalls to Avoid 





Luther E. Mackall, vice-president, 
Equitable Casualty & Surety, in the new 
edition of his book “The Principles of 
Surety Underwriting” just published, has 
taken full cognizance of the fact that 
the business has grown rapidly since 
the close of the past century. He, fur- 
thermore, sees the swift broadening of 
the scope of suretyship by the addition 
of new types of bonds and guarantees. 
It is for these reasons that he has pre- 
sented an up-to-date description of the 
now twenty major groups of surety 
bonds in this new edition along with an 
outline of the hundreds of individual 
classes, giving in each case the nature 
and extent of the obligation to be as- 
sumed, the risks to which the surety will 
be subject, and the factors which are to 
be considered in the underwriting. 


Book Entirely Rewritten 


Mr. Mackall has also outlined, as far 
as practicable, the qualifications which, 
under the standard or accepted practice, 
an applicant should have to warrant the 
acceptance of his application. 

In the preface the author explains that 
the surety business has enlarged itself so 
substantially since 1914 when the book 
was first published, that he felt it to be 
advisable to rewrite the book entirely 
rather than to revise the original edi- 
tion. “This has been done,” he says, “and 
not even one section of the original 
edition remains, though, of course, the 
substance of much of the earlier edi- 
tions is embodied in this one.” The 
Spectator Co. is the publisher. 

Mr. Mackall has presented his ‘size- 
up of surety underwriting in twenty 
chapters, each containing a thorough 
treatment of the subject. Among the 
newer classes handled creditably by the 
author are: blanket fidelity bonds, bank- 
ets’ blanket bonds, mortgagors’ and les- 
sees’ completion bonds, instalment note 
guarantees and real estate mortgage 
guarantees. The chapter on bankers’ 
blanket bonds, for example, not only 
contains a statement of the underwrit- 
mg principles involved but also an an- 
alysis of each of the standard forms and 
an interpretation of each clause or para- 
graph, the meaning of which may be 
obscure or open to question. 

Underwriting Considerations 


In the case of blanket fidelity bonds 
Mr. Mackall does not feel that it is 
mandatory to obtain individual applica- 
lions from employes; the business will 
have to be written on an insurance basis 
Without any investigation of the indi- 
vidual em ‘toyes. He says that there is 
4 well established precedent for this 
Procedure inasmuch as thousands of 
such bonds have been written without 
bee stgat ms and the companies have 
ten calle upon to pay very few losses. 
besa” underwriting of blanket fidelity 
nds he would base his acceptance 


solely upon the selection of the em- 
Ployer, 


Underwriting practice in connection 
with banke 


etal th rs’ blanket bonds is quite lib- 
ans € author says, and an applica- 
dects o! a bond of this kind is seldom 
- — or even questioned. Neither is 
“a tgation made of the individual 
be al The loss experience of the 
=" is the most’ important under- 
1 8 factor, 
Bond his chapter on “Federal Official 
whds” Mr. Mackall points out the se- 


Th e 

eam in one class of Treasury 
ent employes, namel store- 

eer nt *mployes, Yy, 


ae 4 storekeeper-gaugers, who 
ment . Teen atives of the govern- 
Nouaga istilleries and distillery ware- 
0 doubt thay: There is no reason 
mits ale wr if one of these men per- 
he an “eg ol to be improperly withdrawn, 

his Surety would be liable for 


the loss to the government in taxes. 
These bonds were considered dangerous 
even before Prohibition; and now it is 
the general policy of companies not to 
write them at all.” 

Under the chapter heading, “Court Fi- 
duciary Bonds,” the author devotes sev- 
eral pages to the advisability of joint 
control by the surety company, saying 
that the chief objection to the giving 
of joint control arises from a disinclina- 
tion to be bothered with the taking of 
checks to the surety company office to 
be countersigned. Mr. Mackall said 
this can be avoided by allowing 2 
“working fund” free from such control, 
and consisting of an appropriate amount 
of money which is put in a separate ac- 
count. The principal is allowed to draw 
upon this money without the necessity 
for any countersignature. 


Construction Contract Bonds 


This class of bond, which constitutes 
the largest and most important class of 
surety business, is treated in detail by 
Mr. Mackall. He feels that it is im- 
possible to eliminate risk in writing such 
business, for loss may be, and frequently 
is, caused by conditions which could not 
reasonably have been foreseen. While 
the analysis of a risk of this kind in- 
volves underwriting consideration of 
many factors, the author states that un- 
derwriters do not always find it prac- 
ticable to obtain all the information that 
is recognized as desirable. One of the 
reasons for this is that since contractors 
are inclined to favor the agent who is the 
least insistent upon details, underwriters 
in the field or at the home office are 
often put in the position where they 
must accept or decline a risk, though 
they do not have complete information 
and are not certain that what they have 
is in all respects accurate. In other 
words, the underwriter must have the 
intuition to know instinctively what is 
good and what is bad business. 

In rounding out his material on con- 
struction contract bonds, Mr. Mackall 
made the suggestion that the Towner 


Rating Bureau would be warranted in 
advising a lower rate for. contractors 
who maintain a complete set of books 
and who have their books audited an- 
nually by a certified public accountant 
and file with the bureau a_ certified 
copy of the auditor’s report. This rec- 
ommendation is made in view of the 
great importance of accurate informa- 
tion as to the financial resources of 
contractors and of the large number and 
aggregate amount of losses which occur 
in cases where it develops that the un- 
derwriters acted upon inaccurate finan- 
cial statements. 
Instalment Note Guarantees 

Mr. Mackall’s chapter on instalment 
note guarantees is important since it 
reviews the entire experience of the 
companies in this line; points out rea- 
sons for mistakes made, and indicates 
possible bases upon which the business 
may be safely underwritten and han- 
dled. 

The details of five losses on instalment 
note guarantees are gone into by Mr. 
Mackall, one of which is recognized as 
the Hare & Chase affair. Although the 
Royal Indemnity is not mentioned by 
name, Mr. Mackall tells how this com- 
pany took charge of the affairs of Hare 
& Chase at a critical time, and, in due 
course and in -a very creditable way, 
liquidated the assets and paid the guar- 
anteed notes in full, thereby incurring 
a net loss reported to be about $2,800,000. 

The author expresses the general opin- 
ion that automobiles constitute the best 
type of collateral for instalment notes. 
He considers it inadvisable to consider 
other products at this time since the 
surety companies can obtain in the auto- 
mobile line all the business they desire 
for the present. 

He recommends that only passenger 
cars and delivery wagons be accepted 
and particularly that taxicabs and trucks 
be excluded. 

Another comparatively new field—real 
estate mortgage guarantees—was dis- 
cussed by Mr. Mackall with the aim in 
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view of pointing out the possibilities for 
business. He is in favor of surety com- 
pany participation in this class and feels 
that the business can be written safely 
if such pitfalls as mortgage guarantees 
in small towns and in new “develop- 
ments” are avoided. 





BURLESQUE STANDARD COG 





House Organ Ridicules Itself in Topsy- 
Turvy Number; Becoming Annual 
Affair; Rickerd’s Work 
Every year the editorial force of the 
“Standard Cog,” house organ of the 
Standard Accident, prepares an ‘April is- 
sue without a serious thought in it. This 
year their product is known as the 

“Topsy Turvy Number.” 

The material scattered throughout the 
pages is mostly burlesque of the house 
organ. This year one of the most illu- 
minating articles deals with the blindfold 
test as a method of getting a prospect 
to pick the company’s accident policy. 
Like the other articles, this one is quite 
properly illustrated. Many officials of 
the home office and field find their faces 
on strange bodies in stranger circum- 
stances. 

A feature of the issue is a caricature 
drawing of the 100 Pointers Club, the 
honor organization of the company, in 
session. Several of the articles are 
printed upside down. C. E. Rickerd, ad- 
vertising manager of the company, is re- 
sponsible for the issue. 





HONOR FOR C. L. BUSSING 





New 2nd Vice-President of Fire, Marine 
& Liability Brokers Ass’n Is Ardent 
Safety First Proponent 

Charles L. Bussing, newly elected sec- 
ond vice-president of the Fire, Marine 
& Liability Brokers Association of New 
York, has been a liability broker for 
more than thirty-five years. Ever since 
the inception of the brokers’ association 
he has been one of its most active mem- 
bers and his election to its official board 
is viewed with satisfaction by his many 
friends. 

In the field of accident prevention Mr. 
Bussing has made a definite place for 
himself. A few years ago he started to 
send out safety first material under the 
nom de plume of “Al. B. Careful.” A la- 
ter development of the idea was to offer 
awards to industrial workers who could 
show no-accident records for a sustained 
period of time. Mr. Bussing is constant- 
ly in demand as a speaker on accident 
prevention subjects. 





NEW PACIFIC MUTUAL AGENCY 





W. D. Callaghan Appointed for 42nd St. 
District Under Snowden’s Jurisdic- 
tion; Features Non-Can Policy 

The Wm. D. Callaghan Agency, Inc., of 
No. 11 West Forty-second street, New 
York, is the newly appointed general 
agent of the Pacific Mutual Life for the 
sale of its non-cancellable accident and 
health income policy. This agency will 
be under the jurisdiction of W. B. 
Snowden, manager of the company for 
Greater New York. 

Raymond S. McCabe, formerly with 
the Independence Indemnity as a home 
office underwriter, has joined the Cal- 
laghan agency as manager of the non- 
cancellable policy department. The Pa- 
cific Mutual Life is the leader in this 
line, having a non-cancellable premium 
income last year of more than $3,250,000. 





NAMES 10 EXAMINERS FOR PROBE 

Commissioner Merton L. Brown of 
Massachusetts has appointed ten assist- 
ant examiners to his department whose 
duty will be to investigate the experi- 
ence of the casualty companies doing 
business in that state under the compul- 
sory law which experience will serve as. 
a check-up on the data furnished the 
Commissioner by the Massachusetts 
Automobile Rating & Accident Preven- 
tion Bureau. The examiners will be em- 
ployed for four months beginning with 
May. 





> 
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Whitney Radio Talk 
Heard By Thousands 


“DEATH THROUGH ACCIDENTS” 





Labels As “Ancient Cynicism” the Com- 
ment That Accidents Cannot Be 
Controlled 





The radio talk on “Death Through Ac- 
cidents” given by Albert W. Whitney, 
acting general manager, National Bureau 
of Casualty & Surety Underwriters, a 
short time ago on behalf of the National 
Safety Council was listened to by hun- 
dreds of thousands of people with a 
National Broadcasting Co. nationwide 
hook-up of thirty stations. Mr. Whit- 
ney’s vivid introduction was: 

“Last week several tons of steel gir- 
ders that were being hoisted to the 
twenty-fourth story of a building under 
construction came crashing down and 
hurled four men working on scaffolds to 
their death and narrowly avoided doing 
still greater destruction.” 

He went on to say that an accident 
such as this was not an exceptional hap- 
pening for in 1928 there were 95,000 such 
deaths in the United States; 10,000,000 


other serious accidents and a monetary 
loss from such accidents of at least $10,- 
000,000,000. The speaker stressed the fact 
that although we had a heavy loss of 
life during the brief time we were ac- 
tively engaged in the world war, two 
such wars might be going on incessant- 
ly and not take a greater toll from the 
United States in deaths than do acci- 
dents. 

Achievements of Large Industrial Plants 

Further significant paragraphs from 
his talk follow: 

“But surely, I hear you say, this is at 
least a necessary sacrifice to progress. 
The world must go forward, the wheels 
of industry must turn, traffic must move, 
even if it means that men and little chil- 
dren be torn and crushed in the process. 
This, you say, must be the price that we 
are forced to pay for going forward, a 
great price to be sure but progress is a 
precious thing and we must pay the cost 
even if it be in the flesh and blood of 
our little children. ‘Accidents will hap- 
pen!’ 

“Wrong again! Accidents will con- 
tinue to happen from natural causes that 
we have not been able to bring under 
control, such as cyclones and earth- 
quakes, but to say that man-made acci- 
dents due to haste and carelessness, to 
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A Seattle policyholder, motoring 


across the country, injured a pedestrian at Evanston, III. 
Arrested and held in bonds of $1,000, she faced the pros- 
pect of spending the night in a cell—until Continental ser- 


vice came to her rescue. 


Under arrest in a 
strange city, thousands 
of miles from home. 


say these must continue to happen is 
most damnably false. 

“All we need to do to disprove this 
piece of ancient cynicism is to put in 
evidence the control that we already 
have won over mischance. The United 
States Steel Corp. has reduced its acci- 
dents 86%—fourteen deaths where there 
used to be a hundred, and the number 
is still going down. The Clark Thread 


.Co., as a result of intensive work, has 


a record of eight million man-hours 
without a lost-time accident, the equiva- 
lent of over 2,000 men working a year, 
working a year without an accident to 
one of the 2,000. One of the plants of 
the Dupont Co. having 350 employes 
went seven years with only one acci- 
dent and that a minor one. The Union 
Pacific Railroad developed a safety rec- 
ord among its employes five times as fa- 
vorable as the average of its competitors. 
“Accidents must happen? Nonsense! 
They can be controlled and even elimin- 
inated where there is a will to do so. 
Praises Safety Work in the Schools 
“As soon as we get this attitude of 
mind and a willingness to follow the 
thing through, even at some initial incon- 
venience to ourselves, there will be no 
difficulty in turning this attitude of mind 
into channels of effective action. You 
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Telephoning the Home Office in Chicago, nine miles 


away, she explained her predicament. 
5 P. M., well past our closing hour. 


release. 


This incident is not unusual, but is selected from similar 


It was then after 
However, an official 
of our Surety Department journeyed immediately to Evans- 
ton where he signed the bonds necessary to procure her 


nies. 


examples as typical of the intelligent and cooperative service 


rendered by Continental in the course of each day’s business. 
Had this assured suffered a similar mishap in any part of 
the United States she could have secured the same service 
from the nearest Continental representative, through her 


Policyholder’s Identification Card. 


Chicago 


The card that puts nation- 
wide service at the disposal of 
the Continental policyholder. 


Released within a short time 
through Continental service! 


Care for the interests of assureds and fieldmen is a pri- 
mary principle in the operation of the Continental Compa- 
Every official and employee is in constant readiness 
to give unselfishly and unlimitedly of time and effort in 
promoting the welfare of policyholders and field representa- 
tives. Full, unstinting cooperation is the rule rather than 
the exception in transacting business the Continental way. 


Continental Casualty Company 
Continental Assurance Company 
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——= 
will drive more carefully, you will see 
that your family life and your business 
life are organized on a safer and better 
basis and you will take your part in so 
organizing the life of the community, 

“You will see that your schools get 
started on doing genuine safety work. 
Such work can be done without more 
teachers, without more time, and without 
more money. It vitalizes the curriculum 
and by itself will cut down the accidents 
to children by more than half. The num- 
ber of fatalities to adults is going stead- 
ily upward each year, the number of 
fatalities to children is going steadily 
downward, in spite of more children and 
more automobiles. This is unquestion- 
ably the result of education. Besides this, 
however, we shall, through such work, 
produce a new generation that will have 
a better attitude of mind to start out 
with. If you need advice in regard to 
safety work in the schools or otherwise, 
the National Safety Council stands 
ready to help you. 

“We are a people that are used to 
tackling big jobs and doing difficult 
things. Here is a real job: to conquer 
and discipline ourselves and wipe out a 
national disgrace. I am confident that 
we shall be able to do this thing and in 
doing it we shall rise to a higher type 
of living in every way.” 


SAFETY ENGINEERS IN SESSION 


Home Office Conferences of Standard 
Accident in Charge of H. H. Rich- 
ardson; Discuss Field Practices 

Supervising safety engineers of the 
Standard Accident were called into the 
home office this week for their annual 
conference, the keynote of which was, 
“Special Industrial Safety Engineering 
Work Applying Specifically to Individual 
Cases.” Harry H. Richardson, chief 
safety engineer of the company, was in 
charge. Most of the time was taken up 
with instruction on field practices and 
methods and a study of the new develop- 
ments in industrial work during the past 
year as it effects safety and production. 

Among the speakers were John H. 
Thom, vice-president; E. J. Schofield, 
vice-president, and Ralph Platts, assist- 
ant secretary. 











MEMBERSHIP INCREASED 


Four New Companies in Surety Associa- 
tion; Eight More Subscribers to 
Towner Bureau Rates 
The Surety Association of America re- 
cently added to its membership the fol- 
lowing companies: the Associated  In- 
demnity Corporation of San Francisco, 
the Standard Surety & Casualty, United 
Pacific Casualty of Seattle, _and the 
American Fidelity of Montpelier. The 
resignation of the Inland Bonding ol 
South Bend was accepted. : 
At the same time the Towner Rating 
Bureau has accepted as subscribers the 
Standard Surety & Casualty, Essex a 
delity & Plate Glass of Newark, Logg? 
ers Indemnity, American Liability 
Surety of Cincinnati, Associated Inden- 
nity, United Pacific, Consolidated I 
demnity and the Lloyds Casualty. 


J. F. O'HEA BACK FROM SOUTH 

James F. O’Hea, production eo 
of the National Surety’s Greater AC 
York department, returned this as 
from a vacation tour in the South. ms 
O’Hea and his wife motored re teat 
far as Asheville, N. C., and on the bs 
back stopped off at Virginia Beach, ¥4 


INSURE MANAGER'S LIFE, . 
Maxwell H. Mayer who has just ‘he 
appointed production manager 0 Wil: 
LeRoy Myers Agency at No. 18 iat 
iam street, New York, metronr : 
managers for the Equitable Casua ‘. 
Surety, has had his life insure by 
latter company for $100,000. 


DIAMOND TO BE CHAIRMAN . 

S. R. Diamond, vice-presiient, ie re 
lin Surety, is to be the chairman A 
next quarterly meeting of the Surety 
sociation of America in July. 
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| The Experience of a Dentist 
the 
> the 
a with Inadequate Insurance 

was, 
dual | A PAGE from actual life — the story of a dentist, who has learned the real 
chief worth of the “competent insurance man.” 
as i 
ent Up A mishap ona week-end motor trip resulted in a seven-weeks absence from 
pn his practice. To be sure, an accident policy protected him, and after it was 
2 past too late, he discovered that it gave a weekly income of twenty-five dollars. 
ction. ‘i ‘ 
nH. For seven long weeks there was no other income, while regular overhead 
= continued — plus the extra expenses caused by the accident. Now his pro- 
; tection is more in harmony with the requirements of a prominent profes- 
. sional man, but the experience was costly. 


There is only one way to be sure — let the ‘‘competent insurance man” 
a recommend the proper policies for your particular case in the first place. 


He will recognize, and provide for, all possible exigencies — beforehand. 
ica re- 











ie fol- Write for our Booklet—“‘ What Is It and What of It” 
d In This insurance primer gives briefly th 

: primer gives briefly the whys and wherefores 
meee f modern i ¥ t will pl ou under no 
United 0 me seis pete our Feques wul piace you unde; = 
d the obligation—nor will a representative call unless you so specify 

The 
ind T E ERS’ G U 
si HE EMPLOYERS ROUP 
rs Practically every kind of Insurance except Life Insurance, including Fidelity and Surety Bonds 
ex fr 
hog 110 MILK STREET BOSTON, MASS 
inden: 
ed In- AMERICAN EMPLOYERS’ THE EMPLOYERS’ 
INSURANCE COMPANY FIRE INSURANCE COMPANY 
UTH 

ef 

ag THE EMPLOYERS’ LIABILITY ASSURANCE CORPORATION, LTD. Y 

week 
h, Mr. 4 
ae HE above advertisement is a facsimile of that appearing in current issues of the Atlantic 
. bh Monthly, Harper’s, Review of Reviews, Scribner's, World’s Work, and the Golden Book—yes, : 
is Tue Emptoyers’ Group believes in the American Agency system. We believe that such 
rE advertising will benefit the insurance business. We believe that it will benefit particularly the 
at bee representatives of THE Emptoyers’ Group. A 

t 

5 Will We are proud of the growth of our agency force. We are proud of the large number of loyal agents 
spolitat who have been associated with us for many, many years. At the same time we are glad to say 
nalty 


that some agency connections are still available for the competent insurance man. a 
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Seenisiibil ana Peesilieat 
Of Kenny Agency, Inc. 


FITZPATRICK BOARD CHAIRMAN 


Shepherd Is Newly Elected V.-P.; Al- 
bertson Continues As _ Secretary- 


Treasurer; No F. & D. Change 





Robert Swanson has been elected 
president of the Kenny Agency, Inc., of 
80 Maiden Lane, New: York, following 
the resignation last week of Maxwell 
H. Mayer. He was formerly a vice-presi- 
dent. Mr. Swanson will have complete 
authority over burglary underwriting and 
claims. He is popular among metropoli- 
tan brokers; has seen service with the 
agency since it was formed in 1919 and 
before that he had company experience 
with the United States F. & G., the Lon- 
don Guarantee & Accident and the Na- 
tional Surety. 

Leo F. Fitzpatrick, formerly vice-presi- 
dent of the agency, is now chairman of 
its board and in this capacity he will 
continue to handle the executive duties 
as well as to give his personal super- 
vision to automobile business. Mr. Fitz- 
patrick in his college days was a football 
star with Georgetown and Fordham Uni- 
versities. He has been in the casualty 
business for many years, having made 
his start with the United States F. & G. 
Later he was vice-president and secre- 

tary of the Maryland Motor Car Co., in 
charge of its underwriting and agencies. 
He joined the Kenny Agency in 1921. 

The newly elected vice-president of the 
agency is Frederick R. Shepherd, who 
has been with the organization since its 
inception. He is considered one of the 
oldest burglary underwriters in point of 
service in the business. He obtained his 
early training with the American Bond- 
ing and the old Aetna Indemnity, later 
serving with the London Guarantee as 
head of its burglary division. Before 
joining the Kenny agency he was with 
the United States F. & G. 

B. L. Albertson retains his post as 
secretary and treasurer of. the agency. 
He has also been on the staff since its 
first day of business and previous to that 
he spent a few years with the National 
Surety. 

Mrs. John A. Kenny, widow of the 
founder of the Kenny agency, will con- 
tinue as one of its directors. She and 
her four minor children still retain their 
stock interest. 

The agency will remain as_ general 
agents for the Fidelity & Deposit for 
burglary and plate glass lines in addition 
to the other companies which it repre- 
sents. Similarly, there will be no change 
in its full underwriting authority and its 
power to settle any and all claims on the 
behalf of the Fidelity & Deposit. 





ORGANIZING DOUGLAS CASUALTY 


Group of Cclored Business Men Behind 
It; Prof. Ackerman and Col. Stod- 
dard Its Counsel 
The Douglas Casualty Insurance Co. 
is being formed in New York City by a 
group of colored business men. It will 
write automobile liability, property dam- 
age and collision lines. Prof. S. B. Ack- 
erman, New York attorney and insurance 
author, and Col. Francis R. Stoddard, for- 
mer superintendent of insurance of New 
York state, are joint counsel for the cor- 
poration, which has no connection with 
the Supreme-Liberty-Northeastern Life 
group, which merged several weeks ago. 
The Douglas Casualty is expected to be 
organized on much larger lines than any 
such company heretofore, and is believed 
to be the first casualty company to be 
organized by colored people in this state. 


DINNER TO A. H. REEVE 


A. H. Reeve, manager of casualty lines 
for the Travelers in Philadelphia, was 
the guest of honor on his twenty-fifth 
anniversary in that position. Several of- 
ficials from the home office and many 
agents and brokers of the city were pres- 
ent. The banquet was at the Penn Ath- 
letic Club. 











IS ALCOHOL DEATH ACCIDENT? 





Zurich Claims Otherwise in Baltimore 
Case Where Cocktails Killed Three; 
Court Decision Coming 
Death from wood alcohol in synthetic 
gin cocktails drunk at a wedding en- 
gagement party in Baltimore was not 
accidental but was caused by a “volun- 
tary act while engaged in :violating the 
law,” it was argued by counsel for the 
Zurich in the United States circuit court 
of appeals at Richmond, Va., on petition 
for reversal of judgment of the district 
court at Norfolk awarding $6,500 to Mrs. 
S. A. Flickinger, of Norfolk, mother of 
Samuel Peyton - Flickinger, the prospec- 
tive bridegroom who along with his pros- 
pective bride and hostess died from the 

poison. 

At a week-end party at the home of 
Mr. and Mrs. Edmund H. Murphy, in 
Baltimore, cocktails made by the host 
from alcohol, water and gin drops were 
served frequently. No ill effects were 
felt at the party, but three days later 
Mrs. Murphy died. The fiancee died 
soon after returning to New York, and 
Flickinger himself died a few days later. 
Only the host survived. 

When the suit on the accident policy 
came up in Norfolk the judge said that 
he could find no prohibition of drink- 
ing in a private home, and that he 
thought the case depended solely on 
whether Flickinger had acted with ordi- 
nary prudence. The company contended 
that the party was a prolonged debauch. 
Decision of the appeal court will prob- 
ably be given at its next term. 





DEFERRED ACCIDENTAL DEATH 





Philadelphia Jury Decides That Months 
May Elapse After Injury; London 
Guarantee Loses Case 


That accidental death may result 
months after the accident itself was opin- 
ion voiced in a verdict by a jury in the 
United States District Court in Phila- 
delphia in giving Mrs. Marie Leefson a 
verdict of $17,870 against the London 
Guarantee & Accident. 

Mrs. Leefson had sued the company 
for $15,000 on the contention that death 
of her husband, Dr. Mauritz Leefson, 
Dutch composer, on February 16, 1925, 
was due directly to his stubbing his toe 
eight months before while entering a 
rowboat on the Toms River for a fishing 
trip. Several months later a toe became 
infected, necessitating amputation of two 
toes and later of the left leg. 

The company defense was based on 
claims that Dr. Leefson’s death was due 
to a complication of diseases. He was 
sixty-four years old at the time of his 
death. The verdict represented the full 
amount of the policy, with interest. 





AGENT’S MISHAP QUESTIONED 





Union Indemnity Wins Claim Fight in 
Virginia Against Man With Six 
Prior Claims 
Abner Francis Dodd, Emporia, Va., 
insurance agent, is not entitled to re- 
cover on an accident policy issued by 
the Union Indemnity, according to a rul- 
ing of the United States Circuit Court 
of Appeals at Richmond. He brought 
suit for recovery after his foot had been 
shot off. He claimed that the injury was 
accidentally received while he was clean- 
ing a gun in the basement of his home. 

The company protested that Dodd has 
made material misrepresentation in that 
he had on six prior occasions collected 
indemnity for accident or sickness under 
similar policies. Dodd was agent for 
the Union Indemnity when he took out 
the policy. 

The first time the case was tried Dodd 
was given the judgment, but a second 
verdict was in favor of the company and 
this has now been upheld by the refusal 
of the federal court to review the case. 





NOW IN NEW OFFICES 
The Newark office of the Georgia Cas- 
ualty has been removed from 49 Clinton 
street, to the Essex building. 


Tail Spin Leading 
Cause of Air Crashes 


SECRETARY ADAMS’ REPORT 





Naval Fliers Found Safer When Flying 
Oftener; Handley-Page Slots May 
Lower Accidents 





The tail spin is still the greatest cause 
of airplane crashes, according to Secre- 
tary of the Navy Adams. It accounted 
for more than a third of the 150 fatalities 
in the Naval and Marine aviation corps 
during the last five years, 

Secretary Adams made a report re- 
cently in response to a Sénate resolution 
by Senator Copeland, New York, which 
asked for an accounting of fatalities in 
Naval and Marine corps aviation during 
the last five years, giving the nature of 
the accidents and their causes. 

He said: “The first ambitious step to 
combat the prevalance of tail-spin acci- 
dents has now been taken with the in- 
corporation of the Handley-Page slotted 
wing, with certain modifications, in new 
naval aircraft. Planes of this type are 
now being tested here at the Naval Air 
Station, the testing laboratory of- the Na- 
val Bureau of Aeronautics.” : 

Some of the measures cited by Secre- 
tary Adams as adopted to increase the 
safety of flying included the adoption of 
the parachute, the development of more 
efficient and complete aerological service, 
the supplying of resctfe boats specially 
adapted to that work, the development 
of an efficient and not too-involved sys- 
tem of flight inspection reports and the 
supplying of regular Naval aviation train- 
ing to reserve pilots at Pensacola, the 
navy’s aviation training base. 

Modern Planes Substituted 

The report also showed that much of 
the navy’s obsolete aircraft have been 
junked and replaced by more modern 
planes. There were 462 of the obsolete 


type on hand July 1, 1926, and only nine- 


ty-one on hand January 31, 1929. This 
action, the secretary said, has served to 
reduce markedly accidents in naval avia- 
tion. 

“Another factor that has undoubtedly 
served to increase the efficiency of naval 
aviation,’ Secretary Adams reported, “is 
the steady increase in pilot’s time, the 
actual time at the controls being sev- 
enty-two hours in 1922, as compared with 
216 hours during the present fiscal year. 

“It is a fact corroborated by the navy 
and the United States Army Air Corps 
that increased annual flying time per 
pilot means decreased annual hazard. 
The infrequent flyer is most conspicuous 
among fatal accidents. The frequent 
flyer, although exposed more often to the 
risks of aviation, has an increased tech- 
nique which more than offsets such 
risks.” 





LICENSED IN COLORADO 
Merchants Indemnity Corporation of 
New York City; Alliance Casualty of 
Philadelphia and the American. & For- 
eign of New York have been licensed in 
Colorado. 





IN NEW QUARTERS 
The Great Eastern Casualty of which 
Emanuel Sinclair Margulies is president, 
has moved into more commodious quar- 
ters in the Industrial building, Newark. 





MASSACHUSETTS ACCIDENT C0, 
BOSTON, MASS. ¥ 
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Established 1883 


OUR SPECIALTY : 


NON - CANCELLABLE DISABILITY COVERAGE 
Renewable to Age 60 


i TOTAL DISABILITY INDEMNITY 
Unlimited 


# PARTIAL DISABILITY INDEMNITY 5 
r Unlimited or 12 Month Limit 4 


WAITING PERIODS 
L 14-30-60 or 90 Days an 








CuHEsTeR W. McNEILL 
President 


V. R. WEsTon 
Mgr. Commercial Dept. y 
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INDEMNIFIERS FOR FORTY-FIVE YEARS 





APPOINT T. P. KENNEDY 

Thomas P. Kennedy is the newly ap- 
pointed general agent of the Standard 
Surety & Casualty in Philadelphia for 
casualty and surety lines. Mr. Kennedy 
has been in the Quaker City for the 
past nine years and is well known to 
agents and brokers there. 

Starting on the Pacific Coast in 1918 
as the manager for the General Acci- 
dent, Mr. Kennedy resigned in 1918 to 
become branch manager for that com- 
pany in Philadelphia. His next step was 
to enter the M. S. Bowman agency as 
vice-president and partner, following 
which he formed a partnership known 
as Marshall & Kennedy which lecame 
one of the largest general agencies in 
Philadelphia. Mr. Kennedy sold his in- 
terest in this firm on January |, 192%, 
and formed his own agency. 





APPOINTMENT CONFIRMED 


The Missouri State Senate has con- 
firmed the appointment of Jay J. James 
of Kansas City as a member of thie Mis- 
souri Workmen’s Compensation (ommis- 
sion to fill the vacancy caused by the re- 
cent resignation of Chairman \!roy S. 


Phillips. 








MASSACHUSETTS BONDING 


T. J. FALVEY, President 








Surplus to Policyholders Dec. 31, 1928. 


$10,546,801.00 


Transacts Business throughout the United States writing 


Fidelity and Surety Bonds, Liability, Property Damage, 
Automobile, Personal Accident, Health, Burglary, Rob- 
bery and Plate Glass Insurance. 





AND INSURANCE COMPAN' 


Home Office: BOSTN 
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UNITED BRITISH — 


INSURANCE CO., LTD. 


Associated with 


ROYAL EXCHANGE ASSURANCE, LONDON 
GENERAL REINSURANCE CORPORATION, 


NEW YORK 


CASUALTY, FIDELITY and SURETY 


REINSURANCE 


UNITED STATES and CANADA 


UNITED STATES BRANCH 
E. H. Boles, U. S. Manager 

80 JOHN STREET 
“NEW YORK, N. Y. 
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CASUALTY 
FIDELITY and SURETY 


REINSURANCE 








HOME OFFICE: 
80 JOHN STREET, NEW YORK. 


Chicago: San Francisco: 


11 So. LaSalle Street 1927 Russ Building 
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Ward Has Novel Plan 
To Get Agent-Interest 


ASKS HELP ON LITERATURE 


have protection, unless he definitely or- 
ders you to discontinue. How many 
times has this service prevented a lapse 
of insurance, and saved an assured from 
a loss he would have sustained by lapse, 
if he was operating alone? 




















List Of Surety Companies Approved 
By Treasury Dep’t. As Of Dec. 31, 1928 


Surplusand Limit on 
Capital undivided 
































‘ . “So it runs through the year, with Company. 
His Article in Galley Form Sent Out; constant effort on nna lt g to be of aAssociated Indemnity, San Francisco...... 
Comes Back With Lots —— service, and constant requests of the as- *International Reinsurance, Los Angeles.... 
tions ; Stresses Agent's eae sured for you to do something for him. National Automobile, Los Angeles evecccoce 
a oe ee “An old medical advertisement used Occidental Indemnity, San Francisco...... 

e wae nar - id . to read—‘Man—Know Thyself.’ We Pacific Indemnity Coc er ccceecescccessesccce 1 
perintendent, liability department, Pre- might paraphrase this to read, ‘Agent— Aetna Casualty & Surety ...............06 8,000 a 
ferred Accident, sent out recently to his Know Thy Value” It is the best anti- eee .T a sete e ee cece ee 1,000 
agents in galley form some material he ote for that poisonous competition that ar a he ent . a —" sete eee ences Th 

. . d_ tries to teach the public that you have . Pau ercury indemmnity.............. Sil 
prepared on automobile rate-cutting and value.” Continental CONEY 6 cicscecccincecsancrene — 
mutual-reciprocal competition, he was , Inland Bonding, South Bend ......... at 
curious to see how many of the field GET yIEWS ON PRINTING PLANT TFederal Surety .....ccccccessoceveseccsens BIC 

ree i estion of : zi COOMEMEEH  SUNCUY 7, /<.5.cichuve us said cnice eee caer Dee Ma. ee 
ay: ee ae en ee A questionnaire letter has been sent Winton: Tnderntey so. cccds bap css eeaeseiesds 339,677 
answering certain questions he put to out to members of the Surety Associa- American (Bonding << ..ccissnacacses nenvee sows 1,000,000 157,179 
them in regard to the proposed article. a to find out pabnareosed they Bidelity (Gr WRDOSIt: oi iuccciices cess cetoceree 5,000, 1,187,760 
Mr. Ward has since received many let- Would be interested in the establishment Marytemd COMING ois 005s ssccesisvesassvee 5,000, 1,211,890 
i; hi . of a central printing office for the bene- U. S. Fidelity & Guaranty .............00.. 2,594,822 
Senet: Sok paly signee Se Wet) et ee een. Si advisability American Sinployers: 2.55 0600s tees Sead 1,000,000 160,185 
but suggestions for improvement that f h printing faciliti debated ; : é ’ Th 
: cle bef -, Of such printing facilities was debated at Massachusetts Bonding ...............e008- / e} 
should be made in the article before it the April meeting of the Association. Centyal) West -Castialtyi...0.ccieccee veces smie in 
— nee pre orm. to M Detroit Fidelity Sc 1SArely oo. s os)eisi0c4o ese oe 
yincing to Mr. : 
at Goth: Mins Aaeaey Saat a Baad NOT TO WRITE DIRECT General Casualty & Surety.............00. 

: aE ie 1 The Consolidated Indemnity & Insur- National (Gaeta ey: 55) siianictesish cee he eee 
something, even thoug it may be a 5 Seandand seesaees 2.500.000 BOT 
lengthy, is to ask for their critical opin- ance Co., newly opened at No. 475 Fifth anus Seen Mal 
ion~on-it:~ When courteously solicited, avenue, New York, will write no direct oe sR to Tvagugaaae BOGGLES Scour acc 
who is going to refuse such a request? business; it will be strictly a brokers Tt “ie ' . gp a aed Sa ie Wot 

é . E and agents’ company. dbBankers Indemnity .........ee sees eee eeee : 
Professional Advice for the Asking Commercial” Casnaity -<iccc44c.6 secede concur Av: 
. . * + Je ee eo 7 
Mr. Ward has definite ideas on the BROOKLYN APPOINTMENT Berman pl ng iene te 1,000,000 tiv 
value of a local agent to his clientele Kearns & Edlund of Montague street, psc i: Fidelity +n - a asanar ae 
and he devoted a considerable part of his Brooklyn, has been named _ general i iberse taauer Maen anes Widen tees tt 
d hlet to this thought. He agents for the Federal S  . eu ae we 
proposed pamphlet to this g gents for the Federal Surety. N. 1. Fidelity & Pinte Glses that 
emphasized that an agent’s work does ae sti Camntity dete S (iach he 
not end with the writing of the policy; MOVES IN NEWARK pecorino henson ae Saeed ee 
on the contrary it is just beginning. The American Casualty office in New- Capital City Surety, New York............ aa 
Continuing he said: . ark of which L. L. Noonan is resident Columbia Casualty, New York ..... 0.0... 1,000,000 whick 
he average layman knows nothing manager, has been moved to the Fed- fConsolidated Indemnity & Insur., New York 1,200,000 is ple 
about the various kinds of insurance eral Trust buildin a = 5 ae 
: &. Bagie tndeminity: <5... .c<ca0swcs'eeewetaae ae 750, tion | 
companies such as stock, mutual or re- Equitable Casualty & Surety ai 
ciprocal. Too many of them think if Penna Insurance D Fidelity ST th 
they get a policy with the word “insur- ° € Vays ein Suis Hoe tek ............ Aviat 
ance” on it that they are aay _ You, (Continued from Page 40) *General Reinsurance, New Yoriscscc sacs of thi 
“ko hea cag al ar ae CASUALTY gGeneral Surety, New York ............... 4,000 bache 
SO Ee SOM Lys ees nsstioes _ General Chairman, G. R. Dette, resident vice- Glens Falls) Indemnity <..00.0.4.000.063c0000 08 seeks 
you some time to determine to your own president, Philadelphia, Pennsylvania Surety. GlODE TG OMGIEY ooo oi.8:5 5 s.<4.0'c:0 0c ielsiaweeenes intere 
satisfaction, which one of several com- Legal Liability As An Insurance Coverage.— Great asetioen Iedaaade 1.500.600 of a 
anies most completely meets your re- Frank P. Martin, vice-president, Pennsylvania rea meri n e€ y ede igh ee ae ’ ’ and ¢ 
par d pee Surety. Greater City Surety & Indemnity, New York 250,000 
putrencsts ts then hemes OF yom ae SURETY *Guardian Casualty, Buffalo .............44 1,000 ge 
fairs, their interpretation of their con- Under auspices of the Philadelphia Surety Lenten & Lonaainice Indemnity........... ing ¢¢ 
tracts, their settlement of their losses, er lygenetee Chairman, Frank B. Burd- M ‘ i ht a agi a al Gen 
y= beolute Guanciel ressenail. resident manager, Philadelphia, Massachu- ALetropo . of TI 
anc eir absolute Pp setts Bonding. NatiGtial SUNCOY 6/555 a niisciaies:<inie ates Hosen 15,000,000 
ity. Ways _ and Means of Obtaining Fidelity and New Amsterdam Casualty ................ doubt 
“This selection by you of the right Surety Business.—Sam J. Carr, resident man- ln tse... ........... Sition 
: t h t deal to your ager, Standard Accident and president, Phila- w \ Mr. C 
company 1s worth a grea 7 delphia Surety Association. New: Wonk sindemi nity. isc i. 6 nce csc caaalesces 1,000,000 hi 
clients. It is on just such experience, Health and Accident—Industrial Northeastern Surety, New York ........... IS Of 
gained over a period of years, that med- Under the auspices of the Philadelphia Health *Pref ny ions New York 3.500.000 ness ¢ 
nal 1 d the highest type & Accident Alliance—General Chairman, George rererre cc asa A aa aes lh at office 
ical men, lawyers, an € gne: yP H. Salter, president, Progressive Life, Health & Royal Indemnity, NEW WOES ccc oes ccrcacaie ; 
of professional men base their fees —. Seaboard Surety, New York ............... 1,000. pe i 
which they charge for their services. election and Training of Agents.—Robert S. Ss C y of New York. St. Loui ent < 
“ : ‘"e . Garey, trea United Friends Beneficial So- Southern Surety of New York, St. Louis.... 

Having picked for your clientele a aa eee hStandard Surety & Casualty, New York... — 
good company, you, better than they, Relationship of Agent to Claim Department.— Siti) UG CMANINEY | ox) 3:6 i053. rials vin a's since Sawer h a 
can analyze their insurance needs. This aoe . Jr., president Superior Life, United States Casualty ae 
: 2 “ ; : ra cident i PALS CASALL 66 oor cis io.0 srarsipeuieielcetes 
also is professional service based on skill Improvement in  Persistency.—George H. United States Guarantee, New York....... 1,000 child 
that can only be acquired with time, and Salter. Ohio Casualty, Hamilton! <6 <sciici ccs cscs . 
such service again justifies the modest The Future of Our Business.—William_ W. jAlliance Casualty, Philadelphia ............ tion, 
fee you charge Stanger, vice-president Provident Ind. Life, #A ‘ Rei % N Vork he ass 

ie r 5 . d f Health & Accident. merican einsurance, Cw XOPK......ee. ation 
aving sold your goods, you are often Accident and Health—Commercial Constitution: Indemnity 60.5 64.008008s5000%00 du 
asked to extend credit in one way or Under auspices of Accident & Health Asso- Eureka Casualty, Philadelphia ............. . stry 
another. This is a financial risk for Fo Vs Se ee ee indenmity Ins-C0. OF NGA. coi ss ces onsale 1,000.000 56. 515.628 pany 1 
yhich a banker would at least charge in- A‘sco YF Dilade tee” Accident & Health : 202,870 Uvitie 
Ww at least g Asso. of Philadelphia. Independence Indemnity ...............00 528. é ternr: 
terest, and for assuming this, you are Speaker.—Joseph P. Marron, assistant vice- National Union Indemnity ................. 1.000 120,354 ; Pris 
again entitled to a part of the fee that President, Independence Indemnity. Pennsylvania Surety, Pittsburgh ........... 500. 500, 100.000 Satta 
you charge on Se ae : ¢ Falls. S. Dak "37.243 Cy 
xd in ‘ ‘ Under the auspices of the Pennsylvania State Western Surety, Sioux Falls, S. Dak....... A Sic 113.007 ntre 

You then undertake to sit at the Association of Mutual Fire Companies—General American Indemnity, Galveston ............ : IIFI/. 113. 5 
other end of your client’s telephone to sewer R. Wotring, president, Home jEmployers Casualty, Dallas ................ 300.000 51,261 Cage 
serve him for one year. Admittedly, this ““Sieakere.-S : : a Acceptable only on bonds required in judicial proceedings. ee 
< ‘ . te ; Speakers.—Samuel J. Kistler, director, Farm p ) 4 195.130 in ma 
is rather a blind bargain, and it 1s quite ers Union Mutual Fire; David J. Nagle, secre- General -Castialty, Seattle: <occ. < ciel pence 500.000 751.307 ie 37 substa 
certain that no other professional man _ tary, Allen Mutual Fire; J. A. Happel, secre- Northwestern Casualty & Surety, N. Orleans 750,000 606,873 35,68 . 

: ’ tary, Citizens Mutual Fire , Strong 
would hold himself open for one year’s : Bratacant Sees F : : . Iv. $600,000 trans: date ; 
service for the amount of money that Under_the auspices of the Pennsylvania Fra- Domestic eet gas authorized to do re tune: ——- Ondditional canits! and —s 

: : ° ferred from capital to surplus on Taruary ?8, 1929; $350.000 additio ita) cee Versa] 

you get out of the ordinary transaction. ternal Congress—General Chairman, John $650.000 additional surnlus paid in Fehrvary 7. 1990, a Certificate of anthority , issue Aj 
° ° Spicer, president, Pennsylvania Fraternal Con- March 26, 1929. bCertificate of authority issued February 25. 1929. eBusiness :o ‘ire viltwas 
eenean Rages Annan Sain w Pennies fraternalists will discuss the follow Scola ak Eee ined Ga a er ae 9p or gl c a De. Trove 

“ 06 : ;. " J rti e rity iss M OM i Certi t Sh ig 

Under all policies of insurance there ing subjects : . prac age gH gy 9 rt of ge eae mo 3 1939, eTeCertifcate, af teal 
are amplé opportunities for an assured Lapsation : Can it Be Prevented?—Needed authority issued March 27, 1929. hCertificate of authority issued December 15 Rie i IVE 
to get into disput ith the c , Legislation and How it May Be Obtained—The iCertificate of authority issued November 1, 1928. jCertificate of authority ‘5% Nes 

get into dispute wi € company. Lodge Systems: Its Future?—Publicity—Sales- March 30. 1929. States 
Is it not worth the fee you charge for manship—The Opportunity of 1929. FOREIGN COMPANIES AUTHORIZED TO DO A REINSURANCE The 
~ assured to have the benefit of your Banquet—William TH Kogsley toastmaster BUSINESS ONLY : imeors 
influence, if any question of coverage How to Fail—Fred D. Van’ Amburgh, of Onalifving dix Ay 
arises? New York. > Net Assets. Power. a me 

“Finally, the- renewal date arrives. _— H. Rupp, of Allentown. $753,608 manuf 
Again, as a matter of service, your policy ouek of tee aa Ronald Mac- ce eccccece cree mate 4 aca nM rights 
or the renewal receipt is forwarded for Songs and other entertainment during the = © (Gyarantee Co. of North America. Montreal......... 141 AIR amoy: 
the assured’s protection. Once he places evening. A19 573 


T.ondon Guarantee & Accident. London............ 


Thursday i WDD. ms 
Ocean Accident & Guarantee, London.............. 580,572 


Auto trip through the Trexler Estate and 
golf at the Country Club. 


his affairs in your hands, he cannot be 
without insurance. He cannot fail to 





